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SWENSON EVAPORATORS- 


The Recognized Standard 
Sr Animal By-Product Liquors 


Swenson Evaporator Company (Subsidiary of Whiting Corporation) HARVEY, ILL. (Chicago Suburb) 


Our Experiment Station at Ann Arbor is equipped to make tests, on a problems involving evaporation, crystallization, heat transfer, etc, at 
commercial scale (under the direction of Prof. W. L. Badger) on a moderate charge. 
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. Curers of the Celebrated 
Established 1857 “REGAL” Ham, Breakfast 


Bacon and Shoulder. 
Manufacturers of the 
ro er Famous Brand “PURITY” Lard. 


Goods for Export and Home 


Pork and Beef Packers and Lard Refiners = Trade in any Desired Package. 


Export Office Main Office PACKING HOUSES: 
534 to 540 W. 37th St. 539 to 543 W. 39th St. 
344 Produce Exchange NEW YORK 527 West 36th Street i 547 to 549 W. 35th St. 


























‘THE MODERN BOXES 


Nabco, Veneer, Wire-bound Boxes for Strength—Security 


SaveinFreight Save in Handling 
Save in Nails Save in First Costs 


Send us your specifications now and 
we will prove to you how to save from 
25 to 40% in traffic charges. 


NATIONAL BOX CO. 


General Offices: 
38th and Racine Ave. Chicago, III. 


Plants: Eastern Offices: 
Chicago, Illinois 712 Liberty Bldg. 
Natchez, Mississippi Philadelphia, Pa. 























“NIAGARA BRAND” 


Genuine Double Refined Saltpetre (Nitrate of Potash) 


and 


Double Refined Nitrate of Soda 


BOTH COMPLYING WITH ALL THE REQUIREMENTS OF THE B. A. I. 


MS BATTELLE & RENWICK ®™ADENLANE 
































Beef Ham Sets—Do You Know How to Cure Them? ‘« 


p. 24 
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Brecht Dumping Meat Mixer 
With Direct Connected Motor 


Made in four sizes—200 lIbs., 400 Ibs., 
700 Ibs., and 1,000 Ibs., capacity. Illus- 
tration shows 700 lbs. mixer with Hopper 
in discharging position. 


Mixing wings so placed on revolving 
shafts as to finish work thoroughly in 
shortest time. Wings bring contents to 
center of Hopper—one set lifting mass, 
other set parting, mingling and mixing by 
compensating downward movement. The 
recognized scientific mixing principle. 
Entire contents of hopper can be 
dumped by crank and worm gear dump- 
ing device while mixer arms are in 
motion. 








Rapid washing and cleaning a simple 
task. 


Hopper made of polished black sheet 
steel reinforced with angles securely 
riveted to cast iron and plates. 


We_. furnish motor-driven outfits com- 
plete with any standard make of motor. 
Motors are properly housed and pro- 
tected under hoppers. When inquiring, 
please state electric current character- 
istics as motor prices differ according 
to electric current used. 


Mix in More Profits 


6 Bee Brecht Dumping Meat Mixer has proved its ability to aid 
successful operation and contribute to profit making in hun- 
dreds of sausage-making plants. 


We will gladly give you a list of the plants that have modern- 
ized their mechanism by installing the Brecht line of up-to-date, 
scientifically built, efficient, reliable equipment. 


In addition to the Meat Mixer, the Brecht Silent Cutter; Pneu- 
matic Stuffer; Patented Steam Cooking Box; Rotary Fat Melter 
and numerous other standard pieces of equipment represent the 
newest ideas in sausage machinery and accessories. The Brecht 
Line is a development of 72 years’ engineering experience in sup- 
plying honest equipment for sausage makers. 


Without obligation on your part you can get full information by 
writing us. 


THE BRECHT COMPANY 


Established 1853 
1201 Cass Avenue, St. Louis, Mo. 


Branch Offices Foreign Offices 
New York Waco, Texas : ‘ 
Philadelphia Portland, Ore. Buenos Aires Liverpool 
Chicago San Francisco Hamburg 








“We keep faith with those we serve” 
















THE NATIONAL PROVISIONER 


Traae-mark registered 
U. S. Pat. Off. 



















You can hit it with a hammer 


“now emphasizes the durability of 
Asbesto-Sponge Felted Insulation 


LTHOUGH Asbesto-Sponge Felted Insulation is the 

most efficient on the market, we have chosen a 

trade-mark which emphasizes the fact that it is also the 
most durable. 

There is a good reason for this. Highest efficiency, 
while extremely important, is of little value if the insu- 
lation hasn’t the strength to hold that high efficiency 
in service. Asbesto-Sponge has the rugged durability to 
hold its high efficiency through years of hard plant ser- 
vice, so we emphasize the fact that “‘you can hit it with 
a hammer.’’ It is doch the most efficient and the most 
durable insulation—and therefore.most economical. 


JOHNS-MANVILLE Inc., 292 Madison Ave., at 41st St., New York City 
Branches in 62 Large Cities. | For CANADA: CANADIAN JOHNS-MANVILLE CO., Ltd., Toronto 


JOHNS-MANVILLE 


Power Plant Materials 
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Uihaamre ean oO | 
Y | SS The Seasoning Is Even 
When You Use The 
BUFFALO *ixR 


AUSAGE makers all over the country tell us 
they never knew how evenly sausage could 


be flavored until they installed the BUFFALO 
Meat Mixer. 


The paddles are so arranged that they give the 
meat the most thorough mixing possible. They 
The “BUFFALO” Meat Mixer is made cannot become loose or break off because they 
Sie, Serer eee SOF Brtese-ane ‘fult are firmly fastened to a steel shaft. The center 


» information. 

\\ ff tilting hopper makes it easy to empty—a child 
can do it by simply operating a lever, no dead 
weight to overcome. 

Also manufacturers of world-famous “BUFFALO” Silent 
Cutters and new “BUFFALO” Grinders. 


JOHN E. SMITH’S SONS CO. Patentees and Manufacturers = Buffalo, N. Y., U.S. A. 


‘BUFFALO Meat Mixer 
Uncle Jake says— 


SKING GOD on our knees to bless everybody isn’t half as manly as stand- 
ing on our feet, reaching down and helping somebody. 


















































































Along about Christmas time every year, we all of us sort o’ mellow up and 
have a kindlier feeling for all mankind. Wouldn't it be a fine thing if we 
could carry the Christmas spirit right along through the year. It sure would 
help a lot—nobody would be the loser, everybody would be the gainer, and 
do you know folks, that is just what we are trying to do in our business, viz: 
giving every customer, little and big, a square deal all the time. 


If you haven't tried K. V. P. Pure Vegetable Parchment Paper, just drop us a 
line and we'll show you how we can help you. 


Yours truly, 


of the 


KALAMAZOO VEGETABLE PARCHMENT CO. 
KALAMAZOO, MICHIGAN 
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QUALITY 


-——ANCO 











No. 17 





ab HE best is the cheapest in the long run.” 


THE NATIONAL PROVISIONER 











| SERVICE 











One single 


break-down will increase the cost of a cheap machine a 


chinery and 
in our ma- 
P chine design 
> we have al- 
ways paid 
particular 
attention to « 
durability, @ 

lubrication, ® 
and the ease 

of replacing 
worn parts. 





great deal and repeated break-downs make its cost many 
times the purchase price. Realizing this we have always put the 
highest quality of materials: and workmanship into Anco ma- 





No. 160 














‘ No. 
No. 25 


102 










No. 29 





No. 171 











THE ALLBRIGHT-NELL CO. 


5323 So. Western Boulevard 


CHICAGO, ILLINOIS 
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The 


For the sausage maker or packer who 
desires this capacity, here is the ideal 
chopper. 

The distance from ring to floor is 26%4 
in. Permits carrier to be run under 
chopper. 

Fitted with 734 h. p. motor, it is a fast, 
power machine. 


The No. 1156 is economical to operate 
and high in production efficiency. 


THE ENTERPRISE MFG. CO., OF PA., 
Philadelphia, U. S. A. 


No. 1 


“Enterprise” 
Chops 3,000 Pounds an Hour 











No. 1156 


Four plates furnished with each ma- 
chine, one fine, one medium, one coarse, 
and one knife for cutting fat. Also 
three knives and one fat knife. 

No matter what your chopping prob- 
lems may be “Enterprise” experts can 
we ex 

fifty years’ experience is at your 
disposal. : 
nd for catalog showing the entire 
“Enterprise” line. 











| 

















We specialize in the 
manufacture of the 


‘‘Red-Hot’’ 


Electric 
Meat | 


Branders 

















iy 
VJ 


They are superior 





C) 
\/ 


Geo. J. Schneider 
Mfg. Co. 


2553 Hillger Ave. 
Detroit, Mich. 





won es 
_— — 









Will give one 


for trial to Made of best 
Prove its cast aluminum. 
merits. 


Makes perfect straight Hams and Meat Loaves 


A. Rispel & Company 
Manufacturers of many types and sizes of Ham Retainers 
1617 No. Winchester Ave. Chicago, Il. 











CYie UNITED STATES 
CAN (0, <xcx ware 


Manufacturers of 
Lithographed Lard 
Pails, Cans and Sheet 
Iron Lard Drums 


ae 





Our customers are 
our best advertise- 
ment 


We originate and 
design labels that will 
sell your goods 








Write us for complete information 


? 











If you are looking for help, refer to the Classified Advertisement page. 
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“BOSS” PACKING HOUSE ACCESSORIES 


“BOSS” DRY CURING BOXES GALVANIZED “BOSS” MEAT 
WOOD STEEL BRANDER 
Galvanized Steel Lined. Size: 23x37 in., 21 in. No. 12 — Wood Cover. ane ese ise a. 
deep; capacity, 625 pounds. rere 24 x 36 in., 21 in. diameter. 








“BOSS” SPICE MILL ICE CRUSHER GRINDSTONE Hydraulic 
WITH MOTOR With Motor With Motor Hand F ress 

; ‘ ? urbs: 
For fast, perfect grinding. Grinding Ice: Pea to Chestnut Size 24 in. x 4 in.; 30 in. x 4 in. 10: i 08 in. 
Plates, 9 in. diameter. . 18 in. x 19 in. 

Rs. F te F 

“BOSS” HOG SINGER HOG REGISTER Double Drain for Concrete Floors 
For 4 in. pipe. Ow 1 sve - am herls “ sewer 
nithiclia ii aEleye Counte: hk devenands: < wx one, to grease or blood tan ronze block closes 

ie “a yo reacythenage i . dae ee on rollers. either. 





“BOSS” 
fs WASH 

VALVE 
ila made with 


Where Motors are furnished, Gears are Covered to Conform to State Laws 


USE THE “BOSS” AND SAVE THE LOSS 
THE CINCINNATI BUTCHERS’ SUPPLY CO. 


CHICAGO BRANCH Killing Manufacturers Sausage & Rendering Factory and Main Office: 1972-2008 
3907-11 S. Halsted St. Outfits — “BOSS” Machines Outfits Central Ave., CINCINNATI, OHIO 

















eee 
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* * HIS trimming table is made of No. 
Trimming Table No. 19 * ak 4D gia sl Witictatle tect Aes 

all heavily galvanized. The 2”x12” clear 
maple cutting board is removable so as 
to clean easily. The back and ends are 





12” high. 
| SR ee ee 10’ 
With, overall. Vv. ee. 6. il. 36” 
ae | RG eae Re 44” 
oe gC Se a ery KV ad 
WOMNs, CURED on hc oh 490 lbs. 


B. F. Nell & Company 


These are also made in any other 620 West P ershing Road 
style or size to suit Chicago, Ill. 














wea The meat chopper that does more and 
Lac better work and lasts a lifetime 


Shesic als 


The New No. 7E-Type-K Cleve- 
land KLEEN-KUT Meat Chopper 
will truly chop twice as much 
_ meat as the average chopper. And 
a) too, its great power and ability 
to cut large pieces through a \%- 
in. hole plate is further evidence 
of the advantages obtained in its 
installation. 


Anhydrous Ammonia 
Aqua Ammonia 
Caustic Soda 


There are no bearing troubles 
possible with this machine, as the 
large roller bearing is in the rear, 
far away from the harmful meat 
juices and particles. 


A Profit Maker and a Profit 
Saver is this quiet running chop- 
per equipped with the famous 
Cleveland KLEEN-KUT flat sided 
plates. 


Soda Ash 
Liquid Chlorine 
Bleaching Powder 


The Cleveland 
Kleen-Kut 


Manufacturing Co. 
Cleveland, Ohio 


4 


The MATHIESON ALKALL WORKS Pnc 
250 PARK AY NEW YORK CiTy 














' for Packing Plants. saihe Stiek: W eding Machine No, S05 


Layne engineers con- 

tract to construct a well 

. and deliver you an op- 
erating well tree pro- Saves 


ducing a guaranteed 
tity of water on a Tau Labor 
and 


of Water Or No Pay. 

The Layne high capacity 
pump is the most economi- Fuel 
cal equipment to pump all 
the water any well 
produce. 













Bulletin. on request 


Layne & Bowler Co. 


Memphis, Tenn. 
Houston, Tex., Los Angeles, Cal. 






Write for 
Information 


and Prices 


The Globe Company (jet cf Packne 
822-26 W. 36th Street, Chicago 











Get THE NATIONAL PROVISIONER binder for your 1926 copies. 
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Large Profits in 
Fine Butchery : 


The American 
people are fast 
losing their old 
suspicion and 
prejudice towards 
the products of 
fine butchery. 
Many packers are 
learning that this | 
department is becoming one of the most profitable. 








A nutritious meat or tongue loaf produced in our D-1 Boiler 
will have a ready sale among restaurants, lunch counters, 
delicatessens and local butchers. It has a square cut to fit 
sandwich bread. | 


Be the first in your locality to produce this big seller. 


Ham Boiler Corporation 
1762 Westchester Ave. New York 


Factory, Port Chester, N. Y. 


- European Representatives: The Brecht Co., 6 Stanley Street, Liverpool, and 12 Bow Lane, London. : 
Canadian Representatives: Goold, Shapley & Muir Co., Ltd., Brantford, Ontario. 
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Bh. One of the Largest Packers 
in the World 


Has bought 12 large Hottmann Combination Meat Cutters and Mixers 
within the past 12 months; and more orders on the way. This is a clear 
case of the survival of the fittest, and the result of years of comparative 
tests along with every known make of meat cutting machine. 


Our expert is at your service. 


THE HOTTMANN MACHINE CO. 


Write and ask for him. 


3323-3343 Allen St., Philadelphia 











Write us for informa- 
tion and prices on 


H. & H. Electric Ham Marking Saw 
H. & H. Electric Pork Scribing Saw 
H. & H. Electric Beef Scribing Saw 
H. & H. Electric Fat Back Splitter 
Calvert Bacon Skinner 
United Improved Sausage Molds 
Monel Metal Meat Loaf Pans 
Adelmann Ham Boiler 
Jelly Tongue Pan 
Maple Skewers 
Knitted Bags 


| Best & Donovan 


332 South Michigan Blvd. 
Chicago, IIl. 








“DICK’S” 
- All-use Splitter 


No. 78, in 10” and 12” 


Adaptable for all splitting purposes, it is a help to every 
butcher and chef who is anxious to make his work easy. 


Albert Jordan Co. 


20-26 West 22nd Street 
NEW YORK 


Sole distributors in the United States and Canada for 
PAUL F. DICK, Esslingen a. N., Germany 





When you 
think of 


Baskets 





be 
acs > 


DETROIT, MICH. 








BEEF, HAM and SHEEP 


BAGS 


We Manufacture all kinds of Stockinette 
Cloth and Bags for Covering Meat 
WRITE US FOR INFORMATION AND PRICES 


Wynantskill Mfg. Company 
TROY, N. Y. 
Fred K. Higbie Supply Co., Rep., 630 N. Michigan Ave., Chicago, IIl. 











Two Pickling Vats 
for Price of One 
“Ideal” Storage Vats—for pickling and curing meat 
United Cooperage Co., Meier in” 


Orders given prompt attention 











Smoking and Cooler | 
SAWDUST 


Any Quantities & Deliveries 


SAWDUST SALES COMPANY 
19th & Clearfield Sts. Phila. Pa. 





Put a Real Can 
Around Your Product 


Heekin Cans are tough and centre — 
Page made. They p your ct fro 
in handling or in transit—they ‘save you money. 

Heekin Cans are lithographed with your “abel in - 
any colors you choose. These labels will not come 
off—they will not soil easily. Any color scheme or 
design can be reproduced. 

Packers who use them have a big advantage. 
These cans sell your lard and blaze the way for your 
ham, bacon, etc. 

There are Heekin Cans for every need. Let us 
know your can requirements and we will gladly send 
you @ sample can and complete information. Write to 


THE HEEKIN CAN CO. 

















6th, Culvert and New Sts. Cincinnati, Ohio. 
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Cellophane is a new 
wrapping material— 
unusual because it’s 
absolutely transpar- 
ent. It is strong, 
impervious to grease 
or dirt, and comes 
in many colors and 
embossed patterns. 


(azz) 














a 








Tempting!... 


ROUP six sausages together—wrap them 

with Cellophane, and a new sales idea is 
created; a new unit package that fairly sparkles 
with freshness. For, Cellophane not only makes 
possible new units but its clear transparency 
reveals the goodness of your product, enables 
you to display it on the counter without fear 
of contamination. 


Let us show you how Cellophane will help in- 


crease your small-unit business. 


Send us a sample of your product and we 
will return it to you wrapped in Cellophane 
as proof that this product does make pro- 


visions more salable 


DU PONT CELLOPHANE CO., Inc. 
Sales Offices: 40 West 40th St., New York City 
Plant and Executive Offices: Buffalo, New York 

Canadian Agents: 
WM. B. STEWART & SONS 
64 Wellington St., W., Toronto, Canada 




















REG. u. s. PAT. OFF. 
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oo King cm pear ad Deloories | 
Double Refined Nitrate of Soda | 


Prompt Shipment 
STAUFFER CHEMICAL CO. SAN FRANCISCO SALT REFINERY 
CHAUNCEY, NEW YORK SAN FRANCISCO, CALIFORNIA © 
CHICAGO OFFICE: 111 W. WASHINGTON ST. 
een RRA SS i LUI A SRR SN Ne 


Hvsuoss| 5S The Stockinet ini Process 


; U. S. Letters Patent No. 1,122,716, 




























-.. 























on the Trimmings 

Product Shrinkage 
HY-GLOSS Le regen | Kon 
sd sage —weeg pak rab sdingar Smoke Your Meats in Stockinets and Get Uniformity, Sanitation 
leading Oleo Manufacturers of > "i 
the mh and attracts the SQUARE Butts and Appearance 
attention of the discriminating Te get large sales, your Mr. Quality should have the assistance 
buyer. of Mr. Stockinet appearance. 


Numerous Packers Throughout the Country Are 


NATIONAL Why Not You? 


C For Further Particulars Write or Phone 
Carton ompany Thomas F. Keeley, Licensor 
JOLIET, ILL. 516 East 28th Street, Chicago, Il. Telephone Calumet 0349 

















BORIC ACID 


A natural ingredient of many fruits and vegetables 
ausage The distribution of Boric Acid in Nature is comparatively unlimited. According 
to Henry Jay: 


“The ash of wine contains 4.7 to 16.5 grammes per kilo of Boric Acid, the average 
being 8 to 10 grammes. The quantity of Boric Acid in the ash of vine leaves is only 


displayed for re- about 0.7 grammes per kilo. 

“The ash of fruits, whether of the flesh or of the stone, is rich in Boric Acid, the 
tail sale is greatly Proportion of Boric Acid varying between 1.50 and 6.40 grammes per kilo of ash. 
= . “The same can be said of the fucus, plantain leaves, wormwood tops, chrysanthe- 
improved in ap- mum flowers, onions, the amount varying from 2.10 grammes to 4.60 grammes per 


kilo of ash.” 
pemates by’ He Leibrich says that “Boric Acid is not only non-poisonous; it is a normal con- 
use of certified stituent of many plants.” 


The above demonstrates that Boric Acid is consumed in eating these fruits 
and vegetables without injury to the human system. 


PACIFIC COAST BORAX COMPANY 


colors. 








T. E. HANLEY & CO. ibis 100 William St Weide, Cott. 
U. S. Yards, Chicago 

inneneeesecesit Thomson & Taylor Company 

sclsasiehabdaitele Recleaned Whole and Ground 

for Sausage Makers Spices for Meat Packers 


CHICAGO, ILLINOIS 














PATERSON PARCHMENT PAPER CO. 
PASSAIC, NEW JERSEY 
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this 
package 


will increase your sales 


it will win the confidence of your present 
and new dealers, will definitely establish 
your brand name in the minds of the 
consumer. As an advertising medium it 
will carry your advertisement and name 
directly into the homes of the purchasers. 
It will prominently and effectively adver- 
tise your product in the dealer’s store— 
the place where the sale is made. Kleen 
Kup packed sausage sells in greater vol- 
ume because people desire and more 
readily buy packaged foods. Kleen Kup 
packed sausage is clean, it is protected, 











heat Owes 











PURE PORK 


\ SAUSAGE MEAT 


oA SOY RE rman”, 





it is in better condition at the time of 
sale than bulk sausage. Leading meat 
packers are regular users of this sales 
winning, business building package. It 
has successfully served the industry for 
longer than fifteen years. Our package- 
artists will submit ideas for a package 
that will prominently and effectively dis- 
play your brand-name, your trade-name, 
will submit ideas for a package that will 
increase your sales. Tell us you are in- 
terested, we will gladly submit samples 


and ideas. 


The Package 


That Sells Its Contents 


MonoGervice G. 
NEWARK NEW JERSEY -— 







































r , —_ ere 
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Patent Casing Company 


617-23 W. 24th Place, Chicago, Ill. 
The Pioneer of Sewed Casings 


Our Specialties: 
Sewed Beef Casings 
Sewed Hog Bungs 
Sewed Bladders 


Manufactured Under Sol May Methods 



























































ai 
NY 
ST. LOUIS NEW YORK ESTABLISHED 1853 BUENOS AIRES HAMBURG 
Ome Mt EARLY & MOOR, Inc. 
nf Importers SAUSAGE CASINGS 139 Blackstone St. 
Exporters Boston Mass. 
; eS => “The Skins You Love to Stuff’ 
2 GB: | e. ae 
are J. H. BERG CASING CO. 
sa Seas Importers Sausage Casings Exporters 
“oS Ib he womie ar 
nccemiinaieertere Sheep Sausage Casings 
“milter.” || HARRY LEVI & COMPANY 

















If equipment can effect a saving in your plant you are paying a tax 
equal to that saving until you install that equipment.—Henry Ford. 





















Sausage Casings 


OF THE 


Better Grades 


BEEF 
HOG 


(importers Exporters 


SHEEP 


(Inquiries (Invited 





The Original House—Established 1868 


| S. OPPENHEIMER & CO. | 


96 Pearl Street 


NEW YORK CITY 


CHICAGO, ILL. — 
2700 Wabash Avenue 


LONDON, ENG. HAMBURG WELLINGTON, N. Z. 
47-53 St. John St. (Smithfield) Luisenhof, 8 Boulcott Street 
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nacre CONSOLIDATED BY-PRODUCT CO. 


BUYERS OF West Philadelphia Stock Yards duvaiieemes on 
Beef Crackling e 
Calf Skins 30th and Race Streets Philadelphia, Pa. "1s Grade Hog and Sheep 







MANUFACTURERS 
Beef, pe Meee er and a Casings 


f Weasands Se eens 








BORCH MANN 
& 
STOFFREGEN 


Sausage Casings 
546 West 40th Street 


BECHSTEIN & CO. 


SAUSAGE CASINGS 


CHICAGO: 723 West Lake Street NEW YORK: 50 WATER STREET 
LONDON: 5 St. Johns St., Smithfield, E. C. Telephone No. 1251 Broad 








OPPENHEIMER CASING CO. 


Importers and Exporters of Toronto 








New York - N.Y. oe SAUSAGE CASINGS ss Fainsten 
Hamburg CHICAGO, U. S. A. Tientsin 
Sheep Casings Mi. BRAND & SONS 
gad Oo ie A? SAUSAGE CASINGS 
asings | | FIRST AVE. AND 49%h ST. NEW YORK 
California By-Products Co. 
IMPORTERS EXPORTERS S. OPPENHEIMER & CO. 


2067 San Bruno Ave. 508 West 43rd St. 
SAN FRANCISCO NEW YORE 











Sausage Casings 


Chieago, 2700 Wabash Ave. London, 47 St. John St., Smithfield 
Hamburg 8—Luisenhof 73 Boulcott 8t., Wellington 


96-100 Pearl St., New York 





Tel. Rhinelander 4817 


Importers and Exporters 


SAUSAGE CASINGS and SPICES 
401-3 East 68th St. New York City 











NEW YORK BUTCHERS’ SUPPLY CO., Inc. 


SAUSAGE CASINGS AND 
SUPPLIES 
513 Hudson St, NEW YORK, N. Y. 


Sayer & Company, Inc. 


Peoria and Fulton Sts., Formerly Wolf, Sayer & Heller, Inc. Chicago, II. 


Sausage Casings and Sausage Room Supplies 
New York Lendon Hamburg Montreal Sydney Christ Church, N. Z. 














Fucus GRAMERCY 3665 
Schweisheimer & Fellerman 
IMPORTERS and EXPORTERS OF 

Sausage Casings | 

Selected Hog Casings a e 
Ave. A, cor. 20th St., New York, York. N. Y,. 





M. ETTLINGER & CO., Inc. 


Importers, Exporters and Cleaners of Sausage Casings. A large 
stock of all kinds of casings constantly on hand 
Estadlished 1903 12 COENTIES SLIP, NEW YORK 














THE INDEPENDENT CASING & SUPPLY COMPANY 


1335-1347 West 47th St., Chicago Hammerbrookstr 63/67 2, Hamburg 


SAUSAGE CASINGS 








a a ee a a AS 


Los Angeles Casing Co. 


714-16-18 Ducommun Street 
LOS ANGELES, CALIFORNIA 


Sausage Casings 


IMPORTERS EXPORTERS 











Massachusetts Importing Company 


Importers HIGH GRADE SAUSAGE CASINGS Exporters 


Direct Importers of Russian, Persian, Chinese Sheep 
78-80 North Street and Hog Casings BOSTON, MASS. U. S. A. 





The he Irish Casing Co. 
exporters, importers 
SAUSAGE CASINGS 
Arbour Hill, Dublin, Ireland 
Sheep Casings a Specialty 











THE DRODEL CO., Inc. 
Import Sausage Casings Export 
336 Johnson Ave. Brooklyn, N. Y. 








WANTED 
TANKAGE—AIl Grades 
GEO. H. JACKLE 


40 Rector St. New York 











AUSTRALIAN Sheep and Beef CASINGS 
BRITISH CASING CO., Lid. | >=: 


14 Casing Cleaning Factories Throughout Australia 49 Beng ea 
Chicago, il. 


Dried Gut Sydney, Australia 
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Fire Loss 1924, $548,810,639 
$1,503,590 a day. $1,044 a minute. 


Fire Loss 1914, $221,437,000 


Why double in 10 years? 
Old Mr. Electricity—that’s why—and you know it. 


And the elevator in the dusty hatch, one of the most active of the 
fire bugs. 


What will the fire loss be in 1934? 
$1,000,000,000. A Billion? 
Which would build 3 Panama Canals. 


Pay all teachers and superintendents in the U. S. A. for a year and 
a half. 


Why increase the fire hazard when you don’t have to? “Hook ’er to 
the Biler.” 


Use your Steam to make you safe. 

The Big Smart Money-Making Plant Owners Are Doing It. 
Here are some right now getting Ridgway Elevators. 
Public Service Corp. of N. J., for big Newark plant. 

R. J. Reynolds Co., for Winston-Salem plant. 

Grand Rapids Refrigerator Co., for big new factory. 

Geo. Kern Inc., N. Y. City, for last word in packing houses. 
Manhattan Rubber Co., Passaic, N. J., for new factory. 
Westinghouse Elec. Co., for Newark plant. 

City of Indianapolis, Ind., changing over old elevators. 

Just 7 (the perfect number) for Luck! 

These are all G, Aa—millionaire concerns—and you better believe they 


“HOOK "ER TO THE BILER”’ 
Craig Ridgway and Son Co. 


Over 3,000 in daily use. COATESVILLE, PA. 











Double Geared 





Direct Acting 












Reduces Anything Grindable 
to Any Degree of Fineness 


The best mill made for grindin 

peller yond prener b po $ crackli Ss 
guano, tankage, dried garbage, soap 
powders, chemicals, bone meal, etc. 


“JAY BEE”’ 


J O SE OBER RY 


Standard Direct Connected 
Crusher - Grinder - Pulverizer 





The “Jay Bee” 
Laboratory Model 


Lowest power consumption with 
largest profitable capacity. Minimum “Jay Bee” units 
floor space coqined--anenl t etal. Once 

pact and automatic 
tion cost—lowest upkeep. in every respect, 

Feeding, grinding, 
Styles and sizes to meet every require- relieving the mill 


ment. Write for full de- of the finished 
scription and prices. product is complet- 


ed in one continu- 









ous operation, 
eliminating the use 
The of auxiliary con- 
anaugee” veying equipment. 


J. B. Sedberry, Inc., 1° Hickory Street 


Beware of Imitations. All Infringements will be Vigorously Prosecuted. 











When YOU want 


"More Lond perv ton” 


Use Bannon Separators 
In the Rendering Plant 


Over 60 in Use 


Save Product Save Labor 
Save Time 


THE BANNON CO. 


32 Illinois St., Buffalo 











SCRAP 
PRESS 


60 to 900 Tons 


At the top in Quality 
At the Bottom in Price 
Ask us about them 
Dunning & Boschert Press Co., Inc 
382 West Water St., Syracuse, N.Y.,U.S.A 
Established 1872 

















The National Provisioner $3.00 per Year in U.S.A. 
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MAKE YOUR CARS FREEZE PROOF! 


Absolute Protection 





OUTSTANDING ZERO-FOE 
FEATURES: 
Non-evaporating 
Protects Down to 25° Below 0 
Will Not Harm Rubber Hose 


Connections 


Non-corroding 
Economical—Easy To Use 








Write for Circular 


Today! 


For Delivery Trucks 


and Salesmen’s Cars 


Cut down your winter transportation 
costs. Your delivery trucks and 
salesmen’s cars are positively freeze 
proof if filled with Zero-Foe. One 
filling prevents cracked radiators and 
cylinder blocks for the entire winter. 
Eliminate costly delays—heavy re- 
pair bills! Zero-Foe is absolutely 
non-injurious to any part of your 
motor or radiator. 


Zero-Foe is sold in 314-gallon and 5- 
gallon individual size containers; also 
in 30-gallon, 55-gallon and 110-gallon 
drums for large users. 


ARMOUR 40 COMPANY 


Glycerine Department 


1355 West 31st Street 





Chicago, Ill. 


Mrmours 


ZERO-FOE 


RADIATOR GLYCERINE 
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Best Plan for Paying Packer Salesmen 


What is the best way to pay sales- 
men ? 

Packers and sales executives are con- 
stantly considering this question, in an 
effort to get best results for the busi- 
ness—and for the benefit of the sales- 
men themselves. 


Apparently there is great difference 
of opinion as to relative merits of 
salary, commission and salary, and 
commission. 

Some packers will not consider the 
commission idea. Others feel that it 
is the only way to properly compensate 
good salesmen. Still others use the 
commission plan of paying as a means 
of stimulating collections and encourag- 
ing salesmen to avoid bad accounts. 

In THE NATIONAL PROVISIONER of 
June 6, 1925, this matter was discussed 
by a number of sales executives. The 
consensus of opinion was that the 
method of payment was dependent in 
large measure upon the type of service 
rendered. 

Under certain conditions a straight 
salary seemed best, under others a com- 
mission, and sometimes a combination 
of salary and commission had proved 
the best plan. 


Time of Year to Talk About It. 


As this is the season of the year 
when many packers lay out their sales 
plans, including methods of paying the 
sales force during the new year, the 
matter was considered of enough im- 
portance to take it up again. 

With this in mind THe NATIONAL 
PROVISIONER again asked for the 
opinions of a number of packer sales 
executives. The following are some of 
the points of view as to the best meth- 
ods of payment, with the reasons why 
these plans have worked out best in 
each case. 


Undoubtedly many packers who have 
the matter under consideration at this 
time wili find these suggestions of as- 
sistance in making a decision on the 


Discussion Resumed on Merits of 
Straight Salary, Commission, or 
Salary and Commission Payments 


plan to be followed in their organiza- 
tions. 


{Another matter which is very puzzling in 
connection with the satisfactory handling of 
the sales department is the allowance for 
salesmen’s automobile. This will be taken 
up in an early issue of THE NATIONAL 
PROVISIONER, and the experience of rep- 
resentative packers will be given.] 


The following plans, some of which 
are based on more than twenty-five 
years’ experience in successfully han- 
dling salesmen, will be of interest to 
every sales head and packer executive. 


A Packer’s Combination Plan 


In keeping the records of accomplish- 
ment of his sales force, one packer draws 
on the popular national sport for a par- 
allel. 

The “batting average” of each salesman 
is kept, and carefully checked with that 
of the previous week, and the same period 
one and two years ago. In this way the 
performance of the salesman and the pos- 
sibilities of the ‘territory are always at 
hand. 

Those salesmen working in territory 
within easy reach of the main offices are 
paid a salary. For those at more distant 
points, a commission has worked out best. 

This sales executive—whose company 
shows a handsome financial statement, by 
the way—writes as follows regarding his 





_ A Packer’s “Best Bet” 


Satisfied salesmen are the best 
assets a packer can have. 

They are loyal, and always on 
the alert to forward the interests 
of the house they represent. 

The right kind of men are 
essential, for often the company is 
judged by the men selling its 
goods. ; 

How should salesmen be paid 
to get the best results—for them 
and for the house? 

Packer sales managers here Fass 


their opinions and experiences. 
are yours? 











company’s plan of payment, which has 
been worked out after careful study of 
past experience; 


Handling City and Country Salesmen. 
Editor THe NaTIoNAL PRovisIoNnER. 

Our salesmen working the city and 
points immediately surrounding the home 
office work on a salary basis, while our 
salesmen working at distant points out- 
side of our state, work on a commission 

asis. 

We can keep in close touch with all 
salesmen in this vicinity, as we have 
twenty-six regular -city salesmen working 
the city proper and two supervisors. 

Each supervisor has thirteen salesmen 
to look after, and is out on the territory 
all day long, spending at times the entire 
day with one salesman, but most of the 
time he jumps around the territory with 
his car and can get in touch with any 
salesman any hour of the day. 

We are also able to supervise our coun- 
try salesmen working cities adjacent to 
headquarters in the same manner, but we 
find that it is very hard to keep in as close 
touch with salesmen who are one hundred 
miles or more away. : 


Reasons for Commission Basis. 


That is the reason we pay our outside 
salesmen on a commission basis, as when 
they work they reap the financial reward, 
but when they are not actively engaged 


~for our benefit we are not paying them. 


We have had quite good success with 
our outside salesmen on a commission 
basis, but even at that we have found from 
past experience that the closer supervision 
is necessary at all times to keep a sales 
force keyed up-to the proper pitch, and 
keep them thoroughly informed as to just 
what they can do, and how to assist them 
to do it. 

We start our city salesmen at a given 
salary, and they work Monday to Friday 
inclusive. 

We have a number of different checks 
on them, so that we know just what they 
are doing. And by paying them a salary 
in place of a commission we find we are 
better able to handle them. 

We change our salesmen quite fre- 
quently in the city to other territories for 
the benefit of the business, and if we 
worked them on a commission basis it 
would be pretty hard to take a salesman 
off a progressive territory and put him on 
a poorer territory that needed his atten- 
tion. 

After a salesman has been here sixty 
to ninety days, and shows signs of mak- 
ing good, we increase his salary, and after 
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that he is given a raise as fast as his earn- 
ings warrant it. 

In fact, we find that we have to keep in 
close touch with them so as to keep them 
satisfied and pleased with their position, 
if we expect them to become real “boost- 
ers” for the house. 

We have salesmen in the city who are 
drawing as high as $55 each week, besides 
an automebile expense account. But these 


salesmen are right on the job and are: 


cheaper for us than some other salesmen 
at one-half the salary. 
Keeping Their Batting Averages. 

We maintain a “batting average” sheet. 
Each salesman is numbered, and that ter- 
ritory, as well as the salesman, is known 
by number only. 

This is so that when we change a sales- 
man there is no lost identity as far as the 
territory is concerned. 

We keep a record each day of the num- 
ber of orders each salesman books, and 
also the number of items on the order. 
For instance, salesman No. 1 booked 182 
orders ‘in one week, and a total of 745 
items, while salesman No. 2 booked 133 
orders and a total of 623 items. 

The number of orders are what we call 
“AT BAT” and the number of items 
“HITS.” These five salesmen are hitting 
423, which means they have averaged as 
a whole 4.23 items per order. _ 

This has created quite a lot of enthu- 
siasm, as such men as Ty Cobb and 
George Sisler are recognized as real play- 
ers, and draw a tremendous salary due to 
the fact that they can hit. ; 

We have some Babe Ruths in our or- 
ganization who hit quite well, and also 
knock out a number of “HOME RUNS” 
by landing large full-line orders fre- 
quently. 

By keeping a record of the number of 
orders each salesman books each day, 
also the number of items, we have a pretty 
good check on what he is doing, as we 
also keep a tonnage sheet and we know 
the number of orders he is booking, the 
number of items on the orders and the 
amount of tonnage he has sold. 


What the Figures Show. 

We keep these sheets and have them for 
three years back, and each week we check 
up each salesman’s orders and batting aver- 
age with the previous week’s record, also 
the previous month and previous year. In 
this way we can easily find out if that ter- 
ritory is going ahead, holding its own, or 
going back. ~~ 

The first five salesmen shown on the 
batting average sheet sold a total of 743 
orders and 3,141 items. Our twenty-six 
city salesmen in the same week sold a 
total of 3,600 orders and a total of 15,480 
items. } 

The batting average for the entire 
twénty-six salesmen was 4.30, which is 
seven points above the average for these 
five salesmen. Therefore the first five 
salesmen on the list are seven points 
below the average. 

{BDITOR’S NOTE.—A sample sales report sheet 
accompanied this letter.] 

A “Get-Together” Bunch. 

By keeping a real check of what the 
salesmen are doing, and by giving them 
real co-operation and proper supervision, 
we find it is ‘time and money well spent. 

Every other Saturday we have a sales 
meeting, and all salesmen gather in our 
sales room from 10:30 A. M. to 12:30 P. M. 
We go over conditions as we see them, 
and have a real get-together meeting, 
which is good not only for the salesmen 
but for ourselves, as we become a little 
better acquainted with each other’s ideas. 


On A Straight Salary Basis 


Another packer in a different locality 
pays all city and country salesmen on a 
straight salary basis. He gives his rea- 


sons why this works out to best advan- 
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tage in his company and his territory, as 
follows: 
Editor THE NATIONAL PROVISIONER. 

We pay all of our city and country 
salesmen on a straight salary basis. We 
find this the best policy to pursue, for the 
reason that we are in a position to handle 
our sales organization better, we get bet- 
ter results in general all-around sales, and 
a better distribution of our product to the 
trade. 

The idea of having our sales force on a 
commission basis is not a practical one 
from our viewpoint, for the reason that 
a salesman would have a tendency to push 
the sale. of one particular product, such 
product having a heavier tonnage in 
volume. 

Commission salesmen would not give 
us very enthusiastic support on our spe- 
cialty products, such as package sausage, 
dried beef, etc., and so for the best all- 
around results we favor the idea of pay- 
ing salesmen in our city and country force 
on a straight salary. 

Distant Salesmen on Commission. 

On the other hand, where we have sales- 
men in distant cities, we find it a better 
plan to have them on a commission basis, 
for the reason that they sell principally 
one or more products, and as they are 
away from our parent office we do not 
have the same control over them as we 
would our city organization. 

So, take it all in all, we are strong for a 
salary proposition to city men and com- 
mission to salesmen in larger cities at 
distant points. 


Another View on Payments 

A highly successful packer operating in 
a relatively limited territory opposes the 
commission plan. He believes that men 
paid on a commission basis have less in- 
terest in the welfare of the firm and are 
more remote from the organization than 
are men on a straight salary. He says: 
Editor THE NATIONAL PROVISIONER. 

We pay all of our salesmen a straight 
salary. As they develop with us and their 
territories and sales develop we increase 
their pay and hold it out as an induce- 
ment for them to produce more business. 

We sey this present plan of payment 
because, after cohsidering all other plans, 
we feel it is-the best for us and for the 
salesmen. 

We do not like to pay commission to 
a salesman for many reasons. One of the 
main reasons is because it is really mak- 
ing a broker out of your salesman, and 
he doesn’t seem to be under your wing the 
way he is when he draws a ‘salary check 
every week. And he doesn’t seem to have 
at heart the general welfare of the busi- 
ness when working on a commission, as 
he does when he is part and parcel of your 
organization. 


A Combination Method 


Here is a packer in one of the more 
distant sections of the country who kills 
not two, but three, birds with one stone! 

He has worked out what he believes to 
be the best way to pay salesmen, not only 
to keep satisfied salesmén and secure the 
best results for the company, but to im- 
prove collections and avoid bad accounts. 

This is a very important matter to any 
packer, and a plan that would improve 
collections is well worth consideration. 

This packer writes as follows regarding 
his method of handling the salesmen’s 
salary roll: 

Editor THe NatIonaL PRovIsIoNner. 

We have one general plan with some 
variations for paying salesmen: 

Some salesmen are paid straight 
salary. 
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B. Some are paid salary and expenses. 

C. Some are paid salary, expenses and 
car furnished. 

We charge each salesman’s weekly 
check to his account, and at the end of the 
month credit his account with a commis- 
sion on the amount he collected during 
the month. d 

However, we propose to change this to 
basis of tonnage sold on January Ist, be- 
cause we think the tonnage basis will be 
more fair, as the price fluctuation factor 
will be eliminated. 

We follow this present plan of payment 
because we believe it furnishes an incen- 
tive to the salesman to do a greater vol- 
ume of business. In other words, he is 
paid for what he does. 

This plan seems the best we have tried 
for both ourselves and the salesmen. 
The commission is specified to be figured 
on the amount collected, so that there will 
be an added incentive to collect for what 
the salesman sells. This helps keep down 
the ratio of bad accounts. 

The ideal arrangement, in*our opinion, 
is to pay salesmen on a tonnage basis. 


——— 
HAMMOND STANDISH PROSPERS. 


No bank debts, a net earning of 2% per 
cent on the business done during the year, 
the payment of preferred stock dividends 
regularly, together with a cash dividend of 
10 per cent on common stock, is the rec- 
ord made by Hammond Standish Co., De- 
troit, Mich., in the packing year just 
closed. 

The net earnings of the company for 
the year ended October 31 were $245,545 
on total sales of $11,895,606, compared 
with net earnings last year of $121,026 on 
sales of $9,769,965. In 1923, the net earn- 
ings were $126,461 and in 1922, $19,684. 

In his letter to the stockholders, Presi- 

dent T. W. Taliaferro said: 
_ “The past year has proven fairly sat- 
isfactory from an earning standpoint, al- 
though the prospects at one time were not 
altogether encouraging. 

“We were able to show net earnings of 
2% per cent on the business done. 

_ “We have no bank debts, and our bank 
lines are ample for all requirements. 

“Dividends on our preferred stock have 
been paid each quarter and provision has 
been made for their payment quarterly for 
the coming year by setting up a reserve 
out of current earnings for the purpose. 

“A cash dividend of 10 per cent has been 
declared on common stock as of Decem- 
ber 1, and this stock has been put on a 
quarterly dividend basis of 214 per cent, 
first quarterly payment being March 1, 
1926, to stock of record February 14, 1926. 

A good current position is reflected in 
the company’s balance sheet. The net 
current assets were $1,165,736, as against 
current liabilities of only $42,222, The 
working capital exceeded the amount of 
bonds outstanding. 

The assets and liabilities for the year 
ending October 31, 1925, were as follows: 


Assets. 

Oct. 31, ’25. Nov. 1, ’24. 

0 OP Pores ee seer $ 370,541 $ 505,628 
Accts. receivable .............. 312,135 235,695 
rere ree 525,28: 319,553 
Fixed assets, less depreciation.. 1,697,215 1,742,388 
Bills receiv. and investments... 5,400 19,200 
Advances to employes .......... 2,166 40:80 0%ee 
Deferred charges .............. 79,869 95,100 
Total assets $2,992,608 $2,917,564 








Current liabilities 22 $ 26.576 
Funded debt .............. 300 861.900 
Sr res 200 547,200 
Common stock --- 800,000 500,000 
III? 's's W40'0'o sew o'5.0'0.0 4-0:0,0'9- 9 ¥50 775,455 755,455 
Other reserves 32,724 82,724 
Undivided profits 252,742 173,709 
po ge a en rs 35,465 


Tota] liabilities .............. $2,992,608 $2,917,564 


Officers of the company are: T. W. 
Taliaferro, president; S. Nash, vice- 
president; C. M. Van Paris, secretary, and 
Walter J. Graham, treasurer. 
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Seventeen enthusiastic Regional meet- 
ings for member companies of the Insti- 
tute of American Meat Packers were held 
in as many cities last week throughout the 
East, Middle West and South. The meet- 
ings, which were held under a far-reaching 
plan adopted recently by the Institute’s 
Regional committee, were well attended 
and those who were present expressed 
their intention of attending later meetings 
which will be held bi-monthly. 

At some of the meetings important reso- 
lutions were adopted with respect to dif- 
ferent phases of the Institute activities. 
At all of the meetings the members dis- 
cussed the work in detail and learned fully 
of the types of valuable service available 
from the. departments represented. 


Tell of Institute Work. 


Each meeting was addressed by two di- 
rectors of Institute departments, who told 
the members present just what their de- 
partment is doing and how member com- 
panies can derive the greatest advantage 
from the service. Each of the seventeen 
cities was located on one of four circuits. 

The directors who talked at the meet- 
ing on Circuit No. 1, which were held at 
Detroit, Buffalo, Cleveland, Cincinnati 
and St. Louis on consecutive nights, were 
Dr. W. Lee Lewis, director of the De- 
partment of Scientific Research, and R. H. 
Hess, director of the Department of In- 
dustrial Education. 

Dr. Lewis discussed laboratory experi- 
ments on sweetening agents for sweet 
pickling, the use of nitrite in place of 
nitrate in curing meats, the facilities of 
the Service Laboratory, and other work 
in which his department has been active. 

He stated that other research would be 
undertaken as time and funds permitted 
and that full reports of all findings would 
be given to members when the informa- 
tion becomes available. Regarding the 
Service Laboratory, he said that its fa- 
cilities are available to every member, for 
chemical analysis and advice. 


Educational Program Outlined. 


The Institute’s educational program 
was described by Mr. Hess. He told of 
the serious thought which industry in gen- 
era) has begun to give to the training of 
employees along educational lines, and of 
the progress which the packing industry 
has made along such lines through the 
program of the Institute of Meat Pack- 
ing. 

He stated that evening classes for pack- 
inghouse employees, covering meat pack- 
ing subjects, now are being given in 
seven cities in co-operation with local 
educational institutions, and that classes 
will be established elsewhere as the de- 
mand is developed. 

He urged the members present. to share 
in the benefits of the educational work by 
bringing the home-study courses to the 
attention of their employees. 

Miss Gudrun Carlson, director of the 
Department of Home Economics, and 
John C. Cutting, director of the Depart- 
ment of Retail Merchandising, talked be- 
fore the meetings on Circuit No. 2, which 
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Packers Hold 17 Regional Meetings 


includes Pittsburgh, Philadelphia, Balti- 
more, New York City and _ Boston. 
W. W. Woods, Executive Vice-President 
of the Institute, also visited the cities on 
this circuit and outlined some of the 
services available from other Institute de- 
partments. 


Boosting Meat Consumption. 


Miss Carlson stated that her depart- 
ment was engaged in the task of telling 
consumers of more and better ways to 
prépare and serve meat. She emphasized 
the fact that the scope of the work was 
greatly broadened by making the appeal 
wherever possible to groups of home 
economics instructors and club leaders 
who in turn pass the information along 
the groups of housewives and_ school 
children. 

Miss Carlson stated that her depart- 
ment would be glad at all times to aid 
member companies in finding experienced 
home economics workers for special occa- 
sions and in supplying recipes or other 
information about preparing meats. 

The refrigerated display case for ready- 
to-serve meats and the value of radio pub- 
licity were among the subjects discussed 
by Mr. Cutting. He stated that, through 
the efforts of his department and other 
agencies, a low-priced, attractive case is 
being offered by an equipment manufac- 
turer to retail dealers everywhere, which 
should result in an increased demand for 
prepared meats. 

In discussing radio, he announced that 
weekly radio talks on meat were being 
given regularly from stations in six cities, 
and that the number was expected to in- 
crease soon. 

The meetings on Circuit No. 3 were 
addressed by H. D. Tefft, director of the 








Key Men of the Industry 
REGION NO. 4—PHILADELPHI1A 


These are the Regional Chairmen of the 
Committee on Trade Extension of. the Insti- 
tute of American Meat Packers. Each in his 
district heads up a practical, effective work- 
ing organization in touch with Institute 
activities. 





J. J. FELIN 


(John J. Felin & Co., Inc., Philadelphia, Pa.) 
Philadelphia District.’ 
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Department of Packinghouse Practice and 
Research, and H. L. Osman, director of 
the Department of Purchasing Practice. 
The cities on this circuit are Waterloo, 
Omaha, Milwaukee and Kansas City. 


Offers Advices on Operating Problems. 
Mr. Tefft reported that his department 
was in a position to give members advice 
on operating problems of many kinds, 
and outlined the progress which has been 
made along experimental lines and in the 
standardization of equipment and _ sup- 
plies. He stated that both the standard- 
ization work and the operating experimen- 
tation would be continued vigorously. 

The Institute’s purchasing activities 
were explained by Mr. Osman. 

H. R. Davison, director of the Institute’s 
Department of Waste Elimination and 
Live Stock, and Frank L. DeLay, director 
of the Department of Organization and 
Traffic, talked at the meetings on Circuit 
No. 4. The cities on this circuit are 
Louisville, Nashville and Atlanta. 


Eliminating Distribution Wastes. 

Mr. Davison outlined the program for 
eliminating wastes in distribution and told 
the members that its success depended 
entirely upon their co-operation. He 
said his department would do everything 


- possible to aid in calling attention to local 


sources of waste. He covered the live 
stock activities briefly, stating that the 
department was co-operating with other 
committees and organizations in efforts to 
reduce live stock shipping and handling 
losses, to reduce losses from live stock 
diseases, and to improve meat production 
generally. 

In speaking of the Institute’s traffic 
service, Mr. DeLay pointed out that his de- 
partment would continue to represent 
members in matters of general interest to 
the membership and would gladly handle 
inquiries of such a nature. He reviewed 
a number of instances in which the In- 
stitute had given the industry valuable 
service during the past, as examples of 
the sort of service available. 

Second meetings are planned for all 
of these cities in February, and the In- 
stitute directors will follow other circuits, 
so that in time, each circuit ‘will have 
heard about the work and service of every 
department of the Institute. 


—————_ 
MEAT CONSUMPTION GROWS. 


The apparent per capita consumption of ° 
federally inspected meats during Septem- 
ber, 1925, showed an increase of 0.5 lb. 
over that of August. There was a slight 
increase in the consumption of all classes 
of meat. 

Compared to September a year ago, the 
consumption declined 0.6 lb., this being 
shown in both beef and pork, although 
pork showed the greatest difference. 

The total consumption of federally in- 
spected meats in September amounted to 
1,033,000,000 Ibs., of which 470,000,000 was 
beef and veal, and 522,000,000 pork, and 
41,000,000 lamb and mutton. 

The per capita consumption of beef and 
veal was 4.1 lbs., of pork, 4.6 Ibs., and of 
lamb and mutton 0.4 Ib. 

BSNS SS 
FILE CLAIMS AGAINST AUSTRIA. 

Attention of exporting packers is di- 
rected by the Institute of American Meat 
Packers to the fact that negotiations are 
in progress to establish a commission to 
receive and pass upon claims of American 
citizens against Austria-Hungary for 
losses sustained during the war. 

Packers and others suffering such losses 
are urged to file their claims now with 
the U. S.. Department of State, so that 
they may be properly considered when 
the commission begins to function. 
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A decision of wide-spread interest and 
importance to meat packers was handed 
down last week by the Interstate Com- 
merce Commission in the case of the 
dispute between Eastern and Western 
packers regarding meat freight rates. 


What the Decision Says. 


As summed up in the December 5 issue 
of THE NATIONAL PROVISIONER, this decision 
briefly is as follows: 

1. Fresh meat rates from Chicago to 
New York are to be reduced from 87c 
to 79c per 100 Ibs. Corresponding changes 
will be made in rates from points on and 
east of the Mississippi River basing on 
Chicago, and to other Eastern destinations 
related to New York. Rates from west 
of the river are to be on the lowest com- 
bination rate. 

2. No reduction is to be made in the 
rates on cured meats packed, and on green 
salted hides, from points on and east of 
the Mississippi River. The rate from 
Cedar Rapids to New York, however, will 
be reduced from 7lc to 69c, and the rate 
from Missouri River points to New York 
will be reduced from 92% to 87c. 

3. Packing house products in bulk, now 
rated as fourth class east of the Missis- 
sippi River, will be rated fifth class, the 
same as when packed. This is a reduc- 
tion in rates on bulk products. 

4. Through rates from Southwestern 
points are to be changed to conform to 
rate changes which have been 
ordered. 

5. Rates from St. Paul to Chicago for 
the East are found not unreasonable. 

6. The new rates are to become ef- 
fective February 10, 1926. 

7. Rates are not condemned on past 
shipments, hence no _ (reparation is 
awarded. 

8. Livestock rates are not involved in 
this decision. 

Six separate complaints were’ involved 
in the consolidated proceedings. Because 
of the great importance of this decision 
to meat packers both East and West, 
THe NatIonAL Provisioner is publishing 
the titles of these complaints and the 
contentions of the various complainants 
largely as they appeared in the printed 
decision of the Interstate Commerce Com- 
mission. The decision is as follows: 


Decision in Detail 


Complainants in No. 14771 were John 
Morrell & Co., T. M. Sinclair & Co., Ltd., 
Jacob E. Decker & Sons, the Rath Pack- 
ing Co., and the Iowa Packing Co., en- 
gaged in the general meat-packing busi- 
ness, respectively, at Ottumwa, Cedar 
Rapids, Mason City, Waterloo, and Des 
Moines, Iowa, hereinafter referred to as 
interior Iowa. 

By complaint filed March 20, 1923, they 
alleged that the through rates on fresh 
and cured meats and hides from interior 
Iowa packing points to all destinations in 
trunk-line and New England territories 
were unjust, unreasonable, and unduly 
prejudicial to interior Iowa and prefer- 
ential of eastern packers at New York, 
Philadelphia, Pa., Baltimore, Md., New 
Haven, Conn., Boston and other packing 
points in Massachusetts, to the extent that 
the proportional rate factors from Missis- 
sippi River crossings, East Dubuque, III, 
to East Burlington, IIl., inclusive, exceed- 
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Decision Made on Eastern Meat Rates Case 


ed the contemporaneous rates on live- 
stock. They asked the Commission to 
prescribe just, reasonable, and nondis- 
criminatory rates and to award repara- 


tion. 
Cudahy Joins the Fight. 

Prior to the hearing the Cudahy Pack- 
ing Co. intervened in behalf of the interior 
lowa packers. Its prayer for the broaden- 
ing of the issues to include the rates from 
the Mississippi River crossings, East 
Dubuque to East St. Louis, IIl., inclusive, 
to the East, applicatle on traffic originat- 
ing at Wichita and Kansas City, Kans., 
South Omaha, Nebr., and Sioux City, 
Iowa, was granted. 

This intervener asked that the Com- 
mission fix the relationship of rates on 
livestock and those on fresh and cured 
meats from the Mississippi River to the 
East, applicable on all traffic originating 
west thereof, and sought reparation. 

Cudahy had no packing plants of its 
own East of the Mississippi, and its in- 
terest in these proceedings was practically 
the same as those of the interior lowa 
packers with respect to the rates east of 
the river. 

Hormel & Company, which operates a 
packing plant at Austin, Minn., intervened 
prior to the hearing in behalf of the 
interior Iowa packers and in opposition to 
the allegation of undue preference of 
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interior Iowa raised by the Swift com- 
plaint. It sought reparation. 

Since 1917, Austin has taken the same 
rates as Mason City on fresh and cured 
meats to the Mississippi River on traffic 
destined east of the Indiana-Illinois state 
line. 

Kohrs Requests Decision. 

The Traffic Bureau of Davenport, Iowa, 
Chamber of Commerce and the Kohrs 
Packing Company intervened in support 
of the Morrell complaint, asking that any 
basis of rates prescribed on fresh and 
cured meats from the Mississippi River 
crossings to the east applicable on traffic 
originating west of the river be applied in 
like manner on shipments originating at 
Davenport. 

The Heil Packing Co., St. Louis Inde- 
pendent Packing Co., and the Krey Pack- 
ing Co., all of St. Louis, Mo., filed similar 
petitions of intervention in support of the 
Morrell complaint, with respect to the 
rates from St. Louis. They asked for re- 
paration. 


Complainants in No. 14771 (Sub-No. 2) 
were Wilson & Co., Morton Gregson Co., 
and Albert Lea Packing Co. By com- 
plaint filed May 18, 1923, they alleged that 
the combination rates on fresh and cured 
meats and hides from Kansas City, 
Nebraska City, Nebr., and Albert Lea, 
Minn., based upon the Mississippi River 
and from Fairbault, Minn., based upon 
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Meat Trade Favors Standard Beef Grades 


A strong appeal for some kind of stan- 
dardization of beef was made by the retail 
meat industry at the Chicago hearing on 
this subject held by the U. S. Department 
of Agriculture on December 4, 1925. 

These hearings were for the purpose of 
discussing the tentative classes and 
grades of beef and cattle, which have 
been worked out by the Bureau of Agri- 
cultural Economics on the basis of exten- 
tive observations at the principal live 
stock markets of the country and in the 
meat trade. L. S. Tenny, assistant chief 
of the bureau, presided. 

Entire Meat Trade Represented. 

Representatives of the Institute © of 
American Meat Packers, the Chicago 
packers, the retail organizations of Chi- 
cago, Milwaukee, Cleveland and other 
points, live stock producers and commis- 
sion men were all on hand to present 
their points of view. 

The morning session was devoted to a 
discussion of classes and grades of dressed 
beef. The tentative grades have been ap- 
plied in the purchase of beef for steam- 
ship companies, for chains of restaurants, 
and for many other types of large buyers 
of this commodity. So far these classes 


and grades are reported to have been 
satisfactory. 

The department’s presentation of the 
case was in the hands of C. V. Whalin 
and W. C. Davis; both of the livestock 
marketing and meats division of the Bu- 
reau of Agricultural Economics. They 
pointed out that the important factors on 
which values are based are conformation, 
finish and quality. And value has been 
the basis on which the department’s 
grades have been worked out. The pro- 
gram presented for uniform standards was 
regarded as applicable all over the coun- 
try. 

Munnecke Promises to Help. 

V. H. Munnecke, vice-president of Wil- 

son & Co., and chairman of the Special 


Committee on Meat Standards of the In- 
stitute of American Meat Packers, said 
that anything the department can do to- 
ward standardization of beef or toward 
bringing about an orderly marketing of 
live stock, will be helpful to the packing 
industry, to the producer and to the re- 
tailer. “I think all are in sympathy with 
the movement,” Mr. Munnecke said, “but 
they have no very definite idea how it 
can be carried to the point where it would 
be effective. If the department will tell 
the packers just what it expects them to 
do, the industry will. cooperate.” 

Two minor exceptions were taken to 
the outline as presented by the depart- 
ment in the matter of grades. One was 
to the statement that from a quality 
standpoint there is practically no difference 
between steers and heifers, and the other 
to the use of the term “common” as ap- 
plied to beef. It was suggested that 
“plain” would be a more desirable term. 

Mr. Munnecke cited some of the dif- 
ficulties the packers have experienced in 
attempting to classify carcasses by grade, 
and pointed to the fact that a prime steer 
in Spokane would prabably not be the 
same thing’ in Florida, or in Texas or in 
Massachusetts. Each section thinks that 
its best steers are prime. 

William Diesing, head of the beef de- 
partment of the Cudahy Packing Com- 
pany, said that they had been attempting 
for the past 25 years /to establish beef 
grades and had employed graders at all 
their principal plants. He believed that 
the government’s description of grades 
goes further and is more accurate. than 
any other he had seen. Mr. Diesing 
pointed out the disagreement among ex- 
perienced beef graders, and outlined some 
of the very difficult problems facing the 
packer in this work. 


Retailers Are for It. 


Speaking for the retailer, A. T. Kaiser 
of Chicago, president of the Southwest 
Retail Meat Dealers Association, said that 
it was absolutely necessary to have grad- 
ing. It is the only way, he believes, to 


protect the retailer who sells goods for 
exactly what they are from the less 


(Continued on page 30.) 
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Does Consumer Watch 
Price? 

There are some who believe that 
the price of pork has little to do with 
the quantity consumed. It is argued 
that employment is general through- 
out the country, that wages are good, 
and that the consumer is not very 
much concerned with the price he 
pays for his meats, even if they are 
a little high. 

There is much evidence, however, 
that there is (great competition for the 
wage-earner’s income. Automobiles 
are veritable necessities in many 
families, as is wearing apparel of a 
much finer quality than that in com- 
mon use only a few years ago. 

A large percentage of both auto- 
mobiles and clothing, as well as many 
other real or fancied necessities, is 
bought on the installment plan, 
which constantly makes drains on the 
income for both payments and up- 
keep. 

In view of this, the consumer is 
undoubtedly more concerned regard- 
ing the price of his food than many 
would believe him to be. 

One evidence that price has a good 
deal to do with quantity consumed, 
at least of meat, is shown in the 
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storage stocks of meat and lard on 
hand at the seven principal markets 
on December 1, 1925. 


The total cut meats on hand at that 
time were nearly 300,000 pounds 
heavier than those on hand at the 
same period a year ago. This fact in 
itself would not be so significant, if 
the hog runs of the season were com- 
parable to those of a year ago. 


Instead, during the past three 
months the hogs received at the seven 
principal markets of the country de- 
clined approximately 15, 10 and 30 
per cent from those of the same 
months last year. Exports, of course, 
have fallen off, but not sufficiently t to 
account for this difference. 


Is the packer short-sighted in con- 
tinuing to pay the price he does for 
hogs? 

Is he willing to continue to take a 
chance, believing that he will get the 
money out of his product on the 
theory that the consumer has little 
concern mig his meat costs, even if 
they are ‘ i 





fhe vigorous way present-day preblems 
ie plans are discussed, and the fact that 
the cut-and-dried reviews of the earlier 
days are forced into the background and 
given scant space. 

In similar manner the report of the 
Secretary of Commerce, issued only a 
short time ago, took up the problems of 
commerce and industry, reviewed their 
present status and improvement over the 
past, and outlined the foundations laid 
for placing “the greatest business nation 
in the world on an actual business basis.” 

The report of the Secretary of Agri- 
culture, reviewing the oldest industry in 
the world, is a news review of what hap- 
pened in agriculture during 1925. In ad- 
dition there is an able analysis of the 
economic situation as relates to agricul- 
ture, together with an outline of the neces- 
sarily slow but certain means which have 
been adopted to wipe out some of the un- 
certainties of this basic industry. 

The whims of nature always present 
serious and, in large measure, uncontrol- 
able problems. The major effort of the 
department is to devise means of elimin- 
ating others as far as possible and learn- 
ing the best way to meet obstacles to suc- 
-cess raised by nature. 

The report indicates that the Depart- 
ment of Agriculture is in complete har- 
mony with the President of the United 
States in his understanding of the agri- 
cultural situation. The President outlined 
his views to representatives of farmers of 
the entire country in his recent Middle 


. this disease. 
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West speech, and recognized as funda- 
mental the steps that have been taken in 
the matter of production and in putting 
the national and international business re- 
lationships of agriculture on a better busi- 
ness basis. 

Much of the report furnishes interest- 
ing reading for the packer and meat re- 






tailer, and will ena 
ing of the great industry furnishMg their 
raw material. \ 
—o— \, 

Fighting Tuberculosis \ 


Great losses have been suffered by the 
packing industry, as well as by livestock 
producers, as a result of tuberculosis in 
cattle and hogs. 

Many carcasses and parts of carcasses 
for which packers paid high prices were 
consigned to the inedible grease tanks be- 
cause they were found to be affected with 
The animals on the hoof 
showed no evidence of the disease, but an 
inspection of the carcasses showed that 
they were unfit for food. 

It is estimated that an annual loss of 
many million dollars results from this 
disease. So greatly concerned have the 
packers been about it, and so interested 


‘have they become in the work of eradica- 


tion, that they have cooperated in many 
ways to further the wiping out of this 
disease. 

One very substantial method of coop- 
eration has been in the payment of a 
premium of ten cents per hundred pounds 
live weight for hogs coming from areas 
certified as free from tuberculosis. 

In a recent address by Oscar G. Mayer, 
president of the Institute of American 
Meat Packers, before the Livestock Sani- 
tary Board the thorough cleaning up of 
entire counties or areas is advocated, In 
this connection, Mr. Mayer said: 

“We should like to urge that before 
counties are officially accredited there 
should be reason to believe that the work 
of eradication has been done thoroughly 
and the loss on swine from these counties 
reduced to a low minimum. In otler 
words, the results should be stfficient to 
justify the payment of the premium. If 
not, there is certain to be dissatisfaction, 
particularly on the part of those packers 
who are less familiar with the difficulties 
encountered in this work.” 

The great progress made in the eradica- 
tion of the disease in the past nine years 
leads to the belief that the country will 
be entirely free in the not distant future. 

In the meantime the very thorough and 
systematic inspection of meats and meat 
products has given to the consumers of 
the country a meat supply unsurpassed in 
purity by other food products. 














Curing Beef Ham Sets 


Chipped beef, usually called dried beef, 
is always popular and enjoys a brisk de- 
mand. When properly made and sold it 
is a tasty product. : 

The making of dried beef, however, 
requires special care and handling. This 
should begin with the selection of the cat- 
tle themselves and should continue until 
the finished product is marketed. 

No time should be lost between the kill- 
ing floor and the coolers, and likewise 
delays between the chill room and the 
cutting floor must be avoided. Speedy 
handling is essential to the best results 
in cutting out beef hams. In curing, too, 
quick handling gives the best results. 

In THE NATIONAL Provisioner of Nov. 
7, 1925, full directions were given for air- 
drying as a substitute for smoking beef 
hams. A number of requests have since 
been received for information on curing 
beef ham sets preparatory to smoking or 
air-drying. This information is reprinted 
here for the benefit of those who did not 
see it when it first appeared in the issue 
of Oct. 11, 1925. 

To produce a satisfactory article extra 
precaution must be given to the selection 


or handling and chilling of the cattle from * 


which these cuts are produced. 

Care in Selecting and Chilling Product. 

It is as important to handle and chill 
this beef product properly as it is to han- 
dle hogs in the chill room properly to 
avoid curing trouble with pork. 

The cattle must be handled with care in 
the chill rooms, and carefully spread, and 
the temperature reduced as quickly as pos- 
sible during the first 10 or 12 hours after 
slaughtering. 

Deiays between chill room and cutting 
floor should be avoided. If carcasses are 
allowed to remain in the cooler too long 
the meat becomes somewhat aged, which 
often reflects bad results in the curing 
process. 

Cattle should be cut in a refrigerated 
room, in order to obtain the best curing 
results. 

Condition of Product—A great many 
buyers make a practice of buying rounds 
from wholesale houses at week-end clean- 
up sales, which have deteriorated to some 
extent, are dark in color, and sometimes 
are out of condition, as a result of being 
carried for a considerable length of time 
in an endeavor to dispose of them to the 
butcher trade. 

Products of this kind, bought on a 
bargain-counter sale are apt to cause con- 
siderable trouble in cure. The curer can- 
not expect to compete with-concerns which 
make a specialty of buying good cutter 
cows especially for this purpose, or who 
use extreme precaution in handling the 
product rapidly from the time the cattle 


are killed until the product is frozen or 


cured. 

Care in Handling.—All help should be 
instructed to refrain from using meat 
hooks in handling beef ham sets. Also 
avoid using meat triers, as the holes or 
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tears from the meat hooks, or the opening 
in the meat caused by the use of the 
trier, gives an opportunity for the water 
to lodge in the crevices during the soak- 
ing process. 

And this product is usually gray when 
coming out of the smokehouse. ‘ The 
seller will find it rather difficult to dis- 
pose of a product that shows discolora- 
tion. After the cattle are cut it is a good 
practice to spread in the cooler, at a tem- 
perature of 36 to 38 degr. all cuts that are 
to be put in cure. 

Holding Before Cure.—Beef hams should 
be chilled before freezing, either in 100 Ib. 
boxes or loose. They should be kept over- 
night at a temperature of 36 degrees, and 
then put into sharp freezers. 

The ancient practice of curing beef ham 
sets fresh, and back-packing and deliver- 
ing to freezer at cured age, has been dis- 
continued. The method of chilling as here 
described, and freezing before curing, pro- 
duces the best results. 

In removing beef ham sets from the 
freezer, they should be thawed in cold 
water or in a sweat box. 


Curing the Beef Hams.—They should 
be cured preferably in tierces, using the 
following curing formula: 

Sugar for 500 gals. finished pickle, 75 lbs. 

Saltpetre, 32 lbs. 8 ozs.; or double- 
refined nitrate of soda, 26 lbs. 

Salt, as required to make strength on 
standard salometer, 35 to 38 deg. tempera- 
ture, 78 deg. 

Weigh off 286 lbs. of green beef hams 
into each tierce. Fill tierces with the 
above pickle and overhaul at intervals of 
5, 10, 20 and 40 days by thoroughly roll- 
ing the tierces. 

Storing in Freezer.—If the product is 








Sausage Spoilage 


Do you have trouble with the 
color of your sausage? 

Does it show green rings or 
gray spots? 

Mould IN sausage is caused by 
poor materials or careless han- 
dling. Mould ON sausage is a 
surface condition and can be pre- 
vented by proper handling. 

THE NATIONAL PROVISIONER 
has made a reprint of its informa- 
tion on “Sausage Spoilage.” It 
may be had by subscribers by fill- 
ing out and sending in the follow- 
ing coupon, accompanied by a 2c 
stamp: 

The National Provisioner: 
Old Colony Bidg., Chicago, Ill. 


Please send me reprint on “Sausage 
Spoilage.” 
NOME >. oc crcccocccccccvsccccccccccceseses 
DUPSOt oc cccewsecsscvccccccvccccccscccces * 
DO oak Pee eeciteses veer vediveses ecceene 


Enclosed find 2 cent stamp. 
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not disposed of at cured age, then transfer 


to freezer promptly. When delivering to 
the freezer carefully inspect each tierce 
and see that the hoops are tight. Have 
all the hoops redriven if loose, and use 
hoop fasteners after they have been re- 
driven. 

Also see that each tierce is filled with 
pickle. In case you find a “leaker,” and 
the product is dry, use new pickle of the 
same strength as shown in tierces of an 
equal age. 

Curing Ages.—The proper curing age 
for extreme heavy insides is 75 to 85 days; 
heavy outsides, 65 to 70 days; heavy 
knuckles, also 65 to 70 days; lighter sets, 
about 10 days less. 

8 te 


Pork Sausage Turns Dark 
Discoloration in pork sausage is a 
trouble appearing in the product of an 
Eastern sausage manufacturer. They 
explain their method of handling as fol- 
lows, and ask for a remedy for the trouble. 
They say: 
Editor The National Provisioner: 

We are engaged in the retail and wholesale meat 
business in a,small way, and make a specialty of 
pork sausage at this season of the year. 

We notice a discoloration in some of the product, 
and the rest is just as it should be. Can you give 
us any reason why this should be the case? 

We grind, mix and stuff entirely by machinery, 
and we use no cereal or anything but the pure pork 
and about 10 per cent beef, all of which is perfectly 
fresh. 

We use dry salted casings to stuff the sausage. 
There is no different taste to the sausage that is 
discolored from the other. only the darker appear- 
ance, 

Kindly advise the cause of this, if you can, from 
the above description. 

The inquirer has experienced some 
trouble with discoloration in some of the 
fresh pork sausage manufactured and 
would like a reason for it. They grind, 
mix and stuff entirely by machinery, and 
use no cereal and manufacture a pork 
Sausage containing 10 per cent of beef, 
all of which is strictly fresh. 

It is possible that too much water. was 
used in the manufacture of this sausage, 
and that it was not thoroughly mixed, 
so the meat would absorb the water com- 
pletely, making the water lodge between 
the casing and the meat. 

It is also possible that the product hung 
close together on the pork sausage hang- 
ing sticks, so that free circulation of air 
was not possible. In this case the prod- 
uct will show discoloration where the cas- 
ings come in contact with one another. 

The product must be carefully spread on 
sticks after stuffing, and thoroughly rinsed 
off with water to remove the sediment 
from the outside of the casings that usu- 
ally collect on a stuffing bench. 

After the water has thoroughly drained 
off of the product, hang in a dry cooler 
of 34 to 36 degs. temperature and pro- 
vide for good air circulation. An electric 
fan should be placed in one end of the 
cooler so as to create a draft directly on 
to the sausage, which keeps the product 
thoroughly dry and prevents discolora- 
tion, 
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Tankage and Bones 


The best way to handle inedible by- 
products is a matter of study by an East- 
ern hog slaughterer, who asks the follow- 
ing questions regarding bones and tank- 
age: 

Editor The National Provisioner: 

Our average killing consists of approximately 5,000 
to 7,000 hogs and 150 cattle per week. From this 
killing all of the offal, including the blood, and all 
the hog bones go into our feeding tankage. All 
of the beef bones are kept out of this tankage, and 
are cooked separately. 

Our feeding tankage is taken direct from the 
tanks to our rotary driers, without any pressing. 
We use the sulphur system along with this method, 
which gives us a powder tankage containing only 
1 to 7 per cent moisture, and an average of 8 per 
cent ammonia and from 10 to 20 per cent bone 
phosphate. 

What we are after, of course, is to raise the 
percentage of ammonia, thereby realizing the maxi- 
mum price on -our products, and we would like to 
have the following questions answered in reference 
to same: 

1. Would it be more profitable to us to eliminate 
from our feeding tankage all of, the hog bones, 
either by cooking them separately or disposing of 
them at lc per pound to some degreasing plant. 
thereby possibly raising the percentage of ammonia, 
and decreasing the bone phosphate? 

2. What per cent of shrinkage do these same hog 
bones show from the raw weight through the 
digester into 1 to 7 per cent moisture in the finished 
tankage product. 

3. What is considered the maximum moisture con- 
tent in digester or commercial fertilizer? 

4. What is considered the best process for. remoyv- 
ing moisture and grease—by pressing, or the sulphur 
process which we are now using? While we do not 
press same, we do re-boil the product when we take 
the slush from the digester tank. 

5. Inasmuch as we use live steam throughout in 
our process, would it pay us to install presses to 
eliminate the moisture and excess grease? 

6. We do not evaporate our tank-water for stick, 
but realize if we did we could raise our ammonia 
content in the tankage. However, if we had to use 
live steam, would it pay us to do this? 

7. Would the yield of bone phosphate be as much 
from hog bones that have been cooked, and then 
put in the digester tank, as bones that have been 
put in direct from the killing floor? 

8. Would digester tankage with 5 per cent bone 
phosphate be as salable and valuable and desirable 
in the finished tankage? 

9. We would also like an explanation as to the 
proper method of handling beef shin bones, jaw bones 
and skulls. We are at present cooking them all in 
open tanks, and selling as mixed dried bones. 


The reference to the sulphur system is 
rather indefinite, but if by this is meant 
the sulphur gas is fed into the rendering 
tank along with the steam for cooking, 
it hardly seems probable that this would 
have any effect in lowering the grease 
content of the finished tankage. 


Moisture.—A moisture content of 1 to 7 
per cent is rather low. Tankage dried as 
low as one per, cent would have a ten- 
dency to be burnt. It is safe to let the 
moisture content go as high as 10 per cent. 
If allowed to go higher than 10 per cent 
the tankage has a tendency to heat, par- 
ticularly if it has a large percentage of 
blood. 

Bones.—It is not considered advisable 
to. cook bones separately or dispose of 
them to some degreasing plant. It would 
be far better to raise the protein content 
of the feeding tankage by evaporating the 
tank water and drying it with the tankage. 

If the hog bones referred to are skulls, 
jaws, back bones, neck bones, hind pigs’ 
feet and ham bones, it would be safe to 
figure a 25 per cent yield of bone tankage 
from raw weight of the material to the 
digester tank. 


Pressing.—In order to state definitely 
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stall presses to eliminate moisture and 
excess grease, it would be necessary to 
know what the final grease content in the 
tankage is, and the tonnage handled 


through the plant. 


From experience with processes in 
which material is handled direct from the 
rendering tank to a dryer without presses, 
it would seem advisable to install presses. 

With reference to the evaporating of 
tank water from stick, the inquirer might 
check his conditions with the following 
figures: 

Evaporating Tank Water.—With a sin- 
gle-effect evaporator, one pound of steam 
evaporated a pound of tank water with 
the use of 1% gallons of condenser water. 
These are approximate figures, but are 
sufficiently accurate for figuring this prob- 
lem. 

Then, taking them as a basis, a thousand 
pounds of steam would evaporate a thous- 
and pounds of tank water with the use of 
1,500 gallons of water. The thousand 
pounds of tank water would yield approxi- 
mately 60 lbs. 
cents a pound, or $1.80. The steam could 
be figured at 70c and the water at 15c, 
making a cost of 85c, as against $1.80 for 
product. 

If the inquirer will measure the amount 
of tank water he has available, he can 
easily compute whether it would pay him 
to. install the necessary equipment. 

Bone Phosphate——The inquiry as to 
whether the yield of bone phosphate 
would be as much from hog bones that 
have been cooked, and then put in the 
digester tank, as from bones that have 
been put in direct from the killing floor, 
is not very clear. 

It would be necessary to know the rea- 
son back of the inquiry before it can be 
answered satisfactorily. 

Five per cent of bone phosphate in fin- 


ished tankage does not render it unsalable 
or undesirable as feeder tankage. 

Handling Bones.—For a firm handling 
only 150 cattle per week, it would hardly 
be feasible to make as complete a sepa- 
ration of hard bone as in the case of larger 
packers. 

However, beef shin bones are worth so 
much more than jaw bones and skulls 
that it would be advisable for the inquirer 
to install a small bone-cooking tank for 
handling these shin bones. 

Cooking Shin Bones.—The procedure is 
to dehoof the feet, saw off the knuckle 
ends, exposing the marrow of the shin 
bone, and then lightly cook in open boxes 
to melt out the marrow. The saw-oif 
should be made through the nerve hole at 
the end of the shin bone. The knuckles 
could be placed with the jaw bones and 
skulls and cooked, as the inquirer is ap- 
parently doing at the present time. This 
seems to be a very satisfactory procedure. 


of dry stick worth three | 





Refrigerating Points 


What do you know about 
your refrigerating machines, the 
way they operate, and the re- 
sults they get? 

Watch for the column headed 
“Running the Refrigerating 
Plant,” which will appear from 
time to time in THE NATIONAL 
PROVISIONER. 


It may save you money. 








whether it would pay the inquirer to in- 











Lebanon Bologna 


A Western packer wants to know how 
Lebanon bologna is made. He writes as 
follows: 

Editor The National Provisioner: 

Have you a formula for making Lebanon bologna? 
If so, we would appreciate it if you would send us 
a copy of same. 

What are the number of hours required for smok- 
ing and at what temperature? 

Is it necessary to hang the bologna at any special 
degree of temperature in order to dry it out? If 
so, for what length of time? 

Lebanon bologna had its origin at Leb- 
anon, Pa., and is a famous product 
throughout that region. 

There are relatively few concerns out- 
side the state of Pennsylvania that manu- 
facture Lebanon bologna. Very few 
packers or sausage makers in other sec- 
tions are equipped to properly handle the 
product. 

The course of manufacture is slow, and 
the question of smokehouse capacity is 
a problem with the majority of firms. 

Materials and Methods.—The meat for- 
mula for Lebanon bologna is 100 per cent 
lean boneless chucks. 


The chucks are carefully trimmed, all 
tendons, tallow and blood clots being re- 
moved. The meat is cured before using. 
The chopping and grinding is very similar 
to that for the regular grades of bologna. 
No crushed ice is used. 

Use the ordinary bologna spice formula. 

The product is stuffed in cap-end beef 
bungs and wrapped with twine to sup- 
port the casing. A hanger is tied on the 
open end of the bung to enable hanging 
on smoke sticks. 

Smoking.—In Pennsylvania plants the 
product is smoked in large wooden smoke- 
houses about 25 ft. high and well-ven- 
tilated. It is held at. the lowest. possible 
temperature for from 5 days to two weeks, 
using hardwood sawdust only. The 
length of time in the smokehouse depends 
largely upon weather conditions. Lebanon 
bologna is very similar to summer sausage 
in this respect. 

In eastern Pennsylvania, where this 
product originated, it is manufactured in 
large quantities by concerns which spe- 
cialize on this particular grade of sausage 
and nothing else. The equipment, there- 
fore, is of a special character. 

A specially constructed smokehouse is 
provided without a fire pit.at the bottom. 
In these smokehouses the fire pit is lo- 
cated quite a distance from the smoke- 
house and underground, the smoke travel- 
ing underneath the earth: from the firepit 
to the smokehouse. This insures a slow 
cold smoke, which is necessary to obtain 
the desired results. 

Summer sausage smokehouses are 
sometimes used for the smoking of this 
product. 

The speed with which the manufac- 
turers of this product in and around Leb- 
anon work is a matter of great interest 
from the standpoint of manufacturing 
cost. Observers found that from the time 
the first piece of meat was put through the 
grinder, to the time the bologna was ready 
to put in the smokehouse, required just 
1214 minutes. 
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Hand in Hand 


advertising and lower sales cost 


It is to the buyer’s interest to know that goods are sold 
economically for he pays the cost of selling just as he 
pays for the cost of manufacturing. 


That’s why more and more buyers are scrutinizing sales 
methods of manufacturers, for they know that excessive 
sales costs mean either higher prices or shrinking quality. 


The seller who clings to antiquated, expensive methods of 
selling is no more entitled to patronage than one who runs 
an out-of-date factory. 


Machinery has cut costs and standardized products in man- 
ufacturing and the machinery of advertising is accom- 
plishing similar benefits in selling, for advertising in publi- 
cations such as this one, is not an added expense, but an 
improved means of communication that takes the place of 
slower and more costly methods. 


These are demonstrated facts and thinking buyers are rec- 
ognizing the advantage to them of encouraging progressive, 
economical sales methods, such as have been adopted by the 
companies represented in the advertising pages of thisjournal. 


The advertising these companies are doing not only cuts the 
cost of selling, but it increases production volume, stand- 
ardizes quality, and is a guarantee of good faith. 


Write us about anything you desire to know about business 
papers or the fields they cover. 


The 
ASSOCIATED BUSINESS PAPERS, INC. 


Headquarters, 220 West 42nd Street, New York City 
Over 120 Publications Reaching 54 Different 
e ba Fields of Trade and Industry 
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“Member of The Associated Business Papers, Inc.” means proven 
circulations PLUS the highest standards in all other departments. 








This publication is a member of the A. B. P. 
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Meat Rates Case Decided 


(Continued from page 22.) 
Chicago, to New York and all other des- 
tinations in trunk-line and New England 
territories were unjust and unreasonable 
in that the factors from the Mississippi 
River and Chicago, respectively, were un- 
just and unreasonable. 

They also alleged that the rates on like 
traffic from Chicago to the same destina- 
tions were unjust and unreasonable. They 
asked that any basis of rates prescribed 
pursuant to the Morrell complaint be ap- 
plied in like manner on traffic originating 
at Kansas City, Nebraska City, and Albert 
Lea, and from Chicago. They also sought 
reparation. 

Territory Greatly Extended. 


This complaint extended the origin ter- 
ritory so as to include Chicago, Nebraska 
City, Albert Lea and Fairbault. It. dif- 
fered from the Morrell complaint 
principally in that it did not allege undue 
preference in favor of eastern packers and 
did not ask that the factors of the rates 
on fresh and cured meats east of the river 
be made in relation to the existing rates 
on livestock. 

These complainants contended that the 
rates on livestock were too high to form 
a proper measure of relationship for 
reasonable maximum rates on fresh and 
cured meats. 

Complainants in No. 14771 (Sub-No. 1), 
Swift & Company and the Plankinton 
Packing Co., alleged, by complaint filed 
May 3, 1923, that the through rates on 
fresh and cured meats and hides from 
Kansas City, Kans., South St. Joseph, Mo., 
South Omaha, and Sioux City, to destina- 
tions in trunk-line and New England ter- 
ritories were unreasonable and unduly 
prejudicial against the Missouri River 
cities and the packing plants | there 
located in violation of sections 1 and 3 of 
the interstate commerce act; first, un- 


reasonable with respect to the factors 


east of the Mississippi River, and second, 
unduly prejudicial with respect to the fac- 
tors west of the river. 

Their principal allegation was that the 
factors up to the Mississippi River from 
the Missouri River points were unduly 
prejudicial in relation to the factors from 
the interior Iowa points, and that the 
latter factors gave undue preference to the 
interior lowa points. They did not allege 
that the factors from the Missouri River 
to the Mississippi were unreasonable. 

They further alleged that the rates on 
like traffic from St. Paul, Minn., to the 
same destinations were unreasonable and 
unjustly discriminatory as compared with 
the rates from the interior Iowa packing 
points in that the factors from Chicago 
were unreasonable and unduly prejudicial. 
:They also alleged that the rates on like 
traffic from Chicago, Milwaukee, Wis., St. 
Louis, East St. Louis, and Cleveland, 
Ohio, to the same destinations were un- 
reasonable and unjustly discriminatory. 


Asked New Basis for Rates. 


They asked that any new or different 
basis of rates prescribed as factors from 
the Mississippi River to the east under 
the issues raised by the Morrell complaint 
be applied in like manner on traffic origi- 
nating at the Missouri River cities mamed 
above, and from South St. Paul, Chicago, 
Milwaukee, St. Louis, East St. Louis, and 
Cleveland, to the same destinations, Just 
and reasonable rates for the future and 
reparation were asked. 

The Swift complaint differed from the 
Morrell complaint principally in that it 
raised an additional question of undue 
prejudice against the Missouri River 
cities and an undue preference of interior 
Iowa in the factors from the Missouri 
River and interior Iowa to the Mississippi 
River when destined to the east. Thus 
the interior Iowa packers were put upon 
the defensive with respect to the factors 
west of the river. 

The Swift complaint differed further in 
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‘that it made no specific allegations with 


respect to the relation of the rates on fresh 
and cured meats to those on the live 
animal, either from the Missouri River or 
the Mississippi River to the east. It 
further enlarged the scope of the origin 
territory by adding several important 
packing points in Missouri River and 
Central territories. 


More Complaints Filed. 


Complainants in No. 14981 were Armour 
and Company, Armour and Company of 
Delaware, Fowler Packing Co., Ham- 
mond Packing Co.. and the North Amer- 
ican Provision Co. By complaint filed 
June 12, 1923, they alleged that the rates 
on fresh and cured meats and hides from 
Chicago, and Indianapolis, Ind., East St. 
Louis, and the Mississippi River crossings 
north of St. Louis to and including East 
Dubuque, both on traffic originating at 
those Mississippi River points and on 
traffic originating at South St. Paul, Sioux 
City, South Omaha, South St. Joseph, and 
Kansas City, and on fresh meats only 
originating at Denver, Colo., to all des- 
tinations in trunk-line and New England 
territories were unjust and unreasonable. 


They further alleged that the joint 
through rates on fresh and cured meats 
and hides from Oklahoma City, Okla., and 
Forth Worth, Texas, to the same des- 
tination territory were unjust and un- 
reasonable. They also alleged that the 
local rates from South St. Paul to Chi- 
cago which now apply on traffic destined 
to points in New England and trunk-line 
territories were, on through traffic, unjust 
and unreasonable: 

They alleged that the rates from and 
to all points of origin and destination in- 
dicated above on cured meats, loose, were 
unreasonable to the extent that the rates 
or factors of through rates within official 
classification territory exceeded the con- 
temporaneous rates or factors on packing- 
house products, packed. They further 
alleged that the rates on hides from and 
to the points of origin and destination in- 
dicated above were unreasonable to the 
extent that they exceeded contemporane- 
ous rates on cured meats, packed. They 
sought reparation and asked for the 
establishment of reasonable rates for the 
future. 


Ask That Rates Permit Competition. 

The Armour complaint further extended 
the origin territory and was different from 
the Morrell complaint in that it did not 
ask that the rates on fresh meats be re- 
duced to the basis of the rates on live- 
stock. The Armour contention, briefly, 
was that the rates on livestock and the 
products thereof should be so adjusted as 


to permit of maximum commercial com-~ 


petition in the purchase of the animals in 
the western markets and sale of products 
in the eastern markets, with reasonable 
compensation to the carriers on both 
kinds of traffic. 


Its allegations with respect to the rates 
on cured meats, loose, as compared with 
packed cured meats were primarily found- 
ed upon the difference in rating accorded 
under the official classification of fourth 
class when loose and fifth class when in 
packages. This allegation was adopted by 
the interior Iowa packers, Cudahy Pack- 
ing Co., Wilson & Co., the St. Louis In- 
dependent Packing Co., and other inter- 
veners, but not by Swift & Company. 

Complainant in No. 14981 (Sub-No. 1), 
the Cincinnati Abattoir Co., by complaint 
filed July 3, 1923, made allegations with 
respect to the rates on fresh and cured 
meats from Cincinnati, Ohio, to trunk- 
line and New England territories similar 
to those brought by the Armour com- 
plaint with respect to the rates from Chi- 
cago. It sought reparation. 

Roberts & Oake, Miller & Hart, Hately 
Brothers Co., William Davies Co., Inc., 
all of which operate packing plants at Chi- 
cago, intervened under the allegation that 
their rates from Chicago to eastern ter- 
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ritory were unjust and unreasonable. They 
sought reparation. 


Chicago Rates Attacked. 

The Chicago Packing Co., the Indepen- 
dent Packing Co., and L. Pfaelzer & Sons 
intervened with respect to the rates from 
Chicago. 

The Cleveland Provision Co., of Cleve- 
land, the Evansville Packing Co., of 
Evansville, Ind., the E. Kahn’s Sons Co., 
of Cincinnati, and the Home Packing & 
Ice Co., of Terre Haute, Ind., intervened 
and asked that any changes in the basis 
of rates from Chicago be applied in like 
manner from Cleveland, Cincinnati, 
Evansville, and Terre Haute, under the 
customary percentages of the Chicago- 
New York rates. 


Other intervening packers are Allied 
Packers, Inc., of Chicago, Parker Webb 
Co., of Detroit, Mich., F. Schenk & Sons 
Co., of Wheeling, W. Va. Klinck Packing 
Co., of Buffalo, N. Y., and Charles Wolff 
Packing Co., of Topeka, Kans. 

Complainants in No. 15041 were the 
Independent Slaughters’ Traffic Assn., 
composed of slaughterers and meat pack- 
ers in New York, Brooklyn, Jamaica, 
N. Y., and Jersey City, Newark and North 
Bergen, . Their complaint was 
virtually a cross bill in opposition to the 
Morrell, Wilson, and Armour complaints. 

In substance they alleged that the 
present rates on fresh and cured meats 
were unduly preferential of those com- 
modities and western packers and unduly 
prejudicial to live hogs and eastern pack- 
ers; and that the rates on fresh and cured 
meats were too low and should be in- 
creased. They asked that the alleged un- 
due prejudice be removed by increasing 
the rates on fresh and cured meats. 

Opposition Bills Filed. 

_ Opposition to the narrowing or elimina- 
tion of the present spread between the 
rates on livestock and those on fresh 
meats was voiced by practically all of the 
eastern packers, and by most of the large 
associations of livestock producers, and 
the livestock exchanges in the Middle 
West and West. 

The opposing packers included North 
Packing & Provision Co., of Somerville, 
Mass., John P. Squire & Co., of Cam- 
bridge, Mass., White Peavey & Dexter, of 
Worcester, Mass., Springfield Provision 
Co. of Brightwood (Springfield), Mass., 
Sperry & Barnes Co., of New Haven, 
Comstock & Co. and Kimball & Colwell, 
of Providence, R. I., and Jacob Dold Pack- 
ing Co., of Buffalo, and Wichita, all of 
which sought reparation under the allega- 
tions of unreasonableness. 


Producers Also Join. 

The intervening producing associations 
and exchanges included American Na- 
tional Live Stock Assn., National Live 
Stock Shippers’ League, Texas & South- 
western Cattle Raisers’ Assn., Kansas 
State Live Stock Assn., Eastern Penn- 
sylvania Packers & Live Stock Assn., Na- 
tional Live Stock Exchange, Chicago Live 
Stock Exchange, Omaha Live Stock Ex- 
change, Wyoming Stock Growers’ Ass.n, 
Wyoming Sheep Growers’ Assn., Nebraska 
Stock Growers’ Assn., Baltimore Packers 
& Live Stock Traffic Association, Iowa 
Farm Bureau Federation, Corn Belt Meat 
Producers’ Assn., St. Louis Live Stock 
Exchange, Illinois Agricultural Assn., 
American Farm Bureau Federation, Louis- 
ville Board of Trade, Louisville Live : 
Stock Exchange, Southeastern Live Stock 
Assn., and Louisville Traders & Order 
Buyers Exchange. 

Briefly the position of intervening pro- 
ducers was that if the rates on fresh 
meats, for example, should be reduced to 
the same basis as the rates on the live 
animals east of the Mississippi River, as 
contended for by the interior Iowa pack- 
ers and their supporters, the eastern pack- 
ers would .be driven out of business, the 


(Continued on page 32.) 
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Seasonal Trend in Prices of Hogs and Cured Pork Products wholesale at Chicago 
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The National Chart Service - coprricnt 1025 BY THE NATIONAL PROVISIONER, INC. 


This chart in THE NATIONAL PROVISIONER MARKET SERVICE SERIES shows the trend of prices of hogs and cured pork 
products at Chicago for the first 11 months of 1925, with comparisons for the three year previous. 


During November, 1925, cured pork products took an opposite price trend to those of the same month of 
1924. A year ago most cured pork products held steady to higher, but during the past month all showed a decline, 
only lard holding steady at the lower level reached during September. 

S. P. Hams.—Stocks of S. P. regular hams, light and medium averages, were extremely light during the month 
and the surplus was absorbed rapidly through export and domestic channels. The Liverpool market was strong 
during the month at firm prices. This had a tendency to stabilize the market to some extent on the heavier 
averages. The price decline was most marked on the heavier averages. 

S. P. Bellies.—S. P. bellies declined considerably during the month, in sympathy with the downward move- 
ment of green bellies. Although supplies were light, there was a general decrease in sales of the smoked product, 
attributable to the high price. 


D. S. Clear Bellies.—Prices of this product have been on the decline since July, an average drop of nearly one 
and one half cents being recorded during November. This has taken place in spite of good conditions in the South 
and an unusually large cotton crop. Buying has continued on a hand-to-mouth basis. 


D. S. Fat Backs.—The fat back market was quite active during the first half of the month, but the export 
demand slackened considerably and prices continued a slow decline, somewhat in sympathy with the slow situa- 
tion in the lard market. 


Cash Lard.—Cash lard held fairly steady at the lower price level reached in September and October. Nearby 
deliveries showed considerable weakness, while preferred held fairly strong. The expectation of the expanding 
hog movement and the slow cash demand has changed the situation on lard somewhat, and witnessed the ac- 
cumulation of stocks at an earlier date than was generally expected. 

Hogs.—Average prices of hogs have shown a very slow decline since July, but held practically steady during 
November, above the $11.00 mark. The decline has been much less marked than in the case of both green and 
cured products. While the November hog receipts show an increase over those of the previous month, they are 
well under the receipts of a year ago. The reduced numbers, however, have seemed to have little influence on the 
stocks of cut meats on hand at the principal markets, which appear to be somewhat heavier than those of a year 
ago, when hogs were much more plentiful and had been for many months preceding. 


DANISH BACON EXPORTS. ports to the U. S. Department of Com- _ LARD AND GREASE EXPORTS. 


Exports of bacon from Denmark for the merce. 1 my seg 4 2s ear oe Riga ein 
week ending Dec. 5, 1925, amounted to Of this amount, 3,691 metric tons went 133,200 Ibs.; greases 1,708,800 Ibs.; stearine, 


3,756 metric tons, according to cabled re- to England. none. 























December 12, 1925. 





THE NATIONAL PROVISIONER 





PROVISIONS AND LARD 


WEEKLY REVIEW 


All articles under this head are quoted by the barrel, except lard, which is quoted by the hundredweight in tierces, 
pork and beef by the barrel or tierce and hogs by the hundredweight. 


Prices Improve—Buying More Confident 
— Some Increased Export Inquiry — 
Hogs Steady—Domestic Trade Fair. 


The past: week has shown the develop- 
ment of a better tone in the product mar- 
ket with some improvement in the hog 
market and evidence of a somewhat more 
confident feeling regarding the general 
position. The buying of lard has been in- 
fluenced by the steadiness in oil, and there 
has been evidence of some export business 
at the seaboard. 

The excitement in grain has also had 
some influence resulting in a fairly good 
demand for product as a speculative in- 
vestment influenced also by the strength 
in the corn market. The sudden develop- 
ment of strength in corn the middle of the 
week attracted quite a little attention to 
the probability of higher feeding costs 
therefore to the possibility of higher hog 
values. 


Export Movement Quiet. 


The export movement is still rather 
quiet, compared with last year. For the 
past week shipments of lard were about 
7,500,000 Ibs. against 14,200,000 Ibs. last 
year and meats 9,900,000 Ibs. - against 
17,100,000 Ibs. last year. 

The steady decrease in the export move- 
ment of lard has featured the export 
movement the entire season. From the 
first of January to the end of November 
the exports of lard according to prelim- 
inary figures were 611,000,000 Ibs. against 
859,000,000 Ibs., a decrease of 248,000,000 
Ibs. This decrease at the average yield of 
lard per hog reported by the Government 
this year would be the product of about 
7,000,000 hogs, just about equalling the de- 
crease in the hog movement. 

The decrease in the exports of hams 
and shoulders has been 63,000,000 Ibs. with 
a total of 233,000,000 Ibs. against 296,000,- 
000 Ibs. last year. Bacon has decreased 
116,000,000 Ibs. with a total of 187,000,000 
Ibs. against 303,000,000 Ibs., and. pork has 
decreased nearly 2,000,000 lbs. with a total 
of 24,000,000 Ibs. against 26,000,000 Ibs. last 
year. 

The total decrease in exports of meats 
and lard has been 429,000,000 Ibs., while 
the total production of hog products of all 
kinds for the nine months January 1 to 
September 30th was 1,130,000,000 Ibs., so 
that the exports accounted for less than 
half of the decrease in the supply. Against 
this decrease in the production of hog 
products there was an increase of 160,000,- 


000 Ibs. in production of béef and veal, and 
a gain of 14,000,000 lbs. in mutton. 


Domestic Distribution Smaller. 

‘The figures would indicate that as a 
matter of necessity there has been a de- 
crease in the domestic distribution of meat 
products this year through the actual de- 
crease in the available supply. 

The recent feeding costs have continued 
very attractive with hogs 11@11%c and 
spot corn in Chicago from 75@80c and 
lower grades at quite a little discount on 





these prices showing a wide hog-corn 
ratio and a continuation of the favorable 
feeding conditions for using up the soft 
wet corn this year. 

Claim has been persistently made that 
the movement of hogs has been delayed 
owing to the wide feeding cost situation 
and there apparently has been a determi- 
nation on the part of the country to use 
up as much corn as possible at the wide 
spread and market it at the high average 
price for hogs. Owing to the high per- 
centage of moisture in the corn this year 
it has made an unusually attractive posi- 
tion as a feeding factor. 


Look for Good Hog Movement. 


General indications are that the hog 
movement will continue quite liberal in 








PORK PRODUCTS EXPORTS. 
Exports of pork products from principal 
ports of the United States during the week 
ending Dec. 5, 1925,\are reported by the 
U. S. Department of Commerce, with com- 
parisons, as follows: 
Hams and Shoulders, including Wiltshires. 

















Jan. 1, 
1925* 
‘Week ending: to 
Dec. 5, Dec. 6, Nov. 28, Dee. 5, 
1925. 1924. 1925. 1925. 
M Ibs. M Ibs, 
WORE vcpicwsctccidues 1,256 1,895 233,552 
To Belgium .. es cub oes ,839 
rmany BE xnness 310 
TROEMORIARES fn. ckicceee | Keb’, | weteve 79 
United Kingdom 803 776 1,489 197,459 
Other Burope... ...... cesses  cvovse 2,34! 
CDS fn bes win en's: Ham one 199 30 6,1 
Other countries. 10 37 41 5, 
ERP EL 202 335 13,224 
Bacon, including Cumberlands. 
Total cio vescoceces 7,782 5,303 2,904 195,208 
To Belgium ..... 477 501 3 4,913 
Germany ...... 330 293 10 14,024 
Netherlands ... 113 88 107 4,284 
United Kingdom 6,802 4,117 2,012 123,149 
Other Europe... 15 23 577 26,071 
Canada ........ 41 63 6 2,775 
D dcchinse me ahaese. eeabes 35 17,087 
Other countries. 4 + 1 2, 
Lard. 
yr eee 8,859 10,546 5,546 620,205 
To Belgium ..... 837 ee 14,123 
Germany ...... 2,467 1,080 521 179,206 
Netherlands ... 772 918 265 32,782 
United Kingdom 4,073 4,005 2,613 199,417 
Other Europe .. 159 1,279 1,014 44,993 
GOO! Ss kv'cd ca Sesees 352 52 8,252 
Wi eaes conees 2. 1,664 659 69,938 
Other countries. 304 328 422 71,584 
Pickled Pork. 
y | ee eee 83 147 382 24,323 
To Belgium ........... D-. wdsve's 169 
Germany ...... 10 ee 440 
Netherlands ... | et eee ee 119 
United Kingdom 19 22 5 2,982 
Other Burope... ...... 10 55 1,938 
Canada ........ 25 57 267 6,967 
CME sic nescees Wee eshy 8,507 
Other countries. 1 25 26 8,201 
TOTAL EXPORTS BY PORTS. 
and Pickled 
shoulders, Bacon, Lard, x. 
M Ibs. M ibs. M Ibs. Ibs. 
bre ee ae 815 7,782 8,859 83 
pA Aran 191 |) Sar 5 
WOGRONE: ccs sccvesec 384 285 256 ccsves 
Port Huron ....... 65 5 84 20 
Key West ........ 7 + t + 
New Orleans ...... 12 4 551 24 
New York ......... 163 7,315 7,854 34 
PhMeMelgnse 6 ie. ccewceces “eeescs BIG). vee 
DESTINATION OF BRITISH BXPORTS. 
Hams and 
shoulders Bacon 
Exported to Mibs. M Ibs. 
United Kingdom (Total).... 803 6,802 
Liverpool 453 3,725 - 
mdon .. 2,137 
Manchester 8 
Glasgow » RE 
Other United Kingdom.............. 70 932 
Lard 
Exported to M Ibs. 
Getmany  CHOAL) oo. iscstecviccecccveseussese 2,467 
UADUET -o.5ob ass vcicccccncccsticvccessseesives 2,377 
Other GerFMANY .siccvrccccrsvcvccicvvccvoses 


*Revised to October 31, 1925. 
tReport not received. 


the next few months with possibilities of 
some gain of supply over last year as a 
result of the attractive feeding conditions 
and the relatively high price for hogs. The 
demand for product is keeping a very good 
shipping demand. 

The Chicago shipments of product are 
keeping up fairly well compared with last 
year. From October 24 to December 5 
the shipments of cut meats were only 
9,000,000 Ibs. under last year and lard 
16,000,000 Ibs. under, which decrease was 
more than offset by the falling off in the 
export movement. On meats the Chicago 
prices seem to have been attractive com- 
pared with the country price, as there has 
been an increase of 6,000,000 lbs. in re- 
ceipts, while lard receipts have decreased 
7,000,000 Ibs. 


Stocks of Product Smaller. 


A study of the total stocks of product 
at the seven leading western points shows 
that the total meat stocks decreased 
8,000,000 Ibs. during the month of Novem- 
ber with the total almost identical with 
that of last year. The stock of lard de- 
creased less than 1,000,000 Ibs. and the 
total is just about the same as a year ago. 

This brings up the question as to 
whether the price for product is likely to 
have any particular bearing on the distri- 
bution compared with last year. Prices 
for lard are about 2@2%c lower than a 
year ago, while ribs are about the same 
price. This situation in lard is partly due 
to the rather low price for oil, and the 
possible decrease in the export movement 
of lard to Europe. 

PORK.—The market has been very 
steady but trade light. At New York mess 
quoted at $38.50; family, $40@43 and fat 
backs $36@37. 

At Chicago, mess was quotable at $34. 

LARD.—The market has been irregular 
following futures with demand a little bet- 
ter, the undertone firm.. At New York 
prime western quoted $14.90@15.00; mid- 
dle western, $14.70@14.80; city, 14%c; re- 
fined Continent, 15%4c; South American, 
17%c; Brazil kegs, 18%4c; compound, 12% 
@l2%c. 

At Chicago regular lard in round lots 
quoted at December price, loose lard 70c 
under December and leaf lard 15c under 
December. 

BEEF.—The market while quiet contin- 
ued very firm. At New York mess quoted 
at $25@27; packet, $25@27; family, $28@ 
30; extra India mess, $43@45; No. 1 canned 
corn beef, $3; No. 2, 5%4c; 6 lIbs., $18.50. 
Pickled tongues, $55@60 nominal. 








SEE PAGE 87 FOR LATER MARKETS. 








MEAT IMPORTS AT NEW YORK. 


Imports of meats and meat products re- 
ceived at the port of New York for the 
week ending Dec. 5, 1925, are reported 
officially as follows: 


Point of 
origin. Commodity. 
Canada—Quarters of beef 
Canada—Lamb carcasses 


Amount. 











— Smo! Bs 00 tec sivcvvtvewes Ibs. 
Canada—Sausa, (loose) 
Canada—Calf livers..........- set 61 Ibs. 
Canada—Beef tongues........... 28,354 Ibs 
Germany—Smoked hams......... . 1,693 Ibs 
Germany—Sausage (1008€).........ee00s 500 
Germany—Sausage (tins).......... Pee 700 Ibs. 
Holland—Smoked hams..........+s+e+0++ 200 1 






k 

cubes we 
Norway—Meat cakes and balls (tins)... 
Spain—Sausage (tins)............:eeeee 


En8 





3 YEARS of specialization 

in temperature control 
has given us’ a wealth of 
knowledge and experience 
which is at your service with- 
out cost or obligation. 

We have regulators for 
every process in the Packing 
Industry, each one specially 
worked out to do that particu- 
lar kind of a job. 

Let our engineers help you 
on your problems of tempera- 
ture control; we may be able to 
save you much trouble and ex- 
pense. 


THE POWERS REGULATOR Co. 


34 years of specialization im temperature control 
2725 Greenview Ave., Chicago 


New York Toronto 
and 31 other “= See your telephone 
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CHAMPION STEER DRESSES 67.3%. 

The grand champion steer of the 1925 
International Live Stock Exhibition was 
slaughtered early this week by Armour 
and Company and yielded 67.3 per cent. 
He was an Angus, “Mah Jong,” shown by 
Iowa State College, and weighed 1,560 Ibs. 
His dressed weight was 1,050 Ibs. 

The champion carload of cattle, also 
Angus, averaged 1,042 lbs. live weight-and 
666 lbs. dressed weight, yielding 64 per 
cent. 

The grand champion carload of lambs, 
purebred Southdowns, gave an average 
yield of 56 per cent. 











Carcass beef sells chiefly on its good 
looks. What ruins the looks of a car- 
cass? How should the carcass “split- 
ter” work to prevent this? Ask THE 
BLUE BOOK, the “Packer's Encyclo- 
pedia.” 





F.C. ROGERS 


BROKER 


Provisions 








Philadelphia Office: 
Ninth & Noble Streets 


New York Office: 
New York Produce Exchange 
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PRIZE CARCASSES SELL HIGH. 


Record prices for beef and lamb were 
paid in the auction of the carcasses en- 
tered in the carcass contest at the recent 
International Livestock Exposition at 
Chicago. 

The champion steer carcass was sold 
for $7.00 a pound to Fred S. Wolff of the 
New City Packing and Provision Co., 
Chicago. Half of the carcass was re- 
served by the owner and exhibitor, W. W. 
Wilson of Muncie, Ind., to be served at 
a meeting of the Indiana Live Stock 
Breeders Association next month. The 
half sold weighed 333 Ibs., and brought a 
total of $2,331. 

The reserve champion steer carcass and 
the first prize yearling carcass were sold 
to Eli Pfaelzer, for McCann & Co. of 
Pittsburgh, Pa., for 70 and 80 cents re- 
spectively. 

The grand champion lamb carcass sold 
to the New City Packing and Provision 
Co. for $8.00 a pound. This carcass 
weighed 53 pounds and brought $424. 

Horn & Hardart of Philadelphia, own- 
ers of the “Automat” restaurants, were 
runners up in the bidding for each of these 
carcasses. They bought the champion 
hog carcass for 45c a pound. 


~~~ ge 


PORK CUTS AT NEW YORK. 


(Special Report to The National Provisioner 
from H. C. Zaun.) 


New York, Dec. 9, 1925.—Wholesale 
prices on green and S. P. meats: Pork 
loins, 28@29c; green hams, 8-10 lbs., 23c; 
10-12 lbs., 21c; 12-14 lbs., 20c; green pic- 
nics, 4-6 lbs., 16@17c; 6-8 lbs., 15@16c; 
green clear bellies, 6-8 lbs., 23c; 8-10 lbs., 
22c; 10-12 lIbs., 21c; 12-14 lbs., 20c; S. P. 
bellies, 6-8 Ibs., 21c; 8-10 Ibs., 22c; 10-12 
Ibs., 22c; 12-14 Ibs., 21c; S. P. hams, 8-10 
Ibs., 23%4c; 10-12 lbs., 23c; 12-14 Ibs., 23c; 
18-20 lbs., 22@23c; dressed hogs, 1934c; 
city steam lard, 14%4c; compound, 12%c. 

BP eae 
BOSTON MEAT SUPPLIES. 


Receipts of western dressed meats and 
slaughters under federal and city inspec- 
tion at Boston, Mass., are officially re- 
reported as follows for the week ending 
December 5, 1925, with comparisons: 


Week Cor. 
ending Prev. week 
Western dressed meats: Dec. 5. week. 1924. 
Steers, carcasses........... 2,016 1,748 2,021 
Cows, carcasses .......... 2,450 1,845 1,832 
Bulls, carcasses............ 38 39 30 
Veals, carcasses .......... 1,468 1,000 1,263 
Lambs, carcasses ......... 12,768 9,735 9,746 
Mutton, carcasses.......... 273 469 509 
Ns Ms ose Adc case osecd 561,821 532,249 702,666 
Local slaughters: 
ES Se are 2,537 2,067 3,146 
SEES widbns Sede o4kk sis whe 1,748 1,775 1,825 
ME de ac obtetawstsne secs 19,648 14,495 38,523 
ine cieveniteres aun 3,297 4,2&9 3,540 


PROPER GRADING OF BEEF. 
(Continued from page 22.) 
scrupulous who often advertised and sold 
plain cow beef for prime steer beef, and 
at a price way under what the real com- 
modity could be sold for. “To play fair 
and square all the way through, we be- 
as4 in the grading of meats,” Mr. Kaiser 

said. 

John T. Russell of Chicago recognized 
the task of beef grading as a difficult one, 
but felt that it could be done. He be- 
lieved there should-be more reliance put 
in grades and not leave too much to 
dollars and cents. Grading would be of 
vast importance to the producer, he said, 
as “it would give him a point to shoot 
at.” There should be some means of the 
producer knowing whether he is market- 








William G. Morrison Company 
Dayton, Ohio 
Sanitary Rendering and Drying Tanks 
Cookers, Tank House Machinery and Equipment. Tank Water Evaporators. 
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ing a prime bullock or only a counterfeit. 

Joseph F. Seng of Milwaukee expressed 
the belief that cattle should be graded by 
the producer before they come to the 
yards. If this is done, the producer is 
surer of a price. 

Getting Rid of Unscrupulous Dealer. 

Mr. Seng feels that it is a mistake to 
believe .that it is possible to start at per- 
fection in this grading work. “We must 
start off slowly and come later on to a 
more definite point where things can be 
systematized, always improving as we go 
along.” In the retail line, Mr. Seng said 
that the trouble was that “we find misrep-’ 
resentation! if things were standardized, 
wouldn’t it be so much better? The 
sooner the unfair elements in the trade 
can be eradicated, the better it will be for 
all of us.” 

The possibility of starting off with a 
few less grades than those presented by 
the government was suggested by Mr. 
Seng, in order to ‘simplify the matter and 
still have a type of grading that would 
afford great protection to the conscienti- 
ous retailer. He pointed out that at the 
present time only about 10 per cent of the 
beef sold in the country is classed as 
choice and’ prime, and the rest “falls in 
the other grades. “Even a rough grading 
would give definite points the trade could 
hold to,” he said. 

The afternoon session was devoted to 
a consideration of grades of live stock. 
The department proposals were explained 
by C. E. Gibbons, J. K. Wallace, L. B. 
Burk and E. W. Baker. 

James E. Poole, well-known market 
writer, stated he was authorized to explain 
the absence of commission men by the 
fact that it was the busiest market week 
of the year, but that the commission 
houses were whole-heartedly in support 
of the department’s plan. 

Others who spoke were: J. Thompson, 
of the extension department, Iowa State 
Department of Agriculture; Prof. J. H. 
Shepperd and Prof. P. F. Trowbridge of 
the North Dakota Experiment Station; 
C. G. Randell; John Thompson, editor, 
Iowa Homestead; J. L. Hazelton, of the 
Hereford Journal; T. H. Ingwersen, 
Swift & Company, and V. H. Munnecke, 
Armour and Company. 

Why Call Then “Canners?” 

Mr. Munnecke, again speaking on be- 
half of the Institute of American Meat 
Packers, requested the department to con- 


‘sider dropping the use of the word “can- 


ner,’ because nowadays the term is in- 
accurate, owing to the changes that had 
taken place in the canning industry. The 
animals might more suitably be labeled 
“cutters,” he said. 

In closing the meeting, the chairman re- 
emphasized the statement that it had been 
called in order to hear suggestions and 
that the tentative draft would be con- 
sidered in the light of the remarks made 
at the meeting before permanence would 
be given to the plan. 

Among the representatives of the meat 
industry present were T. Ingwersen, 
L. M. Lester, F. M. Simpson and A. D. 
White of Swift & Company; Jas. Blake- 
ney, Tom Cross, Tage U. H. Ellinger, Ed. 
Hess, G. H. Lupp, V. H. Munnecke, L. E. 
Poiner, Edward N. Wentworth and Tom 
Wilkinson of Armour and Company; Wil- 
liam Diesing of the Cudahy Packing Co., 
and A. A. Dacey and H. O. Wetmore of 
Wilson & Co. 

The retailers were represented by H. E. 
Anderson, Paul T. Eklund and D. A. 
Loden of Rockford, Ill; A. J. Galin, 
Joseph F. Seng and Emil Priebe of Mil- 
waukee; Louis Kaice, Berwyn, IIl.; J. H. 
Kinner, Lafayette, Ind; Wm. M. McGoni- 
gle and A. S. Pickering of Cleveland, 
Ohio; Wm. C. Ruff, Akron, Ohio; A. F. 
Stejskal and John J. Uxa of Cicero, IIL; 
Frank Calta, Adolph Kaiser, John A. 
Kotal, John T. Russell and August Zim- 
merman of Chicago. 
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TALLOW, STEARINE, GREASE AND SOAP 


TALLOW.—The market for tallow has 
been very active the past week with the 
undertone slightly easier. According to 
reports a fairly good volume of tallow 
extra New York changed hands on the 
basis of 10%c equal to 10%c delivered, but 
later in the week reports had it that some 
sales had taken place at the 10c level. 

While the latter lacked confirmation 
there was a tendency in some quarters to 
look upon that figure as the market, while 
in other quarters it was said that the 10c 
talk was due to sales of Jersey tallow hav- 
ing sold at a figure equal to 10c delivered. 
At any rate the market was no more than 
steady. 

The weakness in coconut oil attracted 
some attention and the lower crude cotton 
oil market was a feature as reports had it 
that some soapmakers continued to take 
cottonoil owing to its relative cheapness. 
At New York special quoted at 9%@10c; 
extra, 10%c f.o.b.; edible, 11%c. 

At Chicago there was a decided lack of 
interest and offerings in tallow with prime 
considered 10%c f.o.b.; edible, 10%c; fancy, 
10%c; No. 1, 934c; No. 2, 8%c. 

At the London Auction on Wednesday, 


December 9, offerings were 1,406 casks 
with sales 393 casks at prices 6d lower 
than the previous week with mutton 
quoted at 47s@48s 6d; beef at 43s 6d@46s, 
and good mixed at 43s. 

At Liverpool Australian tallow was 6d 
lower with fine quoted at 45s 6d; good 
mixed at 44s 6d. 


STEARINE.—The market was moder- 
ately active and weaker this week, losing 
about %c a pound in the east ywith oleo 
at New York selling at 14%c, followed by 
sales at 14c and with the market quoted 
barely steady at the 14c level. 

At Chicago oleo was quoted at 14@ 
14%c. 


OLEO OIL.—The market was rather 
quiet but was about steady with sales extra 
New York at 13%c, medium 12c nominal 
and lower grades 12c nominal. 

At Chicago extra was quoted at 13%c. 








SEE PAGE 37 FOR LATER MARKETS, 








LARD OIL.—Demand continues fair 
and the market steady, though consumers 
are buying in a hand-to-mouth way. At 
New York edible quoted at 19%4c; extra 
winter, 1534c; extra, 14%4c; extra No. 1, 
14c; No. 1 at 1334c; No. 2, 13%c. 


NEATSFOOT OIL—The market is 
firm with the strength in raw material but 
trade continues rather light. At New 
York pure quoted at 15%4c; extra, 14c; 
No. 1, 1334c; and cold test at 18%c. 


GREASES.—The market for greases 
has been rather quiet as far as trade was 
concerned and prices have been about 
steady. There is no pressure on the mar- 
ket, but sentiment is mixed and the dispo- 
sition is to hold off owing to some easing 
in other directions in the grease ‘list. 

Reports persist of a fair demand for 
choice white, although no great activity is 
in evidence. At New York yellow and 
choice house quoted at 9%c; A white, 10c; 
B white, 934c; and choice white, 114%@ 
11%c. 

At Chicago ‘choice white grease was 
quiet while low grades were moving 
slowly. At Chicago brown quoted at 8%c; 
yellow, 834@9%c; B white, 934c; A white, 
934@10c, and choice white, 10@10%c. 


WEEKLY REVIEW 


Packinghouse By-Products 


Blood. 
Chicago, December 10, 1925. _ 
Practically nothing was doing in this 
branch of the trade this week owing to 


sellers and buyers being around 25c per 
unit ammonia apart in their views. 
Unit ammonia. 


I os bs di een ckalhomsundteneeadadsinabd aed $3.90@4.25 
Crushed and unground..............eeee0. 3.65@3.75 


Digester Hog Tankage Materials. 


Buyers are holding off, but sellers did 
not evince much alarm. Traders were 
anywhere from 25c@50c per unit ammonia 
apart in their views, especially on un- 
ground grades. 

Unit ammonia. 


Ground, 10 to 12% ammonia.............. $4.25@4.35 
Unground, 11 to 13% ammonia............ 3.85@4.15 
Unground, 7 to 10% ammonia............ 3.65@3.75 


Fertilizer Tankage Materials. 


Bulk of trading was limited to 6% to 
7% ground at $2.75 to $3.00 in bulk, while 
high grade made $3.30. Traders were too 
far apart in their views to permit transac- 
tions in unground lots. 

Unit ammonia. 
High grade, ground, 10-12% ammonia..... $3.10@3.25 


Lower grade, ground, 6-9% ammonia...... 2.75@3.00 

Medium to high grade, unground.......... 2.65@2.90 

lNenderers and lower grade, unground.... 2.50@ 2.65 

WRG SIE iain oc nad bao 0 60h Leadenanéns see ie 

Grinding hoofs, pig toes, dry, per ton... .28.00@40.00 
Bone Meals. 


Buyers were bidding $2.00@5.00 per ton 
under sellers’ ideas and as result trade was 
practically at a standstill. 


Per ton. 
Pe I Bias ow HO ced eSetcdus pias $27.00@42.00 
SCOMM, - PLOMMA iio. ss ose oe es «+ 23.00@35.00 
Steam, unground 18.00@21.00 





Cracklings. 


With most contracts not expiring until 
January 1, offerings were scarce, although 
trend of prices was downward, especially 
for hard pressed lots. 


Per ton. 
Pork, according to grease and quality. ..$60.00@82.00 
Beef, according to grease and quality.... 40.00@55.00 


Bones, Horns and Hoofs. 
Demand continued good at quotations 


found below, with offerings very scant. 


Per ton. 
Horn, Wnaeerted 6.666 cc dc cicidccctccdec’ $50.00@125.00 
COMP a: . < Ea pnbedvic ea gadouewewehenacs oe 35.00@ 37.00 
Hoofs, WRMUNEOOE. oi cecccctescescvceusec 35.00@37.00 
Round shin bones, unassorted......... 42.00@ 45.00 
Fiat shin bones, unassorted...........+ 40.00@ 42.00 


Thigh, blade & buttock bones, unasst... 38.00@ 42.00 
(NOTE—Foregoing prices are for mixed carloads 
of materials indicated above.) 


Glue and Gelatine Stock. 
Prices as a whole remained steady with 


last week, although sinews and pizzles 
showed some advance. 





Per ton. 
Cals aml Bink. Sheehc oon kwisapeiocsciccss & 24.00@30. 
Rejected manufacturing bones. aon 2 eekunee 
) Gere irre tere -.+ 27.00@29.00 
Cattle jaws, skulls and knuckles........ 32.00@33.00 
Junk and hotel kitchen bones............ 26.00@28.00 
Sinews, pizzles and hide ws awa Med Pesece 21.00@22.00 


Animal Hair. 
Resale lots of both crude and processed 


continued to appear on the market, with 
all price changes tending downward. 





Coll, Gre, Wes wes cic ccccccccescceccsccess 38%@ 4% 
Processed, lb....... -. 64%@10% 
TR bieced-oeéet¥encunsenand 844@13 
Cattle switches (115 to 100), eact 38Y4@ 4% 
Horse tails, each............s000. 45 @50 
Horse mane hair, green, lb...........+++: @1 


14 5 
Unwashed dry horse oo Pais. , See Bh 19 @20 
Pulled horse tail hair. Ib 45 @50 


Pig Skin Strips. 
With sellers and buyers from %c to He 
apart in their views, trading was of nar- 
row proportions. 


Prime No. 1, tanner grade, per lb......... 6 @7 
Edible grades, unassorted...............+-+- 4 @5% 
aS ae 


EASTERN FERTILIZER MARKETS. 
(Special Report to The National Provisioner.) 
New York, Dec. 9, 1925—Actual busi- 

ness in fertilizer materials has been very 

limited around New York within the past 
week. There is no demand for tankage 
and blood for prompt shipment, but there 
are a few inquiries in the market for these 
materials for January, February shipment. 

But buyers’ and sellers’ views are far 

apart. After a few sales of South Amer- 

ican tankage and blood were made at low 
prices the sellers have advanced their 
views with limited offerings. 

Acid phosphate has advanced in price 
at Baltimore because of the higher price 
of phosphate rock. Nitrate of soda is are, 
but demand is rather light. 








SEPTEMBER BY-PRODUCTS YIELDS. 
The estimated average yield and production of animal by-products from slaughter 
under federal inspection for September, 1925, with comparisons, is reported as follows 


by the U. S. Department of Agriculture: 


Average weight Per cent 





of 


Production 


per animal. live weight. 
$. £3 3.3 - : 
As} SN sn to oe 
ag Ne} as Ne} as g = x“ S rg 
aa a > a q an a lk 
eet a a & ee 5x & es¢ 
az "(ne . “8 ; 3". 
tin ‘ eis . “— pr sa. ps a ~ 
ae B . Be SB Be Be e 5 see 
Class a4 R ne R a4 aa R R ans 
Lbs. Lbs. P. ct. P.ct. 1,000 lbs. 1,000 Ibs. 1,000 Ibs. 1,000 Ibs. P. ct. 
Edible beef fat?........ 85.31 29.60 3.70 3.20 846,401 27,557 30.350 25,416 92.23 
Edible beef offal ....... hp 39 27.94 2.87 3.02 268,407 21, 23,231 23,990 113.79 
OGCtIiS HIG So oe ap vce 63.56 6.76 6.86 637,930 51,178 55,456 54,232 105.97 
Edible calt fat? 1.56 0.72 0.79 6,659 643 670 658 102.33 
Poe calf offal ... 6.62 3.65 3.35 34,06 2, 2,770 2,793 125.02 

PP CSR Roar 33.60 15.07 14.06 1,543,610 102,197 e 941 86,922 85. 
Edible hog offal 6.52 2.42 2.73 249,547 15,778 6,046 16,867 106.90 
Pork trimmings 15.05 4.93 6.30 509,414 32,413 38:508 38,934 120.12 
Inedible grease ? 3.14 1.28 1.31 132,262 8,893 8.914 8,157 91.72 
Sheep edible fat1 ...... 2.22 1.91 2.74 2.43 26,976 2,111 2,170 2,071 98.11 
Sheep edible offal ...... 1.72 2.13 2.18 2.18 21,034 1,544 1,699 1,854 120.08 
1 Unrendered. 2 Rendered, 








THE KENTUCKY CHEMICAL MFG. CO., Ine. 


COVINGTON, KY. Opposite Cincinnati, Ohio. 


Buyers of Beef and Pork Cracklings 
Both Soft and Hard Pressed 
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SOUTHERN MARKETS. 


New Orleans. 
(Special Wire to The National Provisioner.) 
New Orleans, La., Dec. 10, 1925. 

New Orleans cottonseed oil future mar- 

ket steady to higher in face of the Govern- 
ment’s final crop estimate on cotton which 
exceeded the largest expectations, but 
this had been discounted in last week’s 
decline in crude oil. Fair buying of op- 
tions occurred for distant months. New 
Orleans market situation continues such 
that mills and refiners are not compelled 
. to use futures as a hedge, as the former 
are well sold up, and refiners are still 
behind in shipments of bleachable and 
soap makers’ oil. 

Very heavy demand this week for crude 
oil around 8c Valley basis; %c higher 
for prime crude. Soap makers and others 
contracting for future deliveries, hence 
sustained deliveries have not yet occurred. 
With stocks of crude oil light and refined 
oil normal from now on, oil prices should 
be governed by monthly consumption of 
oil and prices of hogs and lard. 

Dailas. 
(Special Wire to The National Provisioner.) 

Dallas, Tex., Dec. 10, 1925.—Prime cot- 
ton seed delivered Dallas, $39.00; snaps 
and bollies, $29.00@31.00; depending on 
quality; prime crude cottonseed oil, f.o.b. 
Dallas, 834c; 43 per cent meal and cake, 
$33.00; hulls, $10.00; linters 34%4@5c. Ideal 
weather past week; markets normal. 


Memphis. 
(Special Wire to The National Provisioner.) 
Memphis, Tenn., Dec. 10, 1925.—The 


crude market is quiet with Valley oil sell- 

ing at 854c. Most of the meal this section 

being sold on sample at prices ranging 

from $26.00@31.00 for 41 per cent protein. 
picallinon 


CHEMICALS AND SOAP SUPPLIES. 
(Special Report to The National Provisioner.) 
New York, Dec. 8, 1925.—Latest quo- 

tations on chemicals and soapmakers’ sup- 

plies: 

Seventy-six per cent caustic soda, $3.76 
@3.91 per cwt.; per cent powdered 
caustic soda, $4.16@4.56 per cwt.; 58 per 
cent carbonate of soda, $2.04@2.44 per 


cwt. 

Clarified palm oil in casks, 2,000 Ibs., 
91%4c lb.; olive oil foots, 9%4@9%c Ib.; 
East India Cochin cocoanut oil, 16%c Ib.; 
Cochin grade cocoanut oil, domestic, 1534c 
lb.; Ceylon grade cocoanut oil, 14%c Ib. 

Prime summer yellow cottonseed oil, 
1134,@12%c Ib.; soya bean oil, 13¥%c Ib.; 
red oil, 1134@12%c Ib. 

Extra tallow, f.o.b. seller’s plant, 10%c 
Ib.; Dynamite glycerine, nom., 24c Ib.; 
chemically pure glycerine, nom., 25c Ib.; 
saponified glycerine, nom., 16%c lb.; crude 
soap glycerine, nom., 14%c lb.; prime 
packers grease, nom., 9%c Ib. 

ae 
COTTONSEED OIL EXPORTS. 

Exports of cottonseed oil from New 
York, December 1 to December 9, 50 
bbls. 
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NATIONAL MILLS OPERATING. 

All mill properties and gins of the Na- 
tional Cottonseed Products Corporation 
are now in full operation under Federal 
receivership. Ernest Rice is in charge at 
the Memphis general office under Receiver 
T. S. Vinton. 

The company’s accumulated indebted- 
ness, which was threatening bankruptcy 


proceédings a short time ago, was all 
met early in November from the sale of 
$2,000,000 of receiver's certificates. The 
total issue of receiver’s oy author- 
ized by the court was $2,500 

With the exception of the Valley Mill in 
Memphis, all of the company’s 21 mills 
and 49 gins are in operation and are show- 
ing a fair profit. 


RATE CASE SETTLED. 
(Continued*from page 27.) 
packing industry would be shifted and 
centered entirely in the West, the com- 
petition of the eastern buyers in the 
western markets would be eliminated, and 
the prices received by the producers in 
the western markets would be reduced by 

the elimination of competition. 


GENERAL RATE STRUCTURE. 


The structure of rates in issue is 
elaborate and complex by reason of the 
numerous special rules, services, and ap- 
plications of particular rates which relate 
to the numerous points of origin through- 
out a wide territory. 

The application of rates in the destina- 
tion territory is simplified by the fact that 
New York, N. Y., is the basing point and 
upon its rates the usual port differentials 
are generally applied to obtain the rates 
to Boston,~Mass., Philadelphia, Pa., and 
Baltimore, Md., rate points, and by the 
further fact that interior points in trunk- 
line territory take fixed percentages of the 
base rates to New York. 

Some of the rates to New York are 
blanketed to cover the entire New Eng- 
land territory. The relation of rates to 
the respective destinations in the East 
are, with some minor exceptions, not 
specifically attacked in these proceedings. 


How Rates are Figured. 


Most of the rates from points of origin 
in central territory, such as Milwaukee, 
Wis., Cleveland and Cincinnati, Ohio, 
Terre Haute, and Indianapolis, Ind., and 
Louisville, Ky., are made in percentage 
relation to the base rates from Chicago to 
New York. The rates from St. Louis 
and East St. Louis, IIll., are made in re- 
lation to those from Chicago and do not 
in all instances adhere to the customary 
percentage basis. The local and pro- 
portional rates from other Mississippi 
River crossings are, generally speaking, 
made in relation to the rates from St. 
Louis, and in turn to those from Chicago. 

There are no joint rates from interior 
Iowa, Missouri River, or Minnesota points 
of origin to the East. The rates from 
interior Iowa points are based upon 
specific proportional commodity rates to 
the Mississippi River crossings, and the 
local or proportional rates beyond. The 
rates from Albert Lea, Minn., are 0.5 
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cent higher than those from Austin and 
Mason City. 

The rates from all of the Missouri River 
packing points are generally the same to 
the Mississippi River crossings, and the 
rates from either Kansas City, Mo., Kans., 
or Omaha, Nebr., may be taken as repre- 
sentative of the Missouri River group 
rates. The rates from Siuox Falls, 
S. Dak., are not the same as from Kansas 
City or Omaha to all Mississippi River 
crossings, but these exceptions are not 
specifically attacked in these proceedings. 

Missouri River Rates. 


The rates from the Missouri River and 
South St. Paul are usually made with the 


Chicago combinations as maxima, and 
those from the Missouri River to the 
Mississippi River are made such an 


amount generally as to equalize the Chi- 
cago combinations to the East . 

From Wichita, Kans., Oklahoma City, 
Okla., and Fort Worth, Tex., to the East 
the rates are published as specific joint 
through commodity rates, but the factors 
used are the proportionals up to St. Louis, 
plus the joint rates from St. Louis 
locally beyond, except where the Mem- 
phis, Tenn., combinations are lower. 

These rates are published in this 
manner in order that the traffic may move 
through gateways other than St. Louis. 
The rates from Denver, Colo., to the East 
are published as joint through rates in 
the same manner as those from points in 
southwestern territory, with the éxception 
that they are based upon the rates to the 
upper eros River crossings and not 
upon St. Louis. 


PRESENT RATES. 


The present rates from Chicago to New 
York on packed cured meats and on cattle 
and hogs are 56.5 cents, and on fresh 
meats 87 cents. The rate of 56.5 cents 
on packed cured meats is fifth class, 
minimum 30,000 pounds, governed by the 
official classification. The equal rate of 
56.5 cents on livestock is a commodity 
rate. 

There is no official classification rating 
on livestock, and the carload minima are 
graded according to length of cars and 
are different for the several kinds of 
animals. The rate of 87 cents on fresh 
meats, minimum 21,000 pounds, is a com- 
modity rate, which is less than the cor- 
responding third-class rate of 94.5 cents 
governed by the official classification. 

Thus, from Chicago to New York the 
rates on packed cured meats and livestock 
are the same, with a higher minimum on 
the products; and the rate on fresh meats 
is 30.5 cents higher than that on livestock 
or the packed products. 

The proportional rates from the Missis- 
sippi River crossings to New York are 
63 cents on cattle, 64.5 cents on packed 
cured meats, or 1.5 cents higher than on 
cattle, and 93 cents on fresh meats, or 
30 cents higher than on cattle. The pro- 
portional rates from the Mississippi River 
to New York on hogs originating in Iowa 
are 3 cents less than on cattle or hogs 
originating at any other points. west of 
the river. 

Rates from Iowa Points. 


The through rates from interior Iowa 
country points in the vicinity of Cedar 
Rapids, for example, to New York are 
79.5 cents on hogs, 71 cents on packed 
cured meats, and 99.5 cents on fresh 
meats. The through rates on packed 
cured meats from Cedar Rapids are 8.5 
cents lower than on live hogs from coun- 
try points in the vicinity of Cedar Rapids; 

(Continued on page 35.) 


The Fort Worth Laboratories 


Consulting, Analytical Chemists 





and Chemical Engineers 
828% Monroe Street 


FORT WORTH, TEXAS 





























December 12, 1925. 


THE NATIONAL PROVISIONER 


VEGETABLE OILS 


WEEKLY REVIEW 


THE NATIONAL PROVISIONER is Official Organ of the Interstate Cottonseed Crushers’ Association, the Texas Cottonseed 
Crushers’ Association, South Carolina Cottonseed Crushers’ Association, the Georgia Cottonseed Crushers’ 
Association and the Mississippi Cottonseed Crushers’ Association. 


Market Weaker—Trade Still Moderate— 
Liquidation a Factor—Buying Power 
Poor — Crude Easier — Cash Trade 
Quieter—Cotton Estimates Increased— 
Sentiment Bullish. 


The cottonseed oil futures market on 
the New York Produce Exchange the 
past week was again featured by a mod- 
erate trade, and with an easing in funda- 
mental factors in the situation, prices were 
on the down grade, selling off some .25 to 
.40 from the recent highs. Peculiarly 
enouth, the nearbys led the decline. 

While it is true that the crude market 
eased somewhat, and cash trade was on 
a much smaller scale, nevertheless the 
action of the market could be largely at- 
tributed to liquidation on the part of tired 
holders, and mainly to a very indifferent 
speculative demand for futures. 


Look for Large Cotton Crop. 

The increasing of the Government cot- 
ton crop estimate had a depressing influ- 
ence, but a somewhat larger figure than 
the previous report had been generally 
expected—in fact there are not a few in 
the oil trade who are confident that the 
final crop figure this year will be around 
the sixteen-million-bale level. 

The lack of outside buying power can- 
not be minimized as an important feature 
in this market. The smallness of out- 
side interest has tended to curtail pro- 
fessional operatidns, and consequently has 
been responsible for a change in senti- 
ment, notwithstanding the absence of any 
stocks whatsoever at New York, and the 
moderate stocks of refined oil in refiners’ 
hands. 

The actual oil situation appeared to be 
easier, as some of the selling in Decem- 
ber this week was by interests who in- 


tended taking delivery but who, it was 
said, were able to switch December con- 
‘tracts to bleachable oil to better advan- 
tage. This naturally tended to ease up 
the nearby situation, although there is 
still a moderate interest in the December, 
and there appears to be but little question 
but what. the current month will main- 


tain its present premium, if not enhance 
it later on. 


Crude Markets Slow. 


The crude markets have been dull but 
lower, with the southeast offered at 834c, 
the Valley selling moderately at 854c, with 
further offerings at that level, and with 
buyers’ ideas fully %c lower. Little or 
nothing was heard from Texas, although 
it. was said that Texas was relatively 
cheap on offers of bleachable oil to the 
east. 

The action of the crude market was 
looked upon as reflecting the slower cash 
trade, and with the holiday season rapidly 
approaching, the quiet demand is expected 
to continue. The year-end approach also 
brought to attention the fact that the 
heavy consuming period is rapidly pass- 
ing, and while the consumption to the 
begging of the new year will be ma- 
terially larger than for the same time 
last year, nevertheless the disposition is 
to go slow, and await the developments 
for the first quarter of 1926. 

The November consumption on refined 
cotton oil is estimated at around 350,000 
bbls., and there is a disposition to look 
for a disappearance of about 50,000 bbls. 
in the shape of crude, which will com- 
pare with refined consumption last year of 
about 280,000 bbls: However, expecta- 
tions are that the seed receipts during 
November will be large, and some predict 
that the amount of oil on hand January 
Ist will be larger than at the beginning 
of this year, notwithstanding the heavy 
distribution to date. 


Lard Market Irregular. 


The lard market has been irregular, 
but generally slightly steadier. The hog 
market has ruled firmer, though very ir- 
regular, holding an average around 
eleven cents. The tallow situation is easy, 
with extra New York around ten cents, 
or %c lower than recently, while cocoa- 
nut oil has weakened considerably, said 
to be the result of a marked falling off 
in the edible cocoanut oil demand, and 
an inactive soapmakers’ interest. 

The sentiment in the grease markets is 
rather bearish, with more or less tendency 
to feel that the large ‘corn crop speaks 
well for heavier production during the 
new year, and as a result there is a 
tendency not to stock up, but to work 
on a hand-to-mouth basis. Any weaken- 
ing in the soapmakers’ materials might 
have considerable influence on cotton oil, 


as it is contended that southwest soap- 
makers have crude bought ahead as far 
as next April and May, and refined con- 
tracts bought up to June, both of which 
might possibly come back on the market, 
were the soapmakers able to replace at 
pane advantage with tallow or cocoanut 
oil. 
Open Interest in Market Light. 


The bullish situation in the oil market 
apparently had been discounted by the 
advance of a cent a pound or so, but there 
is little question, had there been anything 
like the normal interest in the future mar- 
ket, the advance might have extended 
considerably further. The open interest 
has been so light that the bearish cotton 
crop report failed to have considerable 
influence, the market absorbing an in- 
creased selling move within a few points 
decline, but the buying was regarded as 
largely profit taking. 

In many quarters the selling of oil the 
past week has been looked upon as of a 
better character than the buying, with 
some of the selling credited to leading 
refining interests, although this was ques- 
tioned in some well-informed quarters. 

The cotton estimate of the United 
States Department of Agriculture is as 
follows: 








Ginned 

State Crop. to Dec. 1. 
Dntted Btatew ~.....cccccccccees 15,603,000 13,858,000 
cS eee re oi 70,000 
eon tg ee ee 68,000 
EEE. incdbecesconss 1,167,000 
Slecbetpel RE a a 1,571,000 
New Mexico 56,000 
Oklahoma 1,334,000 
Tennessee 404,000 
Virginia .... 45,000 
Alabama ... 1,301,000 
Arkansas mr 1,191,000 
SPIE tert erie ee 39,000 
Louisiana 824,000 
Missouri 190,000 
North Carolina 1,031,000 
South Carolina 
TE aceite ey epae Stcesne oes as 3,661,000 
QEORD i < tig ove sis ods wabienes caus 4, 


To be ginned 1,745,000 bales in a Daited States. 

Notwithstanding the action of the mar- 
ket the past week, and the larger Govern- 
ment cotton figures, little or no oil came 
out on the break, and under bullish ac- 
tivities on the part of a few locals, the 
market recovered a good part of the losses 
quickly. Some of this buying was based 
on reports that a prominent southwest 
soapmaker continued to display interest 
in cottonoil for immediate and future 
shipment in an important way, and the 
better felling was partly due to a further 
strengthening in the lard market where 
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‘a better lard demand was beginning to 
have some effect. 
_ COTTONSEED OIL—Market transac- 
tions: 
Friday, December 4, 1925. 
—Raage— Closing— 
Sales. High. Low. Bid. Asked. 


NS LEE Pre ae CER rr we ee 7030 4. .... 
ey Saree 600 1060 1055 1045 a 1055 
Jan. ......... 2700 1030 1023 1021 a 1025 
arte NN eagle OF ates a4 2 1018 a 1021 
ae ope 2500 1027 1019 1019 a .... 
NE A eh pas ela! oath a 1020 a 1030 

ec wee sik 500 1039 1032 1028 a 1030 
ae eee 3200 1046 1030 1030 a 1035 
Sa 600 1048 1040 1035 a 1040 


Total sales, including switches, 10,300 
bbls. P. Crude S. E. 9 asked. 
Saturday, December 5, 1925. 
---itange— Closing— 
Sales. High. Low. Bid. Asked. 


Pea es REIS ES 1020 a .... 
SS a 300 1044 1040 1044 a 1040 
Peek 100 1019 1019 1011 a 1018 
5 ack Cora uses cake 1010 a 1018 
Mar. 3. a8 1100 1018 1013 1015 a .... 
ES S238 ¢ eta es hes 1016 a 1021 
| eee 1100 1031 1022 1023 a 1022 
ee OS 2 in ae ces 1022 a 1035 
SY S65 hice sss 800 1040 1035 1035 a 1036 


Total sales, including switches, 3, 
bbls. P. Crude S. E. 9 asked. 
Monday, December 7, 1925. 


—Range— Closing— 
Sales. High. Low. Bid. Asked. 


DOE 65 soenhs seni a eee Re: Bs cs 
SPORE sc os <p c 200 1035 1035 1025 a 1035 
. "Seer eeee 200 1015 1015 1015 a .... 
Me. asic wana ..-- 1010 a 1017 
Beat 5 oO SS5% 2500 1015 1011 1013 a 1012 
ED lak ahce 5a Kn, Woe ame 1015 a 1020 

ae eee 1000 1024 1021 1024 a 1023 
MR Ses Sieg agt ‘Sas on gy oak haw 1025 a 1030 
Sb ntode 100 1034 1034 1033 a 1035 


uly 

Total sales, including switches, 4,400 
hblis., P. Crude S. E. 834 asked. 

—=- 


Port Ivory, 
Kansas City, 
Macon, AL 
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Tuesday, December 8, 1925. 


—Range— Closing— 


Sales. High. Low. Bid. Asked. 
SeGt so. Sit eee. TLS 1030 a . 
er, Fe: 900 1035 1025 1035 a .... 
Co See pee 1200 1015 1003 1011 a 1015 
| NEES re Seek ean 1008 a 1015 
eee ree 10200 1013 1001 1008 a .... 
PED i wreseratn 200 1014 1013 1013 a 1014 
May <6 8100 1020 1012 1018 a .... 
US akiow wae aR ae ae 1020 a 1030 
ia car c 600 1034 1027 1034 a 1033 


Total sales, including switches, 21,700 
bbls., P. Crude S .E. 814-5 asked. 


Wednesday, December 9, 1925. 
a 


Range— Closing— 


Sales. High. Low. Bid. Asked. 
ne ME hee gases se eae fe 1030 (a: <4: 
MOG, nase dass 300 1023 1023 1020 a 1060 
Jan. . 1200 1025 1020 1028 a 1035 
PEs 5 icis ke Aa wei dawn be ak 1020 a 1030 
BORE. itu eens 2200 1024 1011 1024 a....° 
Part cis. 65s AP pe ee 1025 a 1030 

ON EARS eed 3900. 1032 1020 1032 a 1031 
| NE etecs Se oe nee 
DO ES 2600 1040 1037 1041 a 1043 

Total sales, including switches, 11,000 
bbls. P. Crude S. E. 8% Bid. 


Thursday, December 10, 1925. 
—Range— Closing— 
Sales. High. Low. Bid. Asked. 


SOE oh sorta ac ak. kha ws 2025 a: 3%... 
ri a 1050 1045 1020 a 1050 
7 URES Real le oie 1034 1028 1025 a 1027 
pays pentane Cag agin TNS aa 1010 a 1025 
etal a abet 2 1019 a 1025 
| SRBC Re ae 1031 1027 1027 a 1030 
DR Ra Rip apr RE aT OCS 1030 a 1038 
jE a Me 1040 1040 1040 a .... 








SEE PAGE 87 FOR LATER MARKETS. 








COCONUT OIL—The market was de- 
cidedly weak the past week with rolling 
stock quoted at llc against the recent 
high of 13c with the heaviness due to a 
material letup in the demand for edible oil 
and the lack of interest on the part of 
soapmakers. It was said that recent im- 
portations of 15,000 tons of foreign Copra 
had helped take the edge off the market. 

The tallow situation appeared: slightly 
easier and had some influence. At New 
York the market was nominal with roll- 
ing tanks quoted at Ilc. 

SOYA BEAN OIL—The market was 
dull but steady. Recent buying has tended 
to keep the surplus off the market, but 
consumers are showing less interest. At 
New York the market continued in a 
nominal position, while Pacific tanks 
quoted 1054@1034c, with some sales De- 
cember-March shipment at the inside 
figure. 

CORN OIL—The market displayed an 
easier undertone influenced by a less ac- 
tive demand and an easier crude cottonoil 
market. At New York refined corn oil 
barrels quoted 13@13%c; cases, 13.88; 
buyers’ tanks f.o.b. mills, 9%4c, with 
buyers’ ideas fully %c under that figure. 

PALM OIL—The market was easier 
with a very limited demand and with 
some increase in offerings. At New York 
Lagos spot quoted 9%c; shipment, 9c; 
Nigre spot, 8%c; shipment, 8%c c.if. New 
York .. 

PALM KERNEL OIL—An easier tone 
was in evidence in this quarter also with 
a quieter demand and a noticeable in- 
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crease in offerings. At New York spot 
barrels quoted at llc, while reports have 
it that February shipment sold at 10%c. 
; re OIL—Featureless and. nom- 
inal. 

SESAME OIL—Little or nothing heard 
regarding this oil, although there has been 
some talk of an embargo on shipments 
from China. 

COTTONSEED OIL—The demand 
has been rather quiet and the market 
easier following futures. On the spot at 
New York little or no oil is available. 
Prime summer yellow is quoted at 103%4c 
bid and 11@11%c asked. Southeast and 
valley crude 85¢c, while Texas crude sold 


at 83%c. 
Pas Re Ee 
COTTON OIL MILL YIELDS. 


(Special Report to The National Provisioner from 
The Fort Worth Laboratories. ) 


Fort Worth, Tex., Nov. 15, 1925. 

This past month’s analytical results 
again clearly show the beneficial effect of 
damp seed on.extraction and separation 
results. 

The amount of oil in the late seed is 
considerably less than in the regular run 
of seed. In addition there has been con- 
siderable field damage to the seed, the 
results of which are just commencing to 
ceueee apparent in the poorer quality of 
oil. 

From the analytical results on seed and 
oil, and considering the number of bales 
production of cotton in Texas and Okla- 
homa, it is safe to predict that the total 
amount of refined oil that will be pro- 
duced this season from the cotton crop 
of Texas and Oklahoma will be materially 


less and of poorer quality than last 
season. 
SEED ANALYSIS. 
Yield 100 lbs. waste. 
Lbs. 
cake 
8.37 % 
Am- am- 
Mois- monia P.C. Gals. mo- 
ture. in seed. oil. oil. nia. 
Avg., all samples...11.48 4.42 17.57 36.9 946, 
Best sample avg..... 9.79 4.54 19.13 409 973 
Lowest sample avg..12.68 4.24 15.97 , 32.9 906 
Avg. same mo., 1924. 7.18 4.31 18.54 39.4 922 
Annual Avg., 1924... 7.90 4.16 17.83 37.5 888 
CRUDE OIL. 
Refining Color Acid 
Loss. Red Free 
Avg., all samples........ 9.0 6.1 1.9 
Best sample avg........ 6.0 4.4 1.4 
Lowest sample avg...... 10.3 7.6 2.0 
Avg. same mo., 1924.... 5.8 5.1 0.8 
Annual avg., ’24......°. 7.9 5.8 1.7 
CAKE AND MEAL. 
Mois- Am-  Pro- Stand- 
ture. monia. tein. Oil. ard. 
Avg, all mills....... 8.60 8.45 43.43 5.80 0.68 
Best avg. result..... 8.51 8.39 43.11 5.15 0.61 
Worst avg. result....7.85 8.38 43.09 6.387 0.76 
Avg. this mo., 1924..7.86 8.37 43.01 6.09 0.73 
Annual avg., 1924...7.54 8.21 42.21 6.46 0.78 
HULLS. 
: £5 E 
a. é Hg 
ss 2 s § g¥ 
ae = = = ' 
ry Sia eee ee 
Es a“ = és AI 
ee = &; ae | — 
ea S al “ee nD 
Avg., all mills........0.27 0.53 0.63 0.05 1.68 
Best avg. result......... 0.37 0.41 0.00 1.09 
Worst avg. result........ 0.81 0.90 0.16 2.40 
Avg. this mo., ’24....0.01 0.74 0.78 0.11 2.08 
Annual ayg., 1924. 0.92 0.79 0.84 0.14 2.24 
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MEAT RATE CASE DECIDED. 
(Continued from page 32.) 
and the rate on fresh meats from Cedar 
Rapids is 20 cents higher than on hogs 
from country stations in the Cedar Rapids 

group. 

The through rate on packed cured meats 
from Omaha, as representative of the 
Missouri. River cities, to New York, is 
92.5 cents, and on fresh meats $1.21. The 
rate on cured and fresh meats from all of 
the Missouri River cities, Sioux City, 
Iowa, to Kansas City, inclusive, to the 
Mississippi River crossings, is 28 cents. 
The through combination sates from 
South St. Paul to New York are 81 cents 
on packed meats and $1.45 on fresh 
meats. The factors from South St. Paul 
to Chicago are the full locals of 24.5 cents 
on cured and 27.5 on fresh meats. 


From the Missouri River cities to the 


Mississippi River and to Chicago fresh 
meats and bulk cured meats take the same 
rates as:packed cured meats, whereas the 
rates from central. territory and Missis- 
sippi River points to the East on fresh 
meats exceed those on bulk cured meats 
and the rates on the bulk cured meats are 
higher than on the packed cured meats. 

From St. Louis to New York the 
present rate on livestock is 63 cents, 
which is the same as, and the basis for, 
the proportional rates on cattle from the 
other Mississippi River crossings. The 
rate on packed cured meats from St. 
Louis to New York is 66 cents, or 1.5 
cents higher than the proportional rate 
from the upper Mississippi River cross- 
ings.. The rate on fresh meats from St. 
Louis to New York is 93 cents, which is 
the same as, and the basis for, the pro- 
portionals from the Mississippi River 
crossings. 

The rates on hogs and cattle from Chi- 
cago to Boston are the same as to New 
York, namely, 56.5 cents. On packed cured 
meats to Boston the port differential of 
3 cents over New York applies. On fresh 
meats the rate to Boston and practically 
all New England territory is 87 cents, 
which is the same as the rate to New 
York. 

Five Questions Presented. 


The six complaints presented five gen- 
eral questions: 

1. Whether the rates on fresh and 
cured meats and by-products from Chi- 
cago and other central territory packing 
points, including Mississippi River packing 
points, St. Louis, Mo., to Dubuque, Iowa, 
inclusive, to trunk-line and New England 
territories were unjust and unreasonable; 

2. Whether the through rates on fresh 
and cured meats and by-products from 
points west of the Mississippi River to 
destinations in trunk-line and New Eng- 
= territories were unjust and unreason- 
able; 

3. Whether the relationships between 
the rates on live edible animals and the 
rates on fresh and cured meats and by- 
products, from the Mississippi River 
crossings and point west thereof, and 
from Chicago and other points in central 
territory, to destinations in trunk-line and 
New England territories were unduly 
prejudicial; 

4. Whether the rates on fresh and 
cured meats from Missouri River packing 
points to destinations in trunk-line and 
New England territories were unduly 
prejudicial to the Missouri River cities and 
unduly preferential of interior Iowa pack- 
ing points; 

5. Whether fourth-class rates under 
the official classification on cured meats, 
loose, were unreasonable or unduly pre- 
judicial to the extent that they exceeded 
fifth-class rates on cured meats, packed. 


PROPOSALS OF THE PARTIES. 


The interior Iawa packers proposed that 
the factors east of the Mississippi River 
on fresh meats be reduced to the level. of 
the present rates on livestock and that 
the like factors on packing-house products 
be made 75 per cent of the rates on hogs. 


/ 
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How You Can Get a 


“Newman” for Nothing! 





of a Newman Grinder. 


Many small and medium sized Packers and 
Renderers are now paying for a Newman Grinder. 
—Then why not have it? 


Look up the quotations on “ground and unground” 
Tankage, and other materials in, The National 
Provisioner. There is a difference of $3.00 to 
$5.00 per ton. On a hundred tons of tankage it 
means $300.00 to $500.00 or more than the price 


There is no more excuse to be without a Newman 
Grinder—no matter how large or small your plant 
may be. The Newman will grind Tankage, Blood, 
Raw Bone, Steamed or Dried Bone, Fertilizer, 
Glue, Hoos, Horns, etc., etc., and all fertilizer 
materials. Three sizes. 


Figure it out Mr. Packer or Renderer! How 
many tons of Tankage, Chicken Feed or other 
products do you grind up per year? A “New- 
man” will be a profitable investment, guaranteed 
to do your work better, faster and at the lowest 
cost and at a price of only— 


$300.00 to $495.00 


f.o.b, factory 





GRINDERS — PULVERIZERS 














Write us today 


QWiilatl 
N ceCHITNKS 


214-16 S. Wichita Street 





They were primarily interested in 
securing a reduction in the rates on fresh 
and cured meats but desired that their 
proposed relationship be prescribed even 
if the rates on fresh meats and packing- 
house products were not found to be un- 
reasonable, and even if an order removing 
the alleged undue prejudice would permit 
the carriers to increase the rates on live- 
stock. 

The Cudahy Packing Co. proposed that 
the rates on fresh meats from Wichita, 
Kansas City, South Omaha, and Sioux 
City be fixed by rélationship so as not to 
exceed the contemporaneous rates on live- 
stock; and that the rates on packing-house 
products, both packed and loose, should 
be lower than the rates on fresh meats 
and livestock. 


Want Rates Equalized. 

This intervener stated that it was im- 
material whether these relationships occur 
by means of the prescription of reduced 
joint through rates from the Missouri 
River on fresh meats and packing-house 


products or by means of reductions in 
proportionals both west and east of the 
Mississippi River. It proposed that the 
proportional rate on packing-house prod- 
ucts from the Missouri River to the 
Mississippi River, under the latter alter- 
native, be reduced from 28 to 18.5 cents. 

Wilson & Company offered no specific 
proposal, but asked that the present 
spread between the rates on the animal 
and those on the product be narrowed; 
and that certain minor maladjustments be 
corrected. It asserted that the rates on 
packed cured meats were maximum 
reasonable rates and the proper basis for 
prescription of rates on other com- 
modities; and it asked that no increases 
be made in the rates on livestock which, 
in its opinion, were excessive. 

Armour and Company proposed that the 
rates on fresh meats should not exceed 
the rates on cattle by more than 14.5 
cents per 100 pounds higher on fresh 
meats than on livestock; and that the rates 
on packinghouse products should be 1.5 

(Continued on page 42.) 
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Sheep Casings 
Hog Casings 


Beef Casings 


Bearn. Levie Co., Inc. 
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THE WEEK’S CLOSING MARKETS 


FRIDAY’S CLOSINGS. 


Provisions. 

Hog products easier at close of week 
due to heavier tone in hogs and limited 
cash demand. Prices were influenced 
somewhat by irregular gains and limited 
support. 

Cottonseed Oil. 

Cottonseed oil barely steady, with small 
trade. Everyone is awaiting develop- 
ments. It is said that soap makers have 
been good buyers this week of actual oil. 
Southeast and Valley crude oil, 85%c. 

Quotations on cottonseed oil at Friday 
noon were: December, $10.20@10.55; 
January, $10.20@10.25; February, $10.15@ 
10.25; March,, $10.12@10.15; April, $10.15@ 
10.20; May, $10.23@10.25; June, $10.25@ 
10.35; July, $10.35@10.36. 

Tallow. 

Tallow, extra, 10c. 

Oleo Oil and Stearine. 

Oleo, stearine, 14c, sales. 

—o—_-_. 

FRIDAY’S GENERAL MARKETS. 

New York, December 11, 1925—Spot 
lard at New York, prime western $14.90@ 


.15:00; middle western, $14.75@14.85; city, 


$14.50; refined continent, $15.50; 
American, $17.00; Brazil kegs, 
compound, $12.50. 
Hull Oil Market. 
Hull, England, December 11, 1925.—(By 
Cable.)—Refined cottonseed oil, 39s 3d; 
crude cottonseed oil, 36s. 
scanhllpisint 
ARGENTINE BEEF EXPORTS. 
Cable reports of Argentine exports of 
beef this week up to December 11, 1925, 
show exports from that country were as 
follows: To England, 129,507 quarters; to 
continent, 139,771 quarters; others, none. 
Exports for the previous week were: 
To England 64,464, quarters; to the con- 
tinent, 99,508 quarters; other ports, none. 


South 
$18.00; 


BRITISH PROVISION CABLE. 
(Special Cable to The National Provisioner.) 
Liverpool, December 11, 1925. 

Lard trade has been active with an up- 
turn in prices during the week. There 
was a good trade on boxed meats at 
steady prices. 

A. €. hams, good brands, 12/14 av., 
sold out of consigned stocks at 128 s.; 
14/16 av., 123 s. Some buyers. interested 
in hams for mid-winter shipment, but bids 
are considerably under prevailing spot 
prices. : ; 

Square shoulder market showing signs 
of weakening, about 2s. lower. 

Today’s prices are reported as follows: 
Shoulders, square, 102s; picnics, none; 
hams, long cut, 125s; American cut, 124s; 
bacon, Cumberland cut, 112s; short backs, 
121s; bellies, clear, 114s; Canadian, 120s; 
Wiltshires, 115s; spot lard, 75s 6d. 


SR 
PHILADELPHIA MEAT SUPPLIES. 
Receipts of western dressed meats and 
local slaughter under city and federal in- 
spection at Philadelphia, Pa., are officially 
reported as follows for the week ending 
December 5, 1925, with comparisons: 


Week Cor. 
ending Prev. week 


Western dressed meats: Dec. 5 week. 1924. 
Steers, carcasses........... 2,546 2,354 2,485 
Cows, CArCAsSeS.......+66. 931 791 1,042 
Bulls, carcasses........... 291 255 127 
Veals, carcasses.........+. 1,814 2,132 1,968 
Lambs, carcasses.......... 10,094 7,276 7,666 
Mutton. carcasses......... 1,260 P 1,319 
po Op Ere er 334,402 465,614 609,254 

Local slaughters: 
| EESeP ror yes oe eee 2,026 1,557 2,063 
ae ee > ae eee ee 2,089 33 2,758 

OE neck ands indeed nines 19,848 19,226 23,942 
BE Sse kbs i Soccon set ee 5, 4,320 5,919 


NOVEMBER MEAT SUPPLIES. 

Receipts of livestock at nine leading 
centers during November, 1925, are of- 
ficially reported as follows: ‘ 





Cattle. Calves. Hogs. Sheep. 
Chicago .... 294,378 58,336 677,395 272,304 
St. Louis... 97,439 40,314 309,415 37,755 
Kansas City 221,727 56,888 169,744 83,282 
Omaha ..... 141,169 11,287 198,956 119,428 
Sioux City.: 77,961 7,356 202,697 40,143 
St. Joseph.. 10,751 124,186 78,594 
St. Paul.... 122,386 49,78 423,781 93,377 
Wichita .... 32,284 11,510 41,812 7,759 
Denver ..... 95,110 7,529 41,268 230,638 
Total, 
‘ onda °25. 1,133,118 253,751 2,189,254 963,280 
Total, 


Nov., ’24. 1,140,128 286,879 2,784,248 1,044,566 
Receipts at nine leading centers of the 
first eleven months of 1925, with compari- 


sons, are reported as follows: 





Cattle. Calves. Hogs. Sheep. 
Chicago .... 2,741,393 779,156 7,155,600 3,628,419 
St. Louis... 942,175 369,614 3,167,950 512,644 
Kansas City 2,241,848 515,423 1,895,266 1,384,636 
Omaha ..... 1,463,2 107,092 3,093,936 2,262,489 
Sioux City.. 759,310 46,840 3,106,551 313,351 
St. Joseph.. 588,776 114,518 1,504,867 1,044,830 
St. Paul.... r 580,972 3,154,900 428,379 
Wichita .... 308,949 74,180 580,010 82,345 
Denver ..... 482,574 56,1382 415,863 2,259,728 
Total, 11 


nae: 12 .10,484,879 2,643,927 24,074,943 11,916,821 
mo., ’24..10,517,236 2,428,561 28,814,903 12,068,896 
Slaughters at nine markets for Novem- 

ber, 1925, with comparisons, are officially 

reported as follows: 





Cattle. Calves. Hogs. Sheep. 
Chicago .... 200,199 51,951 468,999 197,499 
St. Louis... 42,87: 11, 101,694 26,004 
Kansas City 112,138 32,935 89,310 66,477 
Omaha ..... 89,025 8,207 135,200 81,148 
Sioux City.. 39,716 3,538 127,872 34,016 
St. Joseph.. 37,591 7,673 93,451 58,659 
St. Paul.... 49,238 54,011 2€9,009 63,451 
Wichita .... 9,150 3,564 39,060 2,409 
Denver 15,995 3,181 25,664 8,450 
Total, 
st wey 25. 595,924 176,154 1,350,259 538,113 
Tota Li é 
. Nov., ’24. 584,547 150,953 1,882,719 520,689 


Slaughters at seven leading centers for 
the first 11 months of 1925, with compari- 
sons, are reported officially as follows: 





Cattle. Calves. Hogs. Sheep. 
Chicago .... 1,898,700 729,175 5,020,738 2,645,119 
St. Louis... 357,974 141,480 1,011,951 317,399 
Kansas City 1,130,359 371,063 1,122,080 58 
Omaha .... 109,721 78, 2,249,008 1,411,364 
Sioux City.. 395,941 39,887 1,922,852 4,727 
St. Joseph.. 387,083 96,190 1,058,387 789,370 
Denver 121,687 38,175 300,792 156,870 
Total, 11 


. co — - 5,201,465 1,494,912 12,685,808 6,513,315 

Total, 

mo., ’24.. 5,093,674 1,359,571 15,917,753 6,346,179 
—_@——_- 


DECEMBER 1 STORAGE STOCKS. 


Stocks in storage of cured meats in the 
United States on December 1, 1925, show 
a decline from those of a month ago, and 
are lower in most cases than the five year 
average on that date. 

S. P. meats in cure are about the only 
product showing an increase over the 
stocks of a month ago. 

Stocks of meats and lard in storage in 
the United States on December 1, 1925, 
with comparisons, are announced by the 
U.S. Bureau of Agricultural Economics as 
follows, with comparisons: 

Dec. 1, ’25, Nov. 1, ’25, 5 yr. avg. 
8. Ibs. Di 


Ib ec. 1, lbs. 
Beef, frozen ...... 50,373,000 27,008,000 74,738,000 
r .487,000 9,046,000 8,699,000 


93,433,000 +910, 9,445,000 
. .167,208,000 162,774,000 192,714,000 


TOMER: osipire'ns ”. 1,549,000 1,435,000 14,639,000 
Miscellaneous meats 50,418,000 44,954,000 61,158,000 
SOQG ecdeeigisvcs 33,311,000 37,256,000 36,446,000 


instills & 

How must tierces for pickled meats be 
made to comply with trade regulations? 
Ask THE BLUE BOOK, the “Packer’s 
Encyclopedia.” 
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TRADE GLEANINGS. 


A new sausage and pork products plant 
has been opened in Artesia, Calif., by 
Helphrey & Buskirk. 

It is reported that the International 
Vegetable Oil Company, of Atlanta, Ga., 
plans to establish a new cottonseed oil 
mill in Memphis, Tenn. 

West Coast Fertilizer Company plans 
to rebuild its fertilizer plant in Tampa, 
Fla., which was recently destroyed by 
fire with a loss of around $200,000. 

Extensive improvements, including the 
erection of some new buildings and the 
remodeling of others, are being planned 
by the Fergus Cooperative Packing Com- 
pany, Fergus Falls, Minn., it was an- 
nounced recently. 

Sovereign Wholesale Meat Company 
has been incorporated at 5404 South Hal- 
sted street, Chicago, Ill., with a capital 
stock of $20,000 by Peter J. Werveke, 
Charles Schultz, George Cherdron and 
P. F. B. Koenig. 

avila 
NEW YORK MEAT SUPPLIES. 


Receipts of western dressed meats and 
local slaughter under federal inspection 
for New York City, N. Y., are officially 
reported for the week ending Dec. 5, 
1925, with comparisons, as follows: 


Week Cor. 
ending Prev. week 
Western dressed meats: Dec. 5. week, 1924. 
Steers, carcasses.. 8,835 5,732%4 8,195% 
Cows, carcasses. . 1,009% 884 1,709 
Bulls, carcasses. . 163 127 186 
Veals, carcasses.. 11,310 10,004 11,206 
Hogs and pigs... ....... 15 30 
Lambs, carcasses. 20,790 19,055 22,084 
Mutton, carcasses 5,505 5,246 4,971 
Beef cuts, Ibs.... 240 264,395 124,203 
Pork cuts........ 1,415,784 858,458 1,621,057 
Local slaughters: 
| Se 9,620 8,842 11,136 
eer re 12,413 11,675 12,150 
Te cave dee vee 59,817 53,766 74,040 
OP ee 47,715 39,171 50,121 
or 


EXPORTS OF PROVISIONS. 


Exports of provisions from the Atlantic and Gulf 
ports for the week ending Dec. 5, 1925, with com- 
parisons: 











PORK, BBLS. 
From 
Week Week Nov. 1, 1925. 
ended Dec. ended Dec. to Dec. 
To 5, 1925. 6, 1924. 5, 1925. 
United Kingdom... 94 50 194 
Continent ........ 7 210 1,142 
West Indies .. ... 250 150 1,100 
NE SS cisc sagas os 421 410 2,436 

BACON AND HAMS, LBS. 
United Kingdom....... 7,770,250 14,069,310 31,808,700 
Ea 930,000 760, 5,372,000 
Went  TeGlee 4... cscs ebisies 14,000 26,000 
Other countries ....... cesses os cexdee 182,500 
WO vin ctecestucus 8,700,250 14,843,510 37,389,200 
LARD, LBS 

United Kingdom ...... 4,594,286 4,852,181 21,160,297 
rors 4,593,854 7,617,297 15,938,592 


593, 
Sth. and Ctl. America. 382,000 
Weat Indies § ...c.c.cce cscoses 
Other countries ....... .-sseee 


TOCA 6 oc ccecedeudiee 9,570,C90 12,664,960 38,037,489 
RECAPITULATION OF THE WEEK'S EXPORTS. 


Pork, Bacon and 
bb hams, Ibs. Lard, lbs. 





From— 1s 

NOW WOES - ii ic cseceses 171 =: 7,478,250 7,854,000 
pS (Pee 502,000 325,000 
by Per rer emeee y ep yy 141,000 
New Orleans ............ , ere pee 382,000 
Ee errr cares 720,000 868,000 
Total week ....s...se0.- 421 8,700,250 9,570,090 
Previous week ......... 635 5,459,200 5,186,881 
2 weeks ago............ 1,090 9,361,750 6,182,371 
Cor. week 1924.......... 410 14,843,510 12,664, 


rage yg Rg summary of aggregate exports in Ibs., 
from Nov. 1, 1925, to Dec. 5, 1925. 


1925-1925. 1924-1924. Increase. Decrease. 


Pork, lbs. 487,200 353,600 133,600 

Bacon and 9 ; 
Hams, Ibs. .37,389,200 71,327,510 ...... 33,938,310 

Lard, lbs. ....38,037,489 49,706,238 ...... 11,668,749 


NOVEMBER BUFFALO LIVESTOCK. 

Receipts and disposition of livestock at 
Buffalo, N. Y., for the month of Novem- 
ber, 1925, were reported as follows: 


Cattle. Calves. Hogs. Sheep. 
Receipts ........+- . 81,373 21,896 114,232 112,555 
Shipments .......... 19,167 16,792 69,395 96,927 
Slaughters ..... ose «12,581 5,304 44,357 16,228 
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LIVE STOCK MARKETS 


CHICAGO. 
(Reported by U. S. Bureau of Agricultural Economics. ) 
Chicago, December 10, 1925. 

CATTLE—Net declines in fed steers 
grading medium to choice amounted to 50 
@75c, better grades light and medium 
kinds off most. Finished heavies were 
very scarce and showed the least decline. 
Common steers lost 15@25c. 

Runs were excessive, Wednesday’s re- 
ceipts locally at 20,000 being the largest 
for that day in years. During the first 
four days of the calendar week approxi- 
mately 73,000 cattle arrived as contrasted 
with 66,000 corresponding period a week 


earlier. After pounding the market 
severely, buyers were forced to elevate 
their prices on the close when a reduction 
in receipts resulted in a prompt but un- 
even price advance, this feature suggest- 
ing a fairly healthy undertone in the trade. 

Fat cows lost about 25c, all grades of 
she stock showing stubborn resistance to 
price pounding. Heifers declined 25@50c 
and canners and cutters 10@25c. Bulls 


advanced 25c, however, on an active trade, 
eastern shipping demand being responsible 
st part for boosting veal calf values about 

1.00. 

The supply of fed bullocks above $11.00 
was numerically small. The practical top 
on heavy steers was $12.50 and yearlings 
$12.90 but relatively few loads sold above 
$12.00. Long fed yearlings and heavies 
at $13.50 and $14.00, respectively, repre- 
sented eastern shopping for Christmas 
beef and were no criterion of the general 
price levels, a spread of $8.50@10.75 tak- 
ing most fat steers. Most fat cows turned 
at $4.50@6.50; heifers $6.25@7.75; canners 
and cutters mostly $2.75@4.25; bologna 
bulls $5.00@5.50; vealers $11.00@12.00 late 
to packers, few $12.50, outsiders paying 
$12.50@13.50. 

HOGS—Although receipts dropped off 
slightly as compared with a week ago, 
shippers displayed less interest and local 
packers found an opportunity to reduce the 
price list. Irregular readjustments re- 
turned general trading to practically a 
summer basis. 

Light lights and slaughter pigs not 
only escaped the losses noted for other 
classes but worked to 25c higher levels. 








LIVESTOCK PRICES AT LEADING MARKETS. 


Following are livestock prices at five leading Western markets on Thursday, 


December 10, 1925, as reported to THE NATIONAL ProvisioNER by leased wire by the 
Bureau of Agricultural Economics, U. S. Department of Agriculture: 


Hogs (Soft or oily hogs and roasting 





pigs excluded) : CHICAGO. 
DCC tats. Gbabinee ss sas vocnstssiees 11.40 § 
BULK OF SALRES.................... 10.60@11.00 
Hvy. wt. (250-350 Ibs.), med-ch...... 10.55@10.90 
Med. wt. (200-250 Ibs.), med-ch....... 10.70@11.00 
Lt. wt. (160-200 Ibs.), com-ch......... 10.50@11.45 
Lt. It. (130-160 Ibs.), com-ch......... 10.75@11.80 
Packing sows, smooth and rough...... 8.75@ 9.75 
Sightr. pigs (130 Ibs. down), med-ch.. 11.50@12.25 
Av. cost and wt., Wed., (pigs excluded) 10.92-233 Ib. 
Slaughter Cattle and Calves: 
STEERS (1,500 LBS. UP): 
MS eth tinh tens weaghen-conss ae € 10.25@13.50 
STEERS (1,100-1,500 LRBS.): 
EE AN ba hh askin we bsds obeuss boas evs 11.25@13.50 
Limi neihasendes oeéven os <¢,09% 9.65@11.50 
MT Wakil so ed pacdbsbinconceene 8.40@10.00 
IEE igh die aies ane se gbdae dees ses 6.75@ 8.65 
STEERS (1,100 LBS. DOWN): 
ED dibham eek nviteh io hes le ve sae 11.00@13.00 
.49@11.25 
9.65 





LT. YRLG. STEERS AND HEIFERS: 


Good to choice (850 Ibs. down)...... 8.75@11.75 
HEIFERS: 

Good-choice (850 Ibs. up)........... 7.25@10.50 

Common-med. (all weights)......... 5.50@ 7.75 
cow! 

EAR MEI, as ins 6's'cs cane wyecs 6.50@ 8.75 

Common and medium............... 4.35@ 6.50 

Cammer and cutter...............0.. 5.50@ 4.35 
BULLS: 

Good-ch. (beef 1,500 Ibs. up)....... 5.25@ 6.75 

Good-ch. (1,500 Ibs. down)......... 5.65@ 7.25 

Can.-med. (canner and bologna)... .. 8.75@ 5.75 
CALVES: 

Medium to choice (milk fed exc.)... 5.50@ yf 

_ Lee 
Medium to choice ................-. 10.00@13.50 
~ + Seb ohueraéeb'acwecbar« 6.00@10.00 


common 
Slaughter Sheep and Lambs: 


Lambs, med. to choice (84 Ibs. down). 15.25@17.00 
12.00 


ibs, cull-com. (all weights)........ @15.25 
Yearling wethers, medium to choice.. 10.75@14. 

, common to choice.............. 6.25@10.00 
Ewes, canners and cull............... 00@ 6.25 





Five 
Competent Hog Buyers 
to Serve 


Particular Packers 


E. K. Corrigan 


Exclusive Hog Order Buyer 
South St. Joseph, Mo. 


‘In the center of the corn belt district 








E. ST. LOUIS. OMAHA. KANSASCITY. ST. PAUL. 
1.60 $10.75 $10.90 $11.10 
11.05@11.50 10.00@10.50 10.60@10.35 10.50@10.85 
10.80@11.05  10.20@10.50  10.60@10.80 10.35@10.60 
10.95@11.15 10.25@10.60 10.75@10.90 10.50@10.65 
00@11. 10.50@10.75 10.85@11.25 10.50@11.10 
11.25@11.60 10.50@10.75 11.00@1150 10.85@11.25 
: 9:65 8.25@ 9.25 9.35@10.00 - 9.15@ 9.40 
or” Shor aepapyeeay 11.15@11.50 11.25@12.25 
11.27-221 Yb. 10.45-244 1b. 10.92-2811b. ......- se 
10.00@12.75  9.75@12.75  9.75@13.00 —s....... see s 
11.25@13.00 10.75@12.75 10.75@13.00__—............ 
-50@11.25 9.10@10.75 9.15@11.00  9.00@11.00 
7.50@ 9.50 7.00@ 9.10 7.35@ 9.25 7.25@ 9.00 
6.00@ 7.75 5.00@ 7.00 5.25@ 7.50 5.50@ 7.25 
11.25@13.00 10.75@12.15 10.50@12.75- ......... 
9.50@11.25 9.00@10.75 9.00@10.75 8.75@10.75 
7.25@ 9.50 6.90@ 9.00 7.25@ 9.15 7.00@ 8.75 
5.75@ 7.25 4.85@ 6.90 5.00@ 7.35  5.00@ 7.00 
4.50@ 5.75 3.65@ 4.85  4.00@ 5.00  3.00@ 4.50 
8.75@11.75 8.50@11.50 8.50@11.75 8.25@11.25 
6.50@10.50 6.90@10.50 7.00@10.50  6.50@10.00 
4.50@ 6.50 4.50@ 6.90 4.50@ 7.25 4.50@ 6.50 
5.50@ 7.75 5.60@ 840 5.85@ 8.25 5.00@ 7.50 
4.50@ 5.50 4.50@ 5.60 4.25@ 5.85 3.90@ 5.00 
8.25@ 4.25 3.60@ 4.50 3.15@ 4.25  3.00@ 3.90 
5.50@ 6.50 5.00@ 5.75 5.00@ 5.75 5.00@ 6.00 
5.50@ 6.75 Soom 6.50 5.25@ 6.75 5.00@ 6.25 
3.50@ 5.25 3.65@ 5.00 3.50@ 5.00 3.50@ 5.00 
a | 8.00 5.00@ 8.00 4.50@ 8.75 4.00@ 6.75 
4.00@ 5.00 3.50@ 5.00 4.00@ 4.50  3.00@ 4.00 
o-eng12.50 7.25@10.00  7.00@10.50  7.00@10.50 
5.00@ 9.00 425@ 725  4.50@ 7.00 4.00@ 7.00 
14.75@17.00 15.00@16.25 14.25@16.35 14.25@16.00 
11.00@14.75 11,75@15.00 10.50@14.25 10.00@14.25 
10.75@14.25 10.75@13.75 10.75@13.90 .......... 
5.00@ 9.00 5.75@ 9.25 5.25@ 9.00 6.00@ 9.25 
1.50@ 5.00 2.25@ 5.75 1.50@ 5.25 1.00@ 5.00 





Bangs, Berry & Terry 


Order Buyers 


Hogs, Cattle and 
Feeding Pigs 
Union Stock Yards, 
South St. Paul, Minn. 


Reference Stock Yards National Bank 
Any Bank in Twin Cities 


Write or wire us. 
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Medium and heavy weight butchers de- 
clined 50@60c, as compared with last 
Thursday; light weight descriptions aver- 
aged close to 25c lower and packing sows 
suffered a 65@75c setback. 

SHEEP—All classes of bovine stock 
gathered sizable price advances early in 
the week, but at the close too liberal sup- 
plies were attracted by high price levels 
and a sharp slump brought values on fat 
lambs and sheep about in line with a week 
ago. Yearling wethers declined more than 
fat lambs on the largest receipts of the 
year, closing price being 25c lower than 
late last week. 

Fat lambs early in the week reached 
$17.45, but at the close $16.75 stopped the 
best. Demand:centered largely on highly 
finished kinds, the approaching holiday 
season being responsible. Fat yearling 
wethers reached $14.50 on Monday. 

A few choice light and hdandyweight 
ewes cashed at $10.00 and above, but at 
the close, the demand especially from 
eastern market centers, narrowed and 
$9.50 was the practical top to packers. 

rd 


KANSAS CITY. 


(Reported by U. S. Bureau of Agricultural Economics. ) 
Kansas City, Mo., Dec., 10, 1025. 

CATTLE—More liberal supplies of beef 
steers and yearlings both locally and at 
other large markets resulted in a material 
break in prices. Better grades of offerings 
selling at $9.00 and above closed 25@50c 
lower while the plainer kinds were off 
15@25c. 

Both yearlings and medium weights sold 
at $12.50, the week’s top. Several loads 
of heavy steers cleared from $10.00@11.00, 
while the bulk of the week’s supply of all 
weights cashed from $8.00@10.25. Some 
Texas coasters made their initial appear- 
ance selling from $5.50@6.75. 

She stock was comparatively scarce and 
prices ruled uneven. Butcher cows and 
canners and cutters were in demand and 
closed at 15@25c higher rates, while 
heifers were steady to 25c lower, with the 
better grades off most. Calves closed 
steady to 50c lower. Top veals $10.50. 

HOGS—Prices were 10@15c_ higher 
Monday, but since that time material re- 
ductions have been made and closing 
levels are from 15@30c lower than last 
Thursday. Demand centered on under- 
weights scaling 160 lbs. and down and the 
minimum loss was scored on this class. 
Best light hogs went to shippers today at 
$10.90, while light lights held up to $11.50. 
Packing sows met a slow trade and prices 
are around 40c lower, with $9.50@10.00 
taking the bulk on late days. 

SHEEP—Receipts were considerably 
larger than last week, most of which were 
Colorado shipments of desirable quality 
and finish. Prices on fat lambs declined 
10@25c with best Colorado fed lambs at 
$16.60, the highest price paid locally since 
March. 

Bulk of the week’s supply of lambs 
brought from $15.75@16.40; fed yearlings 
ranged from $13.00@13.90. Aged sheep 
were scarce and prices ruled unevenly 
higher. Desirable fed ewes sold up to 
$9.00 on Monday’s market. 


J. W. Murphy Co. 


Order Buyers 
~ Hogs Only 


Utility and Cross Cyphers 





Reference any Omaha Bank 


Union Stock Yards, 
Omaha, Nebr. 


























December 12, 1925. 


OMAHA. 


(Reported by U. S. Bureau of Agricultural Economics.) - 


Omaha, Nebr., December 10, 1925. 
CATTLE—Liberal receipts of fed steers 
and yearlings, both locally and at other 
principal markets, resulted in sharp de- 
clines early in the week. With moderate 
receipts Thursday part of the decline was 
regained, current values ruling mostly 
25@50c lower than a week ago. 
Bulk for the week turned at $8.25@ 
10.00, with a few loads upward to $11.50. 
Butcher cows and heifers are weak to 
25c lower, canners and cutters. strong. 
Bologna bulls are fully steady, beef bulls 
25@50c lower. Veal held steady with 
practical top holding at $9.50. 
HOGS—Increased supplies here and 
elsewhere coupled with a bearish cam- 
paign on the part of big packers and ship- 
ping inquiry of comparatively narrow pro- 
portions, resulted in sharp downward 
revision of prices for all classes of hogs. 
Compared with last Thursday, current 
price levels for the better grade butchers 
and light offerings uncover a 25@40c 
lower turn, while packing grades reflect 
a 50@75c decline. Thursday’s bulk 140 to 
280 lb. weights ranged $10.35@16.60; top 
$10.75; packing sows largely $8.50@9.25. 
- SHEEP—Uneven distribution of sup- 
plies throughout the period here and else- 
where resulted in an irregular trend to 
fat lamb values. During the fore part of 
the week prices ruled higher but Wednes- 
day and today’s decline wiped out early 
_ gains. Thursday’s bulk of fed wooled lambs 
ranged $15.50@16.00; top $16.10; fed 
clipped $14.50@14.90. Yearlings and fat 
sheep have been in limited supply and 
current prices reflect a net upturn of 50c 
from a week ago. 


a 
ST. JOSEPH. 


(Special Letter to The National Provisioner.) 
So. St. Joseph, Mo., Dec. 8, 1925. 

CATTLE.—Cattle receipts around 7,500 
for two days. Steers plentiful and mar- 
ket around 25c lower for the period 
Top steers averaging 1,253 lbs. sold at 
$10.50, and bulk of all sales ranged $8.50 
@$10.00. Mixed yearlings scarce, few 
sales ranging up to $10.00. Butcher stock 
plentiful and the market uneyén. 

Cheaper grade cows steady, others 
weak to 15c lower, and heifers 15@25c 
lower. Choice cows sold up to $7.25, bulk 
of fair to good kinds ranged $4.50@$6.50, 
with canners and cutters $3.35@$4.25. 

Bulls generally steady, bologna grades 
mostly $4.00@4.75, beef grades up to $5.75. 
Calves $1.00@1.50 higher; top, $12.50. 

HOGS.—Hog receipts for two days 
around 14,000 against 13,840 same days 
last week. Market uneven, light lights 
strong to higher, other grades mostly 10@ 
20c lower. Light lights topped today at 
$11.35, lights $11.25, and medium weights 
$11.15, while bulk of sales ranged $10.90 
@11.15. Throwout packing sows $9:75@ 
10.00. 

SHEEP.—Sheep receipts around 8,500. 
Lambs around 25c higher, best fed lambs 
$16.65, others $16.25@16.60. Not enough 
natives offered to test the market. 

Aged sheep scarce. Choice ewes quoted 
$9.00@9.25. Choice yearlings sold at 
$13.85. Feeding lambs $15.50@15.75. 





Schwartz- 


Feaman-Nolan Co. 


ansas ity Stock Yards 
ansas ity, Missouri 


Offer 


their personal ‘services 
in buying 


Cattle or Hogs 


on order 
for particular Packers 
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ST. LOUIS. 


(Reported by U. S. Bureau of Agricultural Economics. ) 
E. St. Louis, Ill., December 10, 1925. 

CATTLE—Unusually large cattle re- 
ceipts this week proved disastrous for 
nearly all classes, good to choice kinds 
suffering the most. Compared with one 
week ago beef steers at $9.00 and less 
were 25@50c lower; other steers 50c@ 
$1.00 lower, with choice weightykinds al- 
most unsalable. Light yearlings and 
heifers 25@75c lower; plain heifers down 
the least; cows 50c lower; canners 25c 
lower; bulls steady; light vealers $2.00@ 
2.50 lower. 

Tops for week: matured steers $11.50; 
long yearlings $13.25; mixed yearlings 
$11.00. Bulks for week: steers $7.50@ 
11.50; fat light yearlings and heifers $9.00 
@n7s; cows $4.75@5.75; canners $3.40@ 


HOGS—Although hog receipts were un- 
seasonably light, being nearly 20 per cent 
under last year, there is a weak undertone 
to the trade. Prices since last Thursday 
have declined 35@50c on butcher grades 
and pig stuff and 50@75c on packing sows. 

Practical top today was $11.60 although 
scattered lots of underweights sold up- 
ward to $11.80; bulk offerings, 180 Ibs. 
down, $11.40@11.50; 190 to 220 lbs. $11.10 
@11.25; 220 Ibs. and up $11.05@11.10; best 
pigs $11.50@11.60; packing sows $9.25@ 
9.65. 

SHEEP—A rising movement featured 
fat lamb trading until today when prices 
reacted 25@50c from earlier levels. Cur- 
rent values are now the same as a week 


. ago. Week’s top lambs $17.00; choice 


westerns today $16.75; natives late $16.25 

@16.50; choice fat yearlings $14.25. Fat 

ewes are 50c higher, sales upward to $9.00. 
ee ee 


ST. PAUL. 
(Reported by U. S. Bureau of Agricultural Economics 
and Minn. Department of Agriculture.) 
So. St. Paul, Minn., Dec. 9, 1925. 
CATTLE— Excess receipts both 
locally and at outside points have precipi- 
tated downturns on all killing classes dur- 
ing the past week, the local market being 
fully 25c or more lower on steers as 
around 15@25c off on butcher she stock. 
A few odd lots of fed yearlings have 
realized the $10.00@12.00 levels, top car- 
lot offerings stopping at $9.50. Less de- 
sirable shortfeds selling between this 
price and $8.50, with bulk of all the steers 
and yearlings at $6.50@8.00. 
Fat she stock has sold largely at $4.00 
@7.00, canners and cutters from $3.25@ 


39 


3.75. - Bulls are closing strong to 25c 
higher for the period, most bolognas go- 
ing at $4.50@4.75; heavies and low grade 
beef offerings at $5.00 and $5.25. 

Veal calves advanced 25@50c placing the 
bulk of good lights at $10.00. 

HOGS.—The broad demand for light 
and underweight hogs has sent such kinds 
upward the past week, 120@190 lb. aver- 
ages going today at $11.00@11.35, while 
butchers have held about steady, going 
today at $10.65@10.75. Packing sows 
bulked at $9.50, pigs at $12.00. 

SHEEP.—Fat lambs sold at $15.75@ 
16.25, or about steady with a week ago. 
Fat ewes have shown sharp advances, 
$7.00@9.00 taking the bulk at present. 

Letepien 


SIOUX CITY. 
(Special Letter to The National Provisioner.) 
Sioux City, Ia., Dec. 9, 1925. 
CATTLE—Warm and dry weather have 
been factors in contributing more cattle 
‘to the market of this week than trade 
demand calls for and declining prices have 
been the rule for almost everything in the 


» beef cattle line. With 5,000 here for today 


and 17,000 for the expired half week, 
prices are generally 25@50c lower than 
on opening day of the week. 

An occasional load of fully finished 
prime beeves comes, one lot of 1,285 Ib. 
steers making $13.00 per cwt. today. A 
few during the week on medium to heavy 
weight order have sold at $11.00@11.50, 
but not many above $10.00, and the bulk 
ranging between $8.00 and $10.00 for short 
feds. Some of the more common lots 
down to around $6.00. 

Supplies of butcher she stock liberal 
and prices 15@25c lower. Fancy fed 
heifers sold up to $9.25, but not many up 
to $8.00, and the bulk of cows and heifers 
to the killer trade $5.50@7.00; canners and 
cutters from $3.00@4.00. ; 

HOGS—With receipts of 12,000 fresh 
hogs and 30,500 for three days the market 
opened steady on underweight lights, 10@ 
15c lower of regulation light and packers 
holding out until late in the day, after 
which all buying interests went into the 
game on a steady basis compared with 
Tuesday. Best of the lights, 140@170 
Ib., $10.85@11.00; regulation lights, $10.65 
@10.90 for weights of 180@200 Ibs., 
medium to strong weight butchers, $10.50 
eh sows, $9.25@9.75; pigs, $11.00@ 
i Og. 2 


SHEEP—Sheep around 25c lower with 
best fat lambs $16.00@16.60. 





PACKERS’ 


purchases en route. 


address— 





1926 
RECORD CALENDAR 


The Service Department of Kennett, Murray & Co., Live 
Stock Order Buyers, operating in. Twelve Markets, is dis- 
tributing a unique Calendar for Packers. It is on a hand- 
some, brass-finished base 6x8 inches. Space is provided for 
the daily entry of market receipts, current price quotations, 
last year’s prices, yesterday’s Chicago top, the “On Hand” 
inventory of live and dressed animals, and for a list of 


This calendar is being sent to Beef and Pork Packers 
with the compliments of the organization. 


Kennett-Murray Live Stock Buying Organization 
Union Stock Yards, Chicago, II. por 


Mention The National Provisioner 


If interested 
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PACKERS’ PURCHASES. 


Purchases of livestock by packers at principal 
centers for the week conte Saturday, December 5, 
—_. are reported to The National Provisioner as 

WS: 


CHICAGO. 
Cattle. Hogs. Sheep. 
18,100 15,253 
19,300 17,518 
13,100 12,236 
17,200 8,185 
Hy osu 





Libby, McNeill & Libby... 
Brennan Packing Co., 4,900 hogs; Miller & Hart, 
Independent ag Co., 


900 hogs: 
& Co., 7,300 Western Packing 


Bo nham hogs; 
& Provision Co., 9,600 

























































































hogs; Roberts & Oake, 5,800 
hogs; others, 29, 100 hogs. 
KANSAS OITY. 
Cattle. Calves. Hogs. Sheep. 
Armour 3 DS ps conte 656 1,466 5,311 2,171 
» COs. sazces 4,058 1,129 3,380 3,755 
Fowler Pig. Ue oe 916 von iaies 
Morris & Co. .......-- 5 1,656 3,3 137 1,974 
4 3 Serer 5,137 932 5,443 3,733 
Wilson cinco voedny 4, 955 8,437 3,082 
Local Butchers ........ 167 ‘120 pele 
SED wccnccpeccesess 23,727 6,305 25,828 14,715 
OMAHA. 
Cattle and 
Calves. Hogs. Sheep. 
Agmour & Co. .........2.5- 5,022 12,188 6,728 
“Sh ee 5,530 11,063 8,531 
NE Se ree 658 6,428 5 ies 
i. sbeseeskh as bbe 3,443 5,510 3,709 
Bwvitt & Oo. ....ccccceccres 6,249 8,441 10,334 
Glassburg, M. ............. 16 jai whe 
Hoffman Pkg. Co. ......... 48 
Mayerowich & Vail ........ 72 
Mid-West Pkg. Co. ....... 3 
LSM, | bon geeees 59 
John Roth & Sons ........ 57 
ha Pkg. Co. ....... 142 
Lincoln Pkg. Co. .........- ES 
Nagle Pkg. Co. ..... i 
Sinclair Pus. Co wits 
Ison & Co. ...... cane 
Kennett- ienrey Co. 4 
J. W. Murphy er 11,758 
Other hog buyers, Omaha. ae ¥ B 
MIOERD cc dene Sccdkcsescess 74,786 29,302 
8ST. LOUIS. 
Hogs. Sheep. 
Armour & Co. ..........--+ 3,889 8,210 2,072 
Swift & Co. 244 13,145 3,567 
Morris & Co. ..........-- 6,536 2,219 
St. Louis Dressed Beef Co ee eye 
Independent Pkg. Co. ...... 914 179 
* East Side Packing Co. 4,514 pete 
Heil Packing Co. ......... 1,611 ase 
American Packing Co 446 127 
Krey Packing Co. ......... dno eded 
Sartorious ........+.+..+6+- odes 241 noe 
Sieloff °P ke. Th. 6 steeccnene 103 1,798 pe 
Ea 17,913 54,504 998 
IL. ns cdveb an satan eane® 33,642 91,919 9,162 
ST. JOSEPH. 
Cattle. Calves. Hogs. Sheep. 
Swift & Co .......... 3,292 594 14,938 “ = 
rmour & Co. ......... 2,450 827 8,568 
Morris & Co. .......... 2,306 197 6,233 3258 
SED wlan S ops ceo chavs 3,046 859 7,103 3,882 
TIRE |. a nivnc ccjie ne ceesee 11,004 2,477 36,842 24,237 
SIOUX CITY. 
Cattle..Calves. Hogs. Sheep. 
Cudahy Pkg. Co. ....... 3,780 410 14,565 2,929 
Armour & Co. ......... 3,690 364 14,160 3,001 
Swift & Co. ........... 2,365 409 «§=«8,364 3,230 
Sacks Pkg. Co. ......... 368 anak 
Smith Bros. Pkg. Co... 13 3 116 
Local butchers ......... 107 35 6 
Order buyers and packer 
shipments .:........- 2,685 21,260 
Total ..0.ceccccveeces 13,008 1,281 58,471 9,250 
OKLAHOMA CITY. 
Cattle. Calves. Hogs. Sheep. 
Be Oe. csccevcsse 1,907 49 = «1,890 45 
Wilson & Co. .......... 3,233 655 . 2,281 sess 
Sere 96 12 355 
ED cap edhnnovseneve 5, - 5,236 1,316 4,526 45 
DENVER. 
Cattle. Calves. Hogs. Sheep. 
9s Swift & Co...........:. 2,023 297 3,417 1,069 
SEL a cpw ened oe 1,164 172 «(3,457 = 2,011 
Bilayney-Murphy ........ 529 54 2,246 
DE bebabes soba cede 317 226 408 “261 
” UGtiee sin w0dcud 4,033 749 «699,528 3,341 
INDIANAPOLIS. 
Cattle. Calves. Hogs. Sheep. 
buyers ........ ,290 4,710 21,417 2,572 
Kingan & Co. ......... eae 503 19,270 
Moore & Co. .......... _ er ey ‘dee 
A Pe ere “72 37 3,202 15 
poeependene Abt. Corp.. 1,340 29 . = » & 
in ike. ......1.. io 2... 2 
EM. bb aabbine win 80 peer - pian 
Schussier Pkg. Co. .... 10 * bees 
Riverview Pkg. Co. .... 11 a 
lier Pkg. Co. ........ 42 333 seu 
dent Pkg. Co. 44 5 284 16. 
Shocbinesene 10 oh peas 34 
ee aM. DG. spec aee 35 isis pour 
Geasebs bévrsoe - 35 157 179 11 
Ee Tee 5,010 5,511 50,951 3,358 


























CINCINNATI. 
Cattle. Calves. Hogs. 
E. Kahn’s Sons Co. ... 392 73 S07 
Kroger Gro. & Bak. Co. 2438 86 2,118 
Gus. Juengling & Son 179 
i 11 eee 2,802 
H. H. Meyer Pkg. © cose 2,000 
J. Hilberg’s Sons ...... lll eee 
Wm. G. Rehn’s Sons 142 55 
eg ~*~ aa Sd 40 inen 
A. Sander Pkg. Co...... 2 osos- A 
ere is 8 Sasa 
J. Schiachter’s Sons 180 157 
RS ete ere * 1,885 385 493 13,728 
MILWAUKEE. 
Cattle. Calves. Hogs. 
Piankinton Pkg. Co.:... 2,476 10,980 13,790 
Swift, Chicago ........ 312 ease, heed 
United Dressed Beef Co., 
Ms Ts. ob sb eh6s sdahene 34 Skew 
EK a eae sine 1,449 
SY Ghawh a aelvp nas a 59 141 
Gross, Armour branch. . 158 nmale 
Swift, Harrisburg ..... 70 
Armour, Chicago ...... 976 a eat knew 
Local butchers ......... 279 123 
Local traders .......... 347 87 72 
SE” ji sapneqawh>auhe 4,687 11,346 15,575 
WICHITA. 
Cattle. Calves. Hogs. 
Py Peg. Seen ae 1,709 647 5,906 
epithe teller 350 42 6,193 
Local po Fed oe ene ames 201 ese bere 
ee Meaney eo 2,260 689 12,009 
ST. PAUL. 
Cattle. Calves. Hogs. 
Armour & Co, ......... 4,285 5,457 32,611 
Hertz & Rifkin ....... 266 87 potas 
Katz ~~ OL  Cinenane ; 225 °a0.8 
2S eae 5,928 8,204 56,338 
Cudahy Pkg. | eae 1,408 bade 
GEE: was esnGessdcecng 1,109 61 29,185 
ete. is sevecn deans 13,710 15,532 118,134 
RECAPITULATION. 
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1,071 
Sheep. 
5,142 


7,577 


12,865 


Recapitulation of packers’ purchases by market for 
the week ending December 5, 1925, with comparisons: 





















CATTLE. 
Week Cor. 
ending rv. week 
Dec. 5. week. 1924. 
SY ww wn'b bee 3006864 «se 34,724 27,008 43,222 
SE GREE wash b's oewiwess ot 23,727 22,401 29,803 
ME ER GaSe cap eas os entses 22,845 16, v4 22,259 
OO ae 33,642 29,333 
Pe MEE 6 owae boc ces iudees 11,094 78 868 11,184 
Sioux City ....... 13,008 7,761 9, 
Oklahoma City 5,236 3,058 6,375 
Indianapolis . 5,010 4,089 4 
Cincinnati 1,385 1,190 2,107 
Milwaukee 4,637 3,378 3,790 
Wichita . 260 1,865 7 
Denver .... 4,033 3,637 3,259 
er Se pre 13,710 10,577 12,469 
TE dns dnd a vanes cs ced =e 175,311 135,282 182,018 
HOGS. 
Week . 
ending . week 
Dee. 5. week. 1924. 
SE ay das ake k's he ee W 151,200 92,100 291,500 
GEE idin'c Gvie = dasiense 25,828 16,125 52,791 
ID. wa cccctcgsesonsencecs 7 57,068 106,789 
ee BES osc ccs ade stowecees 91,919 993 8,873 
OE arr 36,842 28,818 61,928 
ET EEE ‘aad chases ticcsn'ess 58,471 44,288 884 
Oklahoma. CRG cicw sd caqetw one 4,526 2,633 7,163 
Indianapolis ...,........-..- 50,951 33,709 88,184 
SEE 95.06.03 c00 80-0000 13,728 12,227 20,337 
SIDS eb cccvocvvescccccs 15,575 8,857 594 
. yaa « 12, 7,35 680 
ry rer tis 9,528 7,106 9,423 
iy WN  nadvaedéebetees eves 118,134 76,168 163 130,808 308 
WE iidiccccccencubecksao? 633,587 453,444 1,004,454 
SHEEP. 
Week 
ending rv. week 
Nov. 28 week. 1924. 
CIGD seco 5 s'n.04o aes ceed as 53,192 36,391 57,161 
ee Es meee Pree rete 14,715 15,215 15,061 
Omaha ....... j 17,336 36,976 
St. Louis... 1 6,536 9, 
St. Joseph . 16,211 14,071 
Sioux City 5,955 7,800 
Oklahoma City 190 89 
Indianapolis .... 1,176 1,159 
Cincinnati .. 708 111 
Milwaukee 482 622 
Wichita .. 404 668 
ee ee 1,888 1,153 
RE his eParewendusbeos 8,268 8,396 
MORE osc sc ccccscdvccecese 162,413 110,760 153,373 
——— 


NEW YORK LIVESTOCK. 


Receipts of livestock at New York for 


week ending Dec. 
officially as follows: 
Cattle. 
Jersey City. 
New rk... 


5, 1925, are reported 





December 12, 1925. 


RECEIPTS AT CENTERS. 


SATURDAY, DECEMBER 5, 1925. 







Cattle. Hogs. 
ND 0 ns aban iw adds sowns ane 1,000 8,000 
TRMRORS Clty onc cvcccescccece 300 2,000 
QMBNS ..nccrccccccccccccecs 800 6,000 
BE, TAGES ccccisrccnscesocecs 400 5,000 
BE. JOM ove cs ccccscccseces 200 4,000 
ME TO sin cinccccccveccet 600 7,000 
igh ae a anaes Se ee 900 2,000 
Oklahoma City ..........+.0% 200 200 
ee 1,000 100 
Milwaukee .........+-+eeeeee 100 300 
TOUT OR on china do caledicosciouces 200 100 
Oe errr ee th 
EL gr o-nbs Ken betn'geaauees 400 600 
Indianapolis ...........++.4+. 200 8,000 
Pittebergh «2... cccssccsseyes 100 500 
rere 500 2, 4 
PEED Se vice ce cc casa chiveveces 200 
ee oe 200 1, 00 
Nashville, Tenn. ............ eaaie 
TOrontO ......essscceeveneees 800 100 
MONDAY, DECEMBER 7, 1925. 
Cattle. Hogs. 
NN 055s oo Komchn cess ke 29,000 47,000 
Kansas City 0,000 7,000 
Omaha .... 12,000 11,000 
St. Louis . 11,500 13,500 
St. Joseph . 4,500 4,000 
- aye City . 4,000 7,500 
. ee 12,000 37,000 
Oklahoma City 200 700 
Fort Worth 7,500 600 
Milwaukee 300 700 
Denver ... 11,000 3,800 
Louisville 2,400 ,000 
Wichita ‘ 4,500 3,000 
Indianapolis 1,100 7,000 
Pittsburgh 1,600 9,500 
Cincinnati . 3,100 4,000 
Buffalo ... 2,900 16,000 
Cleveland 1,000 7,000 
Nashville, Tenn. 300 700 
TORU cave cas 4,100 1,500 
TUESDAY, DECEMBER 8, 1925. 
Cattle. Hogs. 
IIE Gs 6s nob 0s 40 c.0u's ovitene 14,000 37,000 
Mamees Olty .....ccecccccccs 10,000 6,500 
Moin d wigs s Veins Veen vale 10,000 10,500 
ie ON, stehe c6s Gabon ee ds code 13,000 12,500 
ee IEE 5 Ws 9 wks 4:0: '0 5'a woe 3,000 8,500 
ey RR 4,500 10,000 
EL Saas 6 ok ese es sv wend 2,500 18,000 
Oklahoma City .............. 900 1,000 
 § UD ae 8,300 800 
Peer rere 1,200 4,000 
MINN. is Wd 9 6.0 Gch oe Sep seed 1,000 3,300 
SEL vena nb'c vie eapueeea.eie 100 1,100 
SEG vaan'¥s sox dabeasesets 1,600 1,600 
IE a iba sic eo gaweda see's 1,600 12,000 
WEE oso cae aka 100 ~=—-:1,000 
SEEN 5 naw a s'uny n'a 659 0 0 606 500 4,000 
EE ink e dbhébsdevchcceede 200 ,000 
NEE surd'n > o Waed ob nde tif abe 200 2,000 
Nashville, Tenn, ............ 100 800 
ED: Sau Dices.cbbesde KaNs% 1,200 1,400 
WEDNESDAY, DECEMBER 9, 1925. 
Cattle. Hogs. 
Chicago ..........0.00+++5+4-20,000 26,000 
—— CN Seine a's os eG ane 10,000 9, 
EE owe awh hie eps Seco eueetis 9,000 12,500 
St EEN iWablss a6 i n.c0d0 odes 6,000 18, 
es EL 5 v0 gdiclwns seedoeeee ,600 5 
—_ BN iw 5 vonnpaeesewa 5,500 138,500 
DE Ccicanhcéetahh een ces 900 8,000 
Oklahoma * gl Svawae ers vies 1,100 600 
SL Er 4,000 200 
ieiies Sap aias tan ¢50Raente 800 3,500 
EDs Sulaie Ad ake ts bon Hee ae 900 ,900 
pts 100 800 
IE bt tit w0h pie 609 010400 4% 800 600 
Indianapolis ...............55 1,200 10,000 
ES ee 100 3,000 
SEL | wow eg pigad sece vives. 500 4,100 
DE col bdecsy itvacs ean 200 300 2,000 
SD Suc sont prev eh.eae es 300 3,000 
WAGES, “TOWN, oo iscccercs 100 700 
WE ped eke sneer cceeas 800 1,600 
THURSDAY, DECEMBER 10, 1925. 
Cattle. Hogs. 
SED \n:s06 dking iio 0500s e040 10,000 51,000 
EE SOE ncn sc can 8A sob ¥5 4,500 7,000 
SE evaccbcvucocdvised ects 3,500 11,500 
Oy I. bis vd ono odcy ongdoe ee 4,000 (14,500 
EE no hd she decease cae 2,000 4,500 
ok, eRe 4,000 15,000 
EL. @ dbiedees¥setasiabvee 3,800 18,000 
Oklahoma City .............. 600 
oe SS Pe aa 6,800 200 
SII 5.6 d o Xia bid a's #0 008 1,000 3,000 
PT is n'en aeeansen eaeberess 900 2,600 
i er reer ere 600 1,800 
Indianapolis ...............+- 1,300 11,000 
ED ch bc 0we ocenes na hses 100 2,000 
SEE voces ccwentvccessts 700 4,000 
ID fs > cis kcheds0s'snevand ives 100 1,000 
UOUNOND ois ewe csech ewneests 300 2,000 
FRIDAY, DECEMBER 11, 1925. 
Hogs. 
I os sce gdhss sass ebae 43,000 
Kansas City 45,000 
BOR. covcss 7,000 
St. Louis 18,000 
St. Joseph 4,500 
Sioux City 11,500 
St. Paul 17,500 
Oklahoma City 500 
Wo 500 
Milwaukee 1,000 
Denver ... 600 
Wichita . 1,600 
Indianapolis 8,000 
ittsburgh 4,000 
Cincinnati . 4,600 
Buffalo ... 5,100 
Cleveland 2,500 





Sheep. 
1,000 
5,000 

300 
3,500 
200 
500 
“100 
2,400 
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HIDE AND SKIN MARKETS 


(SHOE AND LEATHER REPORTER) 


Chicago. 

PACKER HIDES.—About two cars of 
November-December extreme light native 
steers sold at 14%4c, being.a decline from 

Two cars butts sold at 14%c and 
two cars Colorados 13%c and some 
further business could be put through at 
that level. Texas and butts are quoted 
14%4c; branded cows are wanted at 12%c 
while sellers ask the last sale rate of 12%4c, 
Heavy cows, 14c bid and 14%c asked; 
lights, 13%c bid; native bulls, 114%4@12c; 
branded, 9@10c. A local small packer sold 
9,000 December all weight native hides, 
initial business this salting, 133%4c; brands, 


12%c. 

COUNTRY HIDES.—Sales are re- 
ported in outside parcels of straight 
weight extremes at 13c in carlots, in con- 
nection with buffs at llc delivered basis. 
Milwaukee tanners report purchases of 
straight weight extremes at 13%4c in mod- 
erate volume. Local sellers refuse to con- 
sider less than 13%4c and in the main are 
talking higher. All weight hides in the 
originating sections have been purchased 
as low as llc delivered basis, but for the 
most part all weight hides are not avail- 
able under 11%4c. Heavy steers are quiet 
and nominal around 12c or a trifle better, 
with nothing much saved out. Domestic 
sole leather interests will still pay up to 
llc; buff weights range at 11@11%c with 
outside material selling at the inside price. 
Demands for buffs have fallen off rather 
sharply. Extreme light hides range at 13 
@13'%4c for ordinary varieties and some- 
thing choice is held higher. Demands 
continue fair to good. Branded country 
hides are bringing 10c flat. Country 
packer brands, 11%@l13c as to descrip- 
tions, dates and sections; bulls are quoted 
at 9c paid for ordinary country lines; 
Fatwa A packers quoted 10%@llc; glue 
aac ae” 

CA KIN. — Action in skins has 
sang bmi materially, due largely to a 
sold up condition. Last sales were in a 
rangé of 20%@2lc. Outside city skins 
from first salt are rated at 19@20c as to 
weight average and section. Resalted 
parcels, 18@19c and countries at 16@18c 
for mixtures. Deacons are scarce and 
quiet at $1.15@1.25 for country run. Cities 
list at $1.35@1.45; slunks, 90c@$1.00. Last 
sales of kips were at 18%c for native 
kinds with overweights quoted at 16%c 
and branded, 13%c. In city kipskins of- 
ferings at 18c are noted and some recent 
business was effected at that plane. Buy- 
ers ee values not over 17%4c. Coun- 
tries, 14@ 

MISCELLANEOUS MARKETS.—Dry 
hides show no change, being quoted at 21 
@22c for weights and descriptions. De- 
mand is not very keen. Horse hides are 
trending easier. Bids of $4.75 are returned 
on local holdings of about 53@55 lbs. av- 


erage. Recent bids were at $5.00 and 
some business passed on this plane. On 
renderer merchandise prices around $5.25 
@5.50 rule. Packer pelts remain quiet and 
featureless. Wool and pickled skins have 
an easy tinge and there is little life to 
pullers interest. Lambs are listed around 
$2.50@2.65 for business though recent 
sales as high as $2.75 were noted. Shear- 
lings quoted $1.40@1.65; dry pelts which 
recently sold at 30c are quoted at 28c for 
business now owing to the easier wool 
and. slat values. Pickled skins, $10.50@ 
10.75 nominal and outside lately paid. 
Hogskins, 20@45c. 
New York. 

NEW. YORK PACKER HIDES.— 
Further business is noted in city slaughter 
native bulls at the steady rate of llc, one 
car of November and another of Decem- 
ber slaughter being involved. Earlier busi- 
ness in steers cleared slaughter somewhat 
in advance, at the half cent decline. Na- 
tives moved at 15c, butts 14c and Colo- 


-rados 13c; Brands are sold up closely to 


the end of the year. Cows are quiet and 
quoted nominal at 13%c; bulls, llc; 
spreads are also scarce and held 16%c. 

OUTSIDE PACKER HIDES.—East- 
ern small packer material is still a little 
quiet, buyers talking 13c and sellers try- 
ing for 131%4c on December take-off. On 
lighter average mid western lots prices 
around 13%4c are reported procurable as to 
description. Chicago small packers are 
offering December productions at 13%c 
and have been bid 13c for natives and-12c 
for brands. 

COUNTRY HIDES.—Eastern tanners 
are returning bids of 13c for extremes and 
llc for buffs of good section description 
but are getting nothing of consequence. 
Some purchases were recorded in western 
and similar extremes as low as 13%c. Best 
mid western shippers still talk better than 
15%4c as a rule. Canadian 25@50’s are 
quoted at 121%4@l13c flat basis with the out- 
side considered a trifle high. Southern 
light stock is rated at 1234@13c flat asked 
for ordinary descriptions of stock, There 
is not very much interest current in east- 
ern consuming channels in the heavier 
weight ranges. Canadian 50 lbs. up mate- 
rial quoted 1034@l1lc flat basis. Mid 
western types quoted at 11@11%c selected. 

CALFSKINS.—Middle weight material 
is in best request. Recent business in 
7@9's was effected at $2.35@2.42%4c; buy- 
ers’ talk nearer $2.25 now. Heavies, 9@12 
Ibs., quoted $3.25 lately paid and buyers 
talk nearer $3.00 now. Penn. city and 
packer skins are quoted $1.55@2.25@5.00 
asked and other outside skins are rated 
around 5@l15c discount. Untrimmed do- 
mestic cities are held generally around 20c 
in heavy average parcels and other de- 
scriptions a trifle less. New York kip- 
skins are rated around $3.50. 








Stocks and Distribution of Hides and Skins 


Stocks and distribution of hides and skins for the month of October, 1925, with 
comparisons, based upon reports received from 4,395 manufacturers and dealers, are 
reported by the U. S. Department of Commerce as follows: 





Cattle, total ides. .cicesvoscvccccvcvcibsoscevecvace 
Domestic—packer hides...........scseesecevcese 
Domestic—other than packer hides............. 
Foreign (not including foreign-tanned) hides.. 

MENNG MNEs 5 ch ancenccssuts casedepavecece cs pVARaaS 

Cattle and kip, Sere Genes hides and skins...... 

Ce IG MA MIQUE ss SeCUs Solis o''e d cecine einen neees 


. colt, ass and mule: 


eee ee ee eeneees 







Peewee eee eesereseees 


Cette mercer eesrasee 


co) ae) rer rire es Terre eer Cie i 
Sheep ak lamb oa. weseee 
Skivers and fleshers, d 
Kangaroo and wallaby mi 
and elk a 


Deer and elk SKINS. ........ce cece ee reeeeenceneeseese 
Pig and hog skin 
Pig and hog eatpe, pounds ienees Relshechvgucemeeeuss 


seem eee eens eeeee 


sete er wneeeeneee 


Stocks Disposed 





Stocks on Hand or in Transit of During 
1925 Sept., 1925 -, 1924 Oct., 1925 
green 3,562,543 4, ‘on 872 1,704,927 
2,680,176 2,401,235 2,554,245 1,089,158 
924,426 935,326 1,194,685 553.573 
152,120 225,982 306,442 112,196 
27,163 48,453 11,933 2,664 
9,116 9,875 19,058 50 
4,156, 130 4,247,685 3,014,900 1,257,115 
73,172 69,889 58,650 45,554 
52,740 57, i 29,673 6,082 
139,993 181,398 73,087 24,989 
73,350 73,564 6,911 16,030 
9,076,679 9,838,898 7,675,210 1,529,707 
646,520 770,804 461, 112, 
7,111,902 8,106 — 6,358,938 2,736,343 
120,895 121,03' 136,772 44, 
105,405 Eats pT eee eee et 
243,442 308,’ 406,397 155,167 
27,341 24,118 23,036 22,802 
394,721 379,295 292,437 ‘ 43,643 


. 


SLAUGHTER REPORTS. 


Special reports to The National Provision: 
the number of livestock slaughtered at ihtowing 
centers for the week ending Se" 


CATTLE. 


ending Prev. week. 
Dec. 5. week. 1924. 

















CN is aawakbeis no's ce Uwe 34,724 27,008 40,284 

ME CRE ey iin snc ndivones 30,827 27,478 38,19 

(EAS SMa ere 25,456 15,003 22,922 

East St. Louis - 17,663 11,678 = 928 

St. Joseph .. 9,758 1,744 9,293 

Sioux City .. 9,793 7,320 8, 104 

Cudahy ..... 1,085 771 

Fort Worth ... Pa aie ee 20, oat 

I oo e's vac cows adiine 2,026 1,557 2,063 

= et Ss cicela bammaw ng tale 4,835 2,857 3 "960 
SES Bic ba'g nasi eournee alata 2,537 2,067 3,146 

New York and Jersey City... 9,620 8,842 11,186 

Oklahoma City ............ 6,552 8,724 8,242 
aia vena scans savas te 154,876 116,049 188,132 

HOGS. \ . 

CEE dado evs watnguacs tend 151,200 92,100 278,912 

Mansa Clty §<occcici cvsicee’s 26,463 16,125 52,791 

ES Caen <n wakin whe SOamwes 562 34,201 73,867 

TE WE, BAUS on ose cdececess 36.9938 28,589 686,723 

St. Joseph oe 

aoe Bad Je 

cee 

Fort Worth 

Philadelphia 

— 

ena er ee 


nor "York and Jersey City. w 
Oklahoma City 4,526 2,633 7,163 


DORR ins dase tc ntienn sts te 


CHICAGO 2. ccecvccrcvcscseces 
— TT ob hie ences cee's 
DUN a Cciak, o abbas weeaebe 


Rast St. Louis .... 
St. ay kava ane" 
Sioux City ...... 
Cudahy: ......6s.. 
Fort Worth ......... wae 
Indianapolis bvGetteesasnctue 

ndianapolis .....-..++++06. 

Bos a ada We os Nea eins 6s 3,297 8, 
fer "York and Jersey City.. 47, vo 39,171 50,121 
Oklahoma City .....«+-+++++- 90 


Total ......ceeeeecceneeee 198,582 145,766 195,450 











CHICAGO HIDE QUOTATIONS. 
Quotations on hides at Chicago for the 
week ending December 12, 1925, with 
comparisons, are reported as follows: 
PACKER HIDES. 


Week ending Weekending Cor. week 
Dec. 12, 25. Dec. 5, 25. 1924. 


Suneedy native 


=e ohee sie’ @lic @lie @19%e 
He native 
town vainnioae @15%4c @16c @18c 
Heavy Texas 
See @14%c @15c @16c 
Baers pore 
ran 
cary 0 oo @14%c @l1l5c @16c 
= jolorado 
oe sae sate @13%c @l4c @15c 
Bei ght Texas 
=e Saaeese @12%c @12%c 12%e 
Branded a: @12%c @12%c 12%c 
= native 
war Fidd vevdd @14%c @15n @15%e 
Ti ht native 
cows Cece iwa @13%c @l4c 14%c 
Native bulls....12 @12%c 12 12%c 18¢ 
Branded bulls... bs @ 9c 9c lle 
Calfskins ...... 21 @22c 25 26c 
WENO ike dine nee 18%c 18 @19c 20 21c 
Kips, over’t 16%c 164%@l1ic 18 19¢ 
Kips, branded 14%c 14%@l1l5c 6c 
Slunks, regular. @1.00 = «ss weces 1.10@1.25 
Slunks, hairless. @50c 50 @Bd5c 


Light, Native, Butts, Colorado and Texas steers le 
per Ib. jess than heavies. 
CITY AND SMALL PACKERS. 
Week ending Week ending Cor. week 
Dec. 1 1 


2,°25. Dec. 5, '25. 924. 
Natives, all 
weights ......134%@l4c @14%c 16¢ 
Bulls, native....11 @l1%c @12\%c 2c 
str. hds....12 @12%4c @12%e 12 13¢ 
pee Kees 15 16¢ 18%c we 
‘aieck nnd aeie 14 14%c 16%4c — 
Slunks, regular. 1, 1.00 @1. 
=— hairless 
Divceicees @40c @40c 25 @40e 


Week ending Week ending Oor. week 
Dec. 12, °25. Dec. 5, ’25. 1924. 





Week ending Week aa Cor. week 
Dec. 12, '25. Dec. the 


Lar; kk -< 4.00 
ier gar pee bait saan 
Pkrs. 1.65 1.35 
Dey pelts; uses O31 $0. 85 


£ 


ee Sree manatee ree emi 






























































See AI A Me Ui ORO MINOR ogc Hem 


ee 


_ peer ote 


mp oneme 23 


SSR aaron 








ICE NOTES. 

“Iceman, Inc.,” has been incorporated in 
Wilmington, Del., with a capital stock of 
$5,000,000 to deal in refrigerating and ice- 
making machnies. 

Independent Ice Company plans to 
build a new 100-ton ice plant in Mont- 
gomery, Ala. 

Owosso Ice & Fuel Chiniabiiie: Owosso, 
Mich., has let contract for the erection of 
a 60-ton ice plant. 

Madison Ice & Fuel Company has been 
incorporated in Fredericktown, Mo., with 
a capital stock of $40,000 by Wm. H. 
Harris, Charles L. Hatfield and others. 

Metter Ice & Cold Storage Company 
plans to increase. the capacity of its ice 
plant in Metter, Ga., to 18 tons before 
next season. 

It is reported that J. M. Holding is in- 
terested in establishing a 50-ton capacity 
ice plant in Dania, Fla. 

It is reported that the Interstate Utili- 
ties Company will erect an ice plant in 
Mayfield, Ky., in the near future. 

a 


MEAT RATE CASE DECIDED. 
(Continued from page 35.) 
cents less than the rates on livestock from 
Chicago to New York. 

Swift & Company opposed the pre- 
scribing of a fixed relationship between 
the rates on the products and those on 
the live animals east of the Mississippi 
River. 

Seek to Increase Rates. 
The Independent Slaughterers’ Traffic 


. THE NATIONAL PROVISIONER 


ICE AND REFRIGERATION 


Assn. proposed that the rate from Chi- 
cago to New York of 87 cents on fresh 
meats be increased to 93, cents; and that 
present rate of 66 cents on bulk-cured 


meats be increased to 69 cents; and that 
the present rate of 56.5 cents on packed 
cured meats be increased to 59.5 cents in 
relation to the existing rate of 56.5 cents 
on livestock. They also asked that the 
present livestock rates be not increased. 

The railways contended that no reduc- 
tion in the rates under attack on fresh 
meats and packing-house products should 
be made for the purpose of equalizing 
such rates with the rates on livestock, un- 
less corresponding increases are permitted 
in the rates on livestock in order that they 
might maintain their present level of 
revenues. 


CONCLUSIONS BY COMMISSION. 


The conclusions reached by the Com- 
mission and covered by the decision were 
as follows: 

1. That the rates assailed on cured 
meats, packed, and green salted hides, in 
carloads, from Chicago and other central 
territory packing points, including Missis- 
sippi River point, St. Louis to Dubuque, 
inclusive, to destinations in trunk-line and 
New-England territories were not un- 
reasonable or unduly prejudicial in relation 
to the contemporaneous rates on hogs and 
sheep in double-deck cars or on cattle 
from and to the same points. 

2. (A) That the base rate of 87 cents 
on fresh meats, in carloads, from Chicago 
to New York and destinations in the New 








Glenwood Avenue 
West 22nd St. 


Cold Storage Insulation 


All Kinds of Refrigerator Construction 


JOHN R. LIVEZEY 


PHILADELPHIA, PA. 








Novoid Corkboard Insulation 


Made of specially selected, clean, dry cork granules. Compressed and baked in double width 
molds, split and finished full standard 12”x36”—no “green centers” possible. 


Write Dept. 42 for Literature and Samples. 


Cork Import Corp., 345 West 40th St., Ne ew York City 








Durable 
Reliable 


Economical 


Somebody 
near you 


has one 








The Arctic Ice Machine Co. 
Canton, Ohio 


The Arctic Junior 
Refrigerating Machine. 


Leak Proof 
Fool Proof 


Uniform 
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York rate group for the future are un- 
reasonable to the extent that it exceeds 
79 cents per 100 pounds; and that said 
rate of 79 cents for the future will not be 
unduly prejudicial in relation to the 
present rate on livestock. 

(B) That the rates on fresh meats, in 
carloads, from other packing-house points 
in central territory, namely, Cleveland, 71 
per cent, Evansville, 105 per cent, Terre 
Haute, 100 per cent, Indianapolis, 93 per 
cent, Cincinnati, 87 per cent, Milwaukee, 
100 per cent, St. Louis, 117 per cent, 
Davenport and other upper Mississippi 
River points, 117 per cent, to New York 
and destinations in the New York rate 
group for the future are unreasonable to 
the extent that they exceed rates resulting 
from application of the respective cus- 
tomary percentages to the base rate of 
79 cents from Chicago to New York; and 
that for the future rates so constructed 
will not be unduly prejudicial in relation 
to the present rates on livestock. 

Green Meats Unreasonable. 


(C) That the rates on fresh meats, in 
carloads, from all the points of origin 
named in (A) and (B) to other. destina- 
tions in trunk-line and New England ter- 
ritories for the future are unreasonable 
to the extent that they exceed rates re- 
sulting from application of the rates above 
prescribed to New York, plus or minus 
the customary respective differentials; and 
that rates so constructed will not be un- 
duly prejudicial in relation to the present 
rates on livestock. 

3. That the rates assailed on cured 
meats and green-salted hides, in carloads, 
from points west of the Mississippi River 
to destinations in trunk-line and New 
England territories were not and are not 
unreasonable. 

Except that for the future. (A) the 
rate from Cedar Rapids to New York and 
destinations in the New York rate group 
is unreasonable to the ‘extent that it ex- 
ceeds 69 cents, (B) the rates from Mis- 
souri River points, Kansas City to Sioux 
City, inclusive, to New York and destina- 
tions in the New York rate group will be 
unreasonable to the extent that they ex- 
ceed 87 cents; and (C) rates from Cedar 
Rapids and from Missouri River points, 
Kansas City to Sioux City, inclusive, to 


(Continued on page 45.) 

























CORK 


4 INSULATION. 


There is a good reason why ex- 
perienced engineers, architects, 
and owners have been favoring us 
with their business and why they 
specify “Crescent” (100% pure) 
Corkboard. 

Write or complete information. 
United Cork Companies 
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Plant at LYNDHURST, 




























Pa. 
Cincinnati, 0. 
Cleveland, 0 
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We are doi 
0 Keep Things Cool 





ng our best 





all over the world~ 


PICKED up a magazine the other day and 

read an advertisement of “California”— 
—where it was claimed that “summer is all 
year ’round.” Further, certain acquaintances 
of mine say that Florida is a State “where win- 
ter never comes.” Which may be so—prob- 
ably IS. But the ad-men whose minds created 
those great messages overlooked—JAMISON. 


Even in hottest countries INTHE WORLD— 
they do have WINTER. Even if you live 
“where winter never comes” artificial winter 
still remains a life’s necessity. That’s where 
Jamison Doors fit into the picture—they bring 
lasting. winter—where winter belongs! 


We are doing our best to keep things cool all 
over the world (“world without reservations.”’ 
Jamisons cover door openings in-plants all 
over the globe). Cooperating with plant 
owners in maintaining peak refrigeration 
efficiency is our business. That’s the ultimate 
end toward which Jamison Products até built. 


Leaks—even the smallest—may cost much 


money. Unless proper precaution is taken to 
conserve the effects of mechanical refrigera- 
tion, operating costs become completely out of 
proportion. Often rising costs puzzle the men 
who look at the monthly figures—and they de- 
cide they have a problem on their hands. 
Where, as a matter of cold fact, there is no 
problem at all. A careful check-up may reveal 
that their doors are not performing as they 
should—and. that THAT is where the leak is. 


JAMISON DOORS are built to minimize— 
even eliminate—leaks and consequent heat 
transmission. Double seals of contact is one 
of the reasons. Adjustable Spring Hinges, ex- 
tending over half the width of the door and 
weighing about three times as much as the 
average type is another reason. Automatic 
Self-Tightening fasteners 
furnish still another good 
reason, ;Ask any plant 
owfiér in: any part of the 
world whether these three 
reasons are sufficient. 





President 


Send for Free Catalog 


Shows clearly all of Jamison features—door construction, seals of 


contact, hinges and fasteners. 


Gives’ detailed blue-prints to scale. 


Proves conclusively WHY Jamison :Products—doors, windows, ice 










.« 'JAMISON COLD STORAGE DOOR COMPANY sate, 
HAGERSTOWN, MARYLAND, U. S. A. SRS 


chutes—are in use ijn largest and smallest plants all over the world. 
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Door 





aii a ce tet canner 
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Hermetically seals Refrigerator and Cold 
Storage. Doors, Joints of sectional cooling 
rooms and is extensively employed for all 
other purposes requiring an Airtite, Dustproof, 
Waterproof or Noiseless means of closure- 
contacts. Send for prices and sampies. 
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STOP COLD AIR LEAKS 







WITH. 





& 


When you make out your order for that new 
refrigerator, be sure and make your specifica- 
tions read as follow:“A li doors mustbe equip 
ped with Wirfs Airtite’ Refrigerator Gasket 
to render them cold air leak-proof; no substi- 
tute will be accepted.” 

E. J. WIRFS ORGANIZATION 

and Patentee 


REFRIGERATOR 


GASK KET 


Ss 
NO. 2 MEDIUM NO. 3 SMALL NO. 4 SPECIAL 


















A commerical produet of highest quality. 








Manufactured especially for the-refriger- 








RESH dressed Western meats, delivered prac- 

tically overnight to cities hundreds of miles dis- 
tant—a service made possible largely thru YORK 
MECHANICAL REFRIGERATION. 
The YORK furnishes and maintains a constant dry 
cold in refrigerators and-counters. Spoilage cannot 
exist, trim is eliminated and prestige is built for 
your market. 


The YORK is a profitable investment—investigate it. 


ti st ae seein pend 





ation trade. 








Stocks in principal Commercial Centers 


THE DOW CHEMICAL COMPANY 
Midland Michigan 


Mew vworK SUNT Lous 








It Can’t Forget to Close Itself 
STEVENSON’S 
“Door That Cannot Stand Open”’ 


Its flapper doors always closed unless filled 
with passing goods or man. No outrush of 
dry cold air, no inrush of warm moist air. 


Bulletin No. 48, FREE, shows how it 
saves its cost in a single month. 


Stevenson Cold Storage Door Co. 
1511 West Fourth St. Chester, Penna. 








Standard 1500-Ib. 
Ham Curing Casks 











Write for Prices and Delivery 
WARSAW, 
Bott Bros. Mf g. Co. ILLINOIS 














A. C. Wicke Mfg. Co. 


Cold Storage Installations 
of Every Description 
Special attention given to cork and cement refrigerators 
Reliable Butcher Fixtures and Supplies 


NEW YORK CITY 


Salesrooms: Main Office and Factory: Broax Branch: 
207 East 43rd St. 406 East 102nd St. 774 Brook Ave. 
Vanderbilt 8676 Atwater 0880 Melrose 7444 








Classified Advertisements will be found on page 63. 
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MEAT RATE CASE DECIDED. 
(Continued from page 42.) 


other destinations in trunk-line and New 
England territories are unreasonable to 
the extent that they exceed rates con- 
structed by the use of the rates prescribed 
to New York plus or minus the customary 
differentials. 


Rates West of River to Stand. 

That this unreasonableness exists only 
with respect to the factors east of the 
Mississippi River or Chicago, and that for 
the future said rates from points west of 
the Mississippi River are not unduly pre- 
judicial in relation to the existing rates 
on hogs and sheep in double-deck cars 
and on cattle from and to the same points. 

To change the rates on packing-house 
products from Missouri River points with- 
out like changes from packing points west 
thereof, such as Wichita, Fort Worth, 
Oklahoma City, and Denver, will disturb 
the relationship between these western 
packing points and those on the Missouri 
River, and there is to be no such dis- 
turbance of relationship. 

Readjustment of the rates from the 
western packing points named shall be so 
made as to maintain the present relation- 
ship in cents per 100 pounds to the rates 
here prescribed on packing-house -prod- 
ucts from Missouri River points here pre- 
scribed. 

Rates on Fresh Meats in Carloads. 

4. That the rates on fresh meats, in 
carloads, from points west of the Missis- 
sippi River to destinations in trunk-line 
and New England territories for the 
future are unreasonable to the extent that 
they exceed the lowest combination of the 
contemporaneous factors west of the 
Mississippi River or Chicago plus the rates 
found reasonable east thereof. No attempt 
was made to differentiate Denver as re- 
lated to other points. 

5. That the rates assailed on fresh 
meats, cured meats, and _ green-salted 
hides, in carloads, from South St. Paul, 
Minn., to Chicago applicable on ship- 
ments destined to points in trunk-line and 
New England territories, are pot. un- 
reasonable. 

6. That the rating in official classifica- 
tion of fourth class and the rates on dried, 
dry-salted, smoked, and pickled meats, 
loose, in carloads, from Chicago, In- 
dianapolis, East St. Louis, St. Louis, 
Davenport, interior Iowa cities, Kansas 
City, St. Joseph, South Omaha, Sioux 
City, Nebraska City, Neb., South, St. Paul, 
Fairbault; Austin, Albert Lea, Wichita, 
Oklahoma City, Fort Worth and Denver 
to all destinations in trunk-line territory 
east of the Buffalo-Pittsburgh line and to 
all destinations in New England beulteae. 
are unjust and unreasonable to the extent 
that the rating exceeds fifth class on like 
traffic in packages, and to the extent that 
the rates from and to the territories named 
above exceed the contemporaneous rates 
on cured meats and packing-house prod- 
ucts, packed. 

Orders to be Entered. 


Appropriate orders are entered only 
with respect to the findings on fresh 
meats from Chicago and other packing 
points in central territory, not including 
those on the Mississippi River to New 
York and other eastern destinations, and 


also covering the unreasonableness of the 


rating on dried, dry-salted, smoked, and 
pickled meats, loose. 

In view of the complexity of the rate 
adjustment under consideration no orders 
were entered at this time covering the 
other findings but defendants are expected 
to comply within 120 days from the serv- 
ice of the report, failing which considera- 
tion will be given to the entry of specific 
orders covering such findings. 

In not condemning the rates paid on 
past shipments the Commission automati- 
cally denies reparation on such shipments 
and merely, grants relief as to future busi- 
néss. 

Only carloads rates were involved. 
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Meat Production and Consumption Statistics 


Meat and livestock production and consumption figures for Sentensber, 1925, with 
comparisons, are compiled by the U. S. Bureau of Agricultural Economics as follows: 


CATTLE, CALVES, BEEF AND VBAL. 








—September—— 
3-yr.arvg.? 1924. 
Meet slaughter: 
Pais ceding Goths Kid dednane@anc’ 825,453 870,171 

Calves «ta Webee reese aiicsncheeees 370,100 419,113 
Carcasses condemned: 

SEE ne é.an hocadbos Acer enocgn ese se 5,692 6,237 

Calves ........ 659 659 
Average live weight: 

Cattle, lbs. .. 947.65 938.50 

Calves, lbs. dees 201.88 201.45 
Average dressed weight: 

NE SEE Crk a cceSbeertcteece eos 505.96 502.17 

RTO WIR cic dnovgnod ss omenrss oo 112.01 113.26 


Total dressed weight (carcass, not 
including condemned) : 
ME: eda Pulbysrdteses oeeeee+ 414,653,867 433,841,737 
a TBs: sicssccceccscocsecccesces G1,408,01% 47,804,100 


be ot of month— 
beef, Be. obesesees 


seeeeees 27,328,000 29,185 
ee | pee lo wececccceveos cece 423,000 19° TH 000 
Fresh beef, Ibs. ..........-.++++ 30,267,000 28,599,000 
Cured beef, lbs. ...... seseceeees 19,499,000 18/939,000 
EB 
Ree beet and veal, Bie anceseate 260,727 274,068 
Cured beef, Ibs. .... ebeeeses coveee ae te 4 me oe 
Oleo oil RE eeeee 9,288,495 10,042,016 
OW, IDS. Secccleccccccccccceccs \ 8,200,186 4,185, 


beef and veal, lbs.... 4,923,715 695,717 





Receipts, cattle and ‘calvest........ 2/419,250 2,565,772 
Stocker and feeder shipments*....... 613,551 580,160 
Cattle on farms January 1........06...---2.00. 66,506,000 
Prices per 100 pounds: 
Cattle, average cost for slaughter... $ 6.48 6.33 
Calves, average cost for slaughter.. $ 7.41 7.23 
At Chicago— 
Cattle, good steers......... $10.25 9.93 
Veal calves ......... $10.54 9.72 
' At eastern markets— 
Beef carcasses, good grade...... $16.85 15.66 
‘Veal carcasses, good grade...... $18.47 18.00 


1925. 


866,183 
422,487 


7,543 

626 
926.09 
197.55 
488.59 
111.21 


419,522,918 
46,915,162 


22,879,000 
22 000 


1335, 
19,755,000 
20,964,000 

234,383 
1,997,879 
128,2 


6,094,990 
1,513,280 














1,122,484 
2,157,374 
21,529 
928,000 
6.86 
8.80 
12.32 
12.18 


19.02 
19.38 


HOGS, PORK AND PORE PRODUCTS. 






Inspected slau; atonal hogs..... eS 988, 298 2,856,960 
Carcasses condemned ........ 11,951 
Average live os, Ibs.....- ee 232.27 
Average weight, lbs.. oe 174.59 173.25 
Total dressed weight (carcass, not 

including condemned), sgeatnace B10.408 019 ame 
Lard per 100 pounds live weight, lbs. 5.89 
Storage: 


Beginning of month— 





Bh pork, IDB. ......+.++eee++ 118,461,000 121,816,000 
Cured = MA? ualies saiiad0.g 6.0 - 576,473,000 589,055,000 
Lard, Ibs. sedcccvccccececcseeee 120,097,000 124,676,000 

End of month— 
PO, TBA cw escevrccccccee 000 77,986,000 
Cured _ IDB. 2.66.0 eee ee eee 0479,278,000 £87,187,000 
Lard, Ibs. .....cseeesececeeeese 77,381,000 84,198,000 
Ex 3 
esh pork, Ibs. .....cseeeeeeeee+ 2,314,705 1,531,027 
pork, Mi den eenione ++ 60,869,427 45,491,234 
Canned pork, 1 eoecee ° 224,2: 60,709 
| egg THR, scacesiccccecoscbecn 796,380 947,367 
eccccccccccccccccccccs 41,928,411 67,278,117 
Imports: ‘Preali ‘pork, ThBicicccescvesee 370,596 947,342 
Receipts CS gs” SRE PT IM eocsee 3,295,215 3,336, 060 
Stocker and feeder shipments*....... 56,694 
Hogs on farms January 1.........0. ceseeeeeees 66,130,000 
Prices per 100 pounds: 
Average cost slaughter........ $ 8.99 9.63 
At Chicago— 
Live a ae ane weight...... $ 9.49 10.00 
Freeh pork lnten 18: 10-14 ds $ 
loins, pounds... 23.91 R 
Plenten'68 skinned $14.49 14.92 
cs 4 i 
tia, Boston style sees 17.79 19.10 
fe cae ee 
smo) t N 
ti $15 15.85 





SHEEP, LAMB AND 


Inspected slaughter, sheep and lambs 1, 050, 839 1, 1, oe 
Average live weight, Ibs. .......... 7758 76.96 
Average dressed weight, Ibs......... 87.32 87.05 
Total dressed it (carcass, not 

including condemned), Ibs.: 39,155,264 42,541,329 
Storage, fresh lamb and mutton: : 

Beginning of month, Ibs........... 2,464,000 2,230,000 

End of month, pecccsecccececes 2,072,000 2,525,000 
eee — lamb and mutton, Ibs. 116,731 104,994 


I 
npests, lamb and mutton, Ibs. 679,839 64,342 
Stocker. 





— eS eearivccccccecges 2,663,086 3,027,361 
Poors ha aC aoe nv-cisee 801,528 973,219 
Sheep on — January tenes Be eaetdiebaneniuenees 38,300,000 
Pri 100 pounds 
Aveta aoat for gangilters os... $11.71 11.76 
At Chicago— 
Lambs, 84 pounds down, medium- r 
ove scccvcccccceccecsoses $13.00 12.81 
Sheep, medium to choice ........ $ 6.13 5.69 
At eastern Le venga 
Lamb carcasses, good grade.... $25.01 22.76 
Mutton, good grade............ $14.87 14,22 





1922, 1923, and 1924. 
Including reexports. 
rice foe 1086 ts a 








e®eannr 





2,597,887 
5 


239.02 
178.30 


461,253,542 
14.06 


93,078,000 
490,711,000 
114,724,000 


54,294,000 
413,084,000 
71,626,000 
1,777,116 


13.45 
14.73 
6.95 


26.46 
15.69 














——January- tember—— 
3-yr. avg.* Br 1925. 
6,487,529 6,699,025 6,998,957 
3,395,430 3,653,588 4,023,067 
50,542 57,601 64,770 
9,404 9,602 8,368 
968.99 2954.59 2958. 
167.24 2171.54 2171.75 
528.97 2518.08 2515.18 
95.86 299.48 . 
3,396,715,107 3,437,314,259 3,565,235,421 
324,061,191 (362,004,890 (394,252,417 
52,071,000 255,344,000 268,414,000 
21,711,000 222,894,000 226,928,000 
46,423,000 249,301,000 257,930,000 
21,531,000 222,488,000 226,048,000 
2,422, 2,009,168 2,754,039 
18,054,574 15,991,942 16,200,035 
1,600,8. 1,244,424 1,614,502 
85,130,052 78,123,241 79,290,110 
26,462,975 26,025,040 14,167,858 
18,756,462 15,832,934 9,969,952 
16,320,068 16,513,232 16,939,435 
2,694,110 2,357,763 2,278,110 
7.04 27.10 27.40 
8.25 28.13 28.75 
9.79 210.36 211.29 
9.31 29.15 210.28 
15.34 215.84 216.45 
17.13 217.32 217.62 
35,385,723 38,133,249 31,549,340 
146,990 154.346 123,124 
228.62 2927.36 2228.60 
174.64 2172.02 2173.27 
6,140,919,520 6,508,924.149 5,378,273, 250 
16.89 217.11 215.28 
147,687, 000 2178,607,000 2172,771,000 
598,008,000 2656,258,000 2568,968,000 
96,000,000 2101,660,000 . 7130,247,000 
146,651,000 2173, 192,000 2164,418,000 
595,770,000 2645,707,000 2557,471,006 
99,201,000 2105,533,000 2131,411,000 
23,105,112 15,997,052 
580,908,923 545,800,002 385,156,477 
2,145,683 2;235,906 3,457,921 
8,366,740 9,456,023 9,459, 660 
719,310,467 778,357,210 547,526,088 
at tsy 3'018' 828 32. sisay 
36,716,314 ,915, 315, 
469,417 363,1 349,085 
8.38 27.73 212.21 
8.68 28.00 212.51 
: 216.94 223.09 
ist ¥ 217.38 
11.52 210.03 215. 
15.25 214.53 220.91 
23.78 220. 228.18 
23.65 221, 225.17 
12.76 213.10 217.98 
8,572,908 8,921,438 9,057,911 
8,721 9,081 9, 
80.02 279.95 281.37 
38.27 238.05 238.98 
327,017,751 338,302,902 352,098,409 
428,000 22,273,000 21,978,000 
3,215,000. 22,277,000 71,774, 
1,541,598 1,278,041 1,391,985 
5,309,672 1,944,910 936, 
15,296,950 15,422,545 15,582,295 
2,222,598 357,256 2,228, 
12.38 212.81 214.24 
13.53 213.94 215.16 
7.27 27.50 28.16 
25.75 225.49 226.1 
16.43 216.60 215.86 
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Chicago Section 


W. G. Jamison, of the U. S. Depart- 
ae of Commerce, was in Chicago this 
week. 


George M. Foster, secretary of John 
Morrell & Co., Ottumwa, Ia., was in the 
city this week. 


Douglas Gunn, of Gunn’s Ltd., Toronto, 
Ont., Canada, was a business caller in 
the city this week. 


George A. Hormel, president of Geo. A. 
Hormel & Co., Austin, Minn., was a busi- 
ness caller in Chicago during the week. 


W. H. White, Jr., president of the 
White Provision Co., Atlanta, Ga., called 
on _— of his Chicago friends during the 
week. 


Louis Dennig and E. G. Barber, of the 
St. Louis Independent Packing Co., St. 
Louis, Mo., made a business trip to Chi- 
cago this week. 


Fred G. Duffield, vice-president of 
Jacob E. Decker & Sons, Inc., Mason City, 
Ta., made a short business trip to Chi- 
cago late in the week. 


Packers’ purchases of livestock at Chi- 
cago during the first four days of this 
week totaled 42,871 cattle, 10,035 calves, 
102,109 hogs and 40,247 sheep. 


Three well-known Chicago sausage 
makers returned this week from a business 
trip to New York. They are Paul Trier, 
of Arnold Brothers; W. H. Gausselin, of 
the Mutual Sausage Co.; and Henry 
Hetzel, of Hetzel & Co. 


T. H. Ingwersen, head of the Canadian 
advisory department of Swift & Company, 
left last Sunday morning for a three- 
weeks’ business trip to the Pacific Coast. 
He will stop at Portland, San Francisco, 
Los Angeles and other coast cities. 


Prices realized on Swift & Company’s 
sales of carcass beef in Chicago, for the 
week ending Saturday, December 5, on 
shipments sold out, ranged from 7.50 cents 
to 22.00 cents per pound and averaged 
12.03 cents per pound. 


Provision shipments from Chicago for 
the week ending December 5, 1925, with 
comparisons, are officially reported as fol- 
lows: 


Cor. week, 

Last week. Prev. week. 1924. 
Cured meats, Ib...... 15,435,000 13,648,000 17,020,000 
Fresh meats, Ibs...... 44,096,000 33,035,000 48,263,000 
BONE, Ab. ebesneccnc< 7,432,000 5,835,000 11,975,000 








Sentence Sermons 


Written for THE NATIONAL PROVISIONER 
By Roy L. Smith. 


IT IS IMPERATIVE— 
—That justice shall always be the 
aim of government. 


—That the sincerity of a preacher 
shall be above suspicion. 


—That purity shall be the founda- 
tion of a home. 


—That a business shall justify its 
profits in service. 


—That youth shall learn self-mas- 
tery. 


—That labor shall earn its wages. 


—That statesmanship shall supplant 
politics. : 




















TO HEAD BOARD OF TRADE. 


John A. Bunnell, head of Hatley Bros., 
was this week nominated for president of 
the Chicago Board of Trade. The elec- 
tion will be held January 4, 1926. 

Mr. Bunnell, who is very well known 
in the trade, served as president of the 
Chicago Board of Trade in 1909; and as 


vice-president in 1907 and 1908. He also 
served two terms as director. 


On what meats is the dry or box cure 
used, and what is the formula? Ask THE 
mia ay BOOK, the “Packer’s Encyclo- 
pedia.” 


LEVY BROS. BUY SHOW CATTLE. 


High prices were paid by Levy Bros. 
Meat and Provision Co., Kansas City, 
Mo., for cattle shown in the recent Ames- 
ican Royal Livestock Show there. 

This company paid $1.10 per lb. live 
weight for a champion load of Herefords, 
the entire load costing $1,210. For a load 
of Shorthorns the company paid 50c per 
lb. alive, while 20c per lb. live weight 
was paid for a load of Angus. } 

Two other loads of show cattle were 


also purchased for the company’s new 
meat and provision plant at 3lst and 
Gillham Road, Kansas City. This plant 
when completed will be one of the finest 
in the country for its size. The cattle 
were bought by Forrest Levy, president 
of the concern. 


NEW HEAD FOR FARM BUREAU. 


The annual meeting of the American 
Farm Bureau Federation, held this week 
in Chicago, was opened by President 
Coolidge, who made a flying trip from 
Washington to deliver an address. The 
president outlined his policies on agricul- 
tural matters. On the closing day of the 
session the farmers elected S. H. Thomp- 


son, who had been one of the most out- 
spoken critics of the speech, as president 
of their organization. He defeated O. E. 
Bradfute, former president, after eight bal- 
lots had been cast. 


WILSON ON SHORTHORN BOARD. 


Thomas E. Wilson, presidént of Wilson 
& Co., was elected to the board of direc- 
tors of the American Shorthorn Breeders’ 
Association, at its 44th annual meeting 
held in Chicago on December 5, 1925. 

Mr. Wilson has one of the finest herds 


of Shorthorn cattle in the country and 
his Edellyn’ Farms’ entries have been 
prominent among the winners during the 
fall fair season and at the recent Interna- 
tional Live Stock Exposition. 





H. ©. GARDNER ¥. A. LINDBERG 
GARDNER & LINDBERG 


ENGINEERS 
SPECIALTIES, Packing Plants, Cold Storage, 
Manufacturing nae 
1184 Marquette Bidg. CHICAGO 


Packing House Products 


Oldest Brokers in Our Line 








H. P. Henschien R. J. McLaren 
HENSCHIEN & McLAREN 
Architects 


1637 Prairie Ave. Chicago, Ill. 


PACKING PLANTS AND COLD STORAGE 
CONSTRUCTION 








Fred J. Anders Chas. H. Beimers 


ANDERS & REIMERS 





Carcass Beef—P. 8. Lard—Green Pork 
Boneless Beef—Ref. Lard—Cured Pork 
Quick Reliable Service Guaranteed 


Eight Phones Postal Telegraph Building 


D. |, Davis and Associates 


624 South Michigan Avenue 
CHICAGO, ILL. 








Stadler, Levine & Cravin 
Architectural & Mechanical Engineers 


Packing Plants—Refrigeration 
Plans and Supervision 











All Working CHICAGO, ILL. 29 Broadway NEW YORK 
George F. Pine Walter L. Munnecke W : 
Pine & Munnecke Co. Cc. - RILEY 9 Jr. 
Packing House & Cold Storage BROKER 
ARCHITECTS pest eeye frig Sealed & 2109 Union Central Bldg., Cincinnati, O. 
$14 Erie Bldg. Packing House 510 Marphy Detroit Mich 155 Congress rn Greases and Tallows 
Cleveland, 0. Specialists Bldg. i] ° Street ferings Solicited 








Engineers & Architects 
Packinghouse and Cold Storage 
Consultation on Power and Operating Costs, 
Curing, etc. You Profit by Our 25 Years’ Ex- 
perience. Lower Construction Cost. Higher 








efficiency. 
206-7 Falls Bldg.. MEMPHIS, TENN. 











PACKERS ARCHITECTURAL & ENGINEERING CO. 


WILLIAM H. KNEHANS, Chief Engineer 


ABATTOIR PACKING AND COLD STORAGE PLANTS 
Manhattan Building, Chicago, Ill. 


Cable Address, Pacarco 
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PACKER LEADER PASSES. 

James Craig, Jr., packer executive and 
former president of the American Meat 
Packers Association, died at his home in 
Detroit, Mich., on Sunday, December 6, 
at the age of 71. Death was due to heart 
trouble. Mr. Craig had been in good 
health until about six months ago, but 
recently he had failed rapidly. The end 
came peacefully, with his family about 
him. ; 

It was in the late 70’s that James Craig, 
Jr., entered the meat packing field as an 
employee of the Detroit packing firm of 
Willard Parker & Co., which made him 
one of the real veterans of the packing 
industry. 

After about ten years he left Detroit 
and went to Omaha with the Cudahy 
Packing Company. Returning to Detroit 





THE LATE JAMES CRAIG, JR. 


in 1891, shortly after Willard Parker & 
Co. and Webb Bros. had been combined 
as Parker, Webb & Co., Mr. Craig was 
made secretary of the company. At the 
death of Willard Parker he became both 
secretary and treasurer of the company. 

In 1908 Mr. Craig, with Robert Shiell 
and other associates, bought out the 
Parker and Webb interests and was made 
president of the company, which he head- 
ed until its combination in the Allied 
Packers, Inc., in 1919. 

Since that time Mr. Craig had devoted 
himself to his banking and financial in- 
terests. He retained his love for his old 
industry, however, and was always ready 
to take part in or encourage anything for 
the good of the business. 

He was a man of quiet demeanor and 
unassuming personality, but had a host of 
warm friends everywhere. His high stand- 
ing and popularity caused him to be chos- 
en as president of the American Meat 
Packers Association in 1913, and he served 
at the head of this organization for a 


ear. 

: He leaves two sons—Lyman J. Craig, 
an officer of Parker, Webb & Co., De- 
troit, and Harvey A. Craig of Chicago, 
and one daughter, Jean Craig. Mrs. Craig 
survives him. Funeral services were held 
from the home in Detroit on Tuesday. 
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DEATH OF JAMES McCLEAN. 


James M. McClean, for 33 years a trader 
on the Chicago Board of Trade, died sud- 
denly this week at his home at 2255 West 
108th place at the age of 52. He was 
formerly a vice-president of Roberts & 
Oake, and had a host of friends in the 
trade. 

“Little Jimmy,” as he was known to 
his many friends, is survived by his 
widow, one: son and four brothers. One 
brother, Garfield T. McClean, is head of the 
McClean Packing Co., Chicago; another, 
Hamilton McClean, is with the Swift Cana- 


dian plant at Winnipeg; while two others, 
Robert and Wesley McClean, are also Board 
of Trade operators. The late Samuel Mc- 
Clean, former president of the National 
Packing Co., was another brother. 

The funeral was held Friday at 3 p. m., 
at the Morgan Park Presbyterian Church, 
with interment at Mt. Hope Cemetery. 


——@—— 
CHICAGO LIVESTOCK. 
RECEIPTS. 
Cattle. Calves. Hogs. Sheep. 
Mon., Nov. 66,707 23,467 
Tues., Dec. 50,0387 21,012 
Wed., Dec. 24,876 13,603 
Thur., Dec. 81,921 18,490 
Fri., Dec. 4 21,855 9,134 
Sat., Dec. 8,461 8 








Previous week 54,803 142,654 54, 
YOOF OHO. 2.02 cccvecs 81,301 18,967 384,295 96,525 
2 years ago......... 73,922 16,261 308,741 88,295 
; SHIPMENTS. 

Mon., Nov. 30....... 6,392 804 15,912 4,726 
i ee a ee 5,705 866 14,322 9,494 
Wed., Dec. 2..... .-. 5,669 470 8,221 4,351 
Ther. Bec, $........ 3,964 404 10,566 7,933 
1 a a ee 4,590 354 8,563 4,658 
Sat., Deo. G......3.% 1,854 25 3,075 735 





Total last week... ..28,174 2,923 60,659 31,897 
. -17,836 1,108 48,619 10,346 

- 29,267 1,753 105,383 37,815 
2 years ago......... 27,242 2,328 47,380 31,381 


Receipts at Chicago Stock Yards thus far this year 
to December 5, with comparative totals: 







1924. 
Cattle 2,948,413 
Calves . 740,554 
Hogs . 9,391,441 
Sheep .. 3,878,401 


Combined weekly hog receipts at eleven markets 
for week ending December 5, with comparisons: 


Week. Year to date. 


Week ending December 5..... 721,000 27,861,000 
Previous week. .........+.000. iT See ers Py 
BIE os bade £04 get bce a aA vie bie 1,188, 34,975,000 
WE hick ale hee thu Cheeks eee ek 1,082,000 35,547,000 
We ciehwad i hey sod gaewk tn "i 27,296,000 
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Combined receipts at seven markets for the week 
ending December 5, with comparisons: 


*Cattle. Hogs. Sheep. 


Week ending Dec. 5....331,000 812,000 282,000 
Previous week........... ,000 5, a 

PE PR de 0-5 cba ceset 343,000 1,277,000 279,000 
IPSS 2... ce ccecececeeses 04,000 1,212,000 269,000 
DE aah ebsbe oneeneeees 323,000 949,000 260,000 


Combined receipts at seven points for 1925 to 
December. 5, 1925, with comparisons: 


*Cattle. Hogs. Sheep. 
Ve eee rere 13,485,000 31,096,000 14,223,000 
FEE dace hwoeny 13,661,000 38,868,000 14,087,000 
WG is cesterens 13,787,000 40,077,000 14,329,000 
BE 6 bate wswees 13,364,000 31,388,000 13,593,000 





*Calves at Omaha, St, Louis and St. Joseph counted’ 
as eattle. 


Chicago Stock Yards receipts average weight and 
top and average prices for hogs, with comparisons: 
Average 








Number weight Prices. 

received libs. Top Average. 
PRs WORK) oe civic ceveds 200,400 240 $11.75 $11.15 
Previous week...........- 142,654 239 11.85 11.15 
IRR Ga ie cacepeccssuncvaces 384,295 227 9.90 9.00 
Re oeee .. 808,741 235 7.40 7.00 
WORD cecclesccccsvvodeccscRhtee mae 8.45 8.10 
WE Bie diweve wense bru as 186,896 223 7.75 6.80 
Ms kdb chadecedecdeekas 218,833 230 10.40 9.90 
Av. 1920-1924.............268,300 230 $ 8.80 $ 8.15 


*Receipts and average weights for week ending 
December 5, 1925, unofficial. 


WEEKLY AVERAGE PRICE OF LIVESTOCK. 


Cattle. Hogs. Sheep. Lambs. 
*Week ending Dec. 5...$ 9.95 $11.15 $9.10 $16.00 
ee WOE s bu s4 00a 10.00 11.15 8.00 15.70 
19: 











MM mec ccicecgdecesecone 9.75 9.00 7.75 14.85 
B54 okie cv ccevebanes 9.65 7.00 7.00 12.75 
WEED ava vc cicscceviessonve 9.70 8.10 7.30 14.45 
WEE cnc cevevccecgevcces 7.40 6.80 5.00 10.85 
WOBD cnecccvecccccccs ++. 11.00 9.90 4.80 11.05 
Av. 1920-1924.........4. $ 9.50 $ 8.15 $ 6.35 $12.80 


Following is given the net supply of cattle, hogs 
and sheep for packers at the Chicago Stock Yards: 


Cattle. Hogs. Sheep. 


*Week ending Dec. 5...... 46,100 60,100 55,200 
Previous week............. 36,968 94,035 43,739 
DOE be Vis Kees erent env eceseses 52,0384 278,914 58,710 
BE Seiew 0 Vsesdlp eo cie aptbecnces . 261,361 56,914 


46,680 F , 
FE i inc Kb delet neds ducevwsy 38,056 163,138 52,730 
*Saturday, Dec. 5, estimated. 


Chicago packers’ hog slaughters for the week end- 
ing Dec. 5, 1925: 





‘Week. 
DINE Os i od cc dkssMeciectevaveseuantepa 18,100 
Anglo-American ........ecscecceees sneeens evans 7,100 
ee i er rey pre pe  r Gee py 19,300 
I ONG S66. eth ences ceed wawusetauaee * 
TE Gig h Seda de dccnwnrssciteeeses due weia 13,100 
ER Es 00:40 ov dade ve ivavar sade vinnep Ohie 17,200 
PIN, odie vocusigudduadecedscux cevuese aun 7,300 
Weortern PRIME 06. oo cee cckctvecctccccseuse ¥ 
gk EO Terror ree 5,800 
PE A Cina i wah lbs Onde ves ke ebebe caus 5,800 
Independent Packing Co............ss-eeeeee08 4,900 
Be POI OB eb ode odenicccsnncestesanes 4,900 
SE COE, Gi. S60 hk Ved sé saceotenben duns 2,300 
EE ib hee seals (Utkee led ceanunvepeapaaes ans 26,800 
MGA ink ads dn qntntewdserewsépanes subd 151,200 
PE OO oo. o suis bias 6's 05.46 ¥0.ee sh énkdn eka 92,100 
EE MUEUa ad cic vbN 40002 ch oes Vea sages aneael 291,500 
heeschssced.nes &.decbasencophlohpeeaneenne 258, 
WE hes bie en denas caveteasivcescdékbeeaead chun 169,300 


(For Chicago livestock prices see page 38.) 








Dayton 





Efficiency, Economy, Durability is Guaranteed when You Install a 


Gem Flueless Boiler 


No Flues or Tubes To Clean and Repair 
Raises Steam Quicker and at a Lower Cost 
What does this mean to you? 


“Best boiler used in 30 years.” 

“Saving $1.20 a day with our Gem.” 

“Saving $100.00 a year on flue repairs.” 

“We are operating our 10 H.P. Gem for less than our 
5 H.P. flue boiler.” 


OTHER IMPORTANT FEATURES 
Best Boiler for Hard Water 
Built for Dependable Service 


Good for 100 Ib. Pressure 
Complies with A. S. M. E. Code 


EVERY GEM IS FULLY GUARANTEED 
Stop Throwing Your Money .Away on Repair Bills 
Your First Cost Is Your Last Cost with a Gem 
Flueless Boiler 


Send for Descriptive Bulletin 125 


THE GEM CITY BOILER CO. 


Established 1895 


Ohio 
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Cl « go Pro vision Markets CHICAGO HOG PURCHASES. 


Purchases of hogs by Chicago packers 






























for the week ending Thursday, December 
Reported by THE NATIONAL PROVISIONER DAILY MARKET : a ys 
SERVICE 10, 1925, with comparisons, were as fol- 
lows: 
beds - a“ ved 
ending rey. week, 
CASH PRICES. FUTURE PRICES. Dec. 10. week. 1924, 
Based on Actual Carlot Trading, Thursday, Official Board of Trade Range of Prices. Aton & Co. ree east: 14,007 pid Het 
- « 4 Anglo-Amer. Prov. Co.... 8, 5, »212 
December 10, 1925. SATURDAY, DECEMBER 5, 1925. st 17°708 12'906 30,490 
Green Meats ope Beh, aw cies eupen OS 
LARD— Morris & Co0.........-+6- y . F 
Regular Hams— Jan. .......18.85 18.85 18.77% 13.82% Wilson & Co............ 11,241 13,347 26,167 
8-10 Ibs. av @19 RR io ge ten. ate ae 15 Boyd-Lunham Co. ....... 5,470 6,641 10,919 
Se oto Sor Pence gee te ae May ....... 13.80 13.80 13.75 13.77% — a ered yo} we -4 
EUR: GOB. Sakic sac ncssehaetnoese3<s @18%  OLEAR BELLIES— ney, Ma gedaan ber He 4 Stee 
EES h cacs.syicacksueeusaseee @18% jy 14.30 Independ, poses ac’ > 580 “y 
oes _ o @18 Bh. 5s bseuinces eb > g - ndependent Packing Co. 2,395 5,801 7,698 
KER stectresocsocsctonsensosecs 718 May ....... 14.40 14.40 14.40 14.40 Brennan Packing Co..... 6,175 5,000 7,890 
we BRR. - DVB ~ vc ccccccncccssccscensveses @ SHORT RIBS— Agar Packing Co........ 2,507 3,075 3,167 
Skinned Hams— Ree Lecce ace eis Avs 14.20 —— 
os nn akin Supe ssices @19% May Sete 13.90 13.90 13.85 13.87% Total ...-.+--+seeeees 115,922 80,905 197,838 
: . D 
Ok Eo agestemaegereaeeeieeamae « MONDAY, DECEMBER 7, 1925. 
ner seeiere st Oe ake a ee ee” CHICAGO RETAIL FRESH 
SD, BR Us 0 kvcg Vbicnccccsdedd cas sove @14%  : 13.95 13.95 3.90 13.90b MEATS. 
PD ME. MUIR s on cna pndccccccevencsccvas @i4 Mes tnkased 13.90 13.90 13. Sig: -90 13.8744-90ax e 
OP. nasskd 13.87% 13.87% 13.80 13.80ax 
Picnics— . EER ES 18.8714-90 13.90 13.82% 13.82%ax Beef. ; 
BC EMG. BVG. 2.2 2c cccrscccesccccccsns @l4 CLEAR BELLIES— No.1. No.2. No.8. 
S40 Ibe. aves LclLllelllloccsses QHBMG DOG eseseee eons ie ates! Ma BB penal Beary eae SUB 
10-12 Ibs. ave @2 Aaa Sek S00 EN Pk 14.30n Rib roast, light end........... 45 30 20 
+ ¢ SO Seeigeiceenscenerenmame: ARE ~~ aeepegeh 14.65 14.65 14.60 14.60ax Chuck roast.......... aa enaakes ae 20 14 
Se ee ae Sea eee pe wees vec SHORT RIBS— Steaks, round............ seeee 40 Ff 
Bellies—(Square cut and seediess) OR os ssakus es as “we . itiinne«. 6s 6 & 
EE OR oa5 sch nbbdewnas sn vsxan>ane @2s May <1.2.:. 14.25 14.35 14.15 14.15ax 2 Steaks Menk........ 25 i8 
nS Sees tempo i TUESDAY, DECEMBER 8, 1925. Reet stew, chuck. ------.----. 20 BM 
12-14 WS. AVE...--- +--+ eeeee rene ee ee ees 19 Open. = High. Low. Close. TTD. noses ss ccccnsocce,, 12 10 
Seo eens oe chong @i8 Lamp pe & pied win, eon... 22 18 
: Dae: 6. anee 13. 97% 14.12% 13.95 14.05 
Pickled Meats. hs osc nced 14.02% 13.90 14.00ax Lamb. . 
enim Me ois cot sien SS ise 13.90ax 
ae te oe @2% he... sea 13.82% 14.02% 13.82% 18.95 Good. Com. 
1042 Ibs. Ags ssccuceee ll @ ak OLMAR BELLTES— pee aged oe eembtnseatie 28 
MR. bcubbeces bocce decsevnséies @22 i -duveeb wens oa mie 14.50ax SE 6c aun nn ee pews oceoussiseasn ae 10 
SE, oc vSciciboe cvccsvecpsonpetad 22 Se’ “ses cen caus Gama salah 14.30n Chops, shoulder..........ceeseeee 10 
16-18 Ibs. avg..... pataleb ate éacdous os eeee -20%@21 SD «<> shake 14.75 14.75 14.65 14.65ax Chops, rib and loin........0...6. 60 a 
WB-BD TRB. BVB.. oc cccccccvcccccccccsseces 2044 @21 SHORT RIBS— 
Bolling Hams—(house run) ——itCST A. we en ne wees Pia aor 14.20n Mutton. 
May > ninteieeh 36s 6 14.15ax 
SS rr 21 Bie Sint cbidn cxpauiesue oy 
SP ME ME. ic coscscnaeivosiecccpess 21 WEDNESDAY, DECEMBER 9, 1925. Bec eee eee ee ae 
TN ANNE G3 x on cena cvssiecsscekep es 20 3 inh ‘a a MaMGDRGS ........csnicpchines cxan’ ae Mi 
om ae gee mt: Chops, rib and loin.............. 80 ims 
Skinned Hams— 
BOOS TB. BUG... 22. ccsccccccccccccseves @21 14.30 14.15 14.27% 
3038 Be MU nln cick Sedov eter vcdiatay 2. 14.20 14.00 14.20 Pork. 
UB a2 020s er ancccenoncncstesece 14.07% 14.02% 14.07%4b Loins, whole, 8@10 avg..........-..0.0505 25 @27 
+4 ~ — So ade edie tine Roe ae out 14.12% 14.00 14.124%ax Loins, whole, 10@12 avg...............0- 24 @26 
pha nec emcees fe 14 Loins, whole, 12@14 avg.........+-.000++: 23 @24 
25-30 Ibs. ave Ni GE OR SEN EE @13% ao : as, whole, 14 and over............-.++. 21 S38 
b MME Pn eneRe seer ewcnnes car soees ried rats 14. aM WEI icp ch cad GER Tat Rae abs card aN Rea « 
Picnics— 14.75 14.70 14.70ax See piv acewbaees eaten ieee eatin ies ex 
5g ONES Rte pi gp pe eae ik: dee eam TERREEB ov co wer eaatinoa seas hues cvangcese > 25 
BE og DU cGs ctuakhereikesiateanaeee G15% Peas 14.20n r) WB cccccccccccescnvcccece wiiseeeenes gis 
= 1 BYE. -cccccscccccccccccvecesese em 14.15: Pewee er ees ebeseeeseseeeeseseseseses 
SRG 1-65.) so cs cascche care 13% e Leaf lard, unrendered.......c....cceccceces 22 
RE REESE I) TESS Span @13% THURSDAY, DECEMBER 10, 1925. 
Bellies—(square cut and seedless) : LARD Open. High. Low. Close. Veal. 
‘ GB B WS. AVE... 2... ccc cesceccccccccsess @25 Wee 14.25 14.25 14.17 Hindquarters 25 @385 
: ad Sa K “ % 14.17% eOeTeeerererr rrr ere terre errr) 
(EE aeee te as Cea Sonu Seem. cos 208 14.22% 14.25 14.12% 14.12% Forequarters 15 @22 
PE Oe OE... ee 14.12% «14.12% «= 14.05 14 OTiyax BOB re nns nnn: % Gis 
SIE, Wane. cans cvs kee sXcany one @19% y . 14.17% 14.07% 14.10 Shoulders ase . 24 
Dry Salt Meats 14.50n Rib and join chops.......cccccccccsceeses ; 
Extra short clears, 35/45........-.+++-++-. gis rey 
tra short YS ye eee ’ 
Regular plates, 68..................s-0-. @l2 Butchers’ Offal. 
OS SRE SRE ee See Se @12 outa 6 soe .20n Baet 2... ccccccccvvcccvcccccccsccccscccocces 6 
SEE is coo SEs EDs sop 2d OVER Te oo 40 @12% 14.25 14.20 14.20ax 8 
Fat Backs— +] 
ei eee PS oe Sey @11% FRIDAY DECEMBER 11, 1925. 15 
RRM MMs 223 Ge 8c. ocean ees kenecahs @13% Open. High. Low. ‘lose. 12 
= Ps WUE oc wevcccvccescvbgscesesss Sian ae . - ~— 
DOGS FB DUBE <0 os hc ced ctv wen evescccasee 1 14.20 14.15 14.20 
Eo eile pet ERR Ae A 15% , . 
Om 14.00 14. 10- 10-12% CURING MATERIALS. 
14.15 13.9714-14.00 14.074 ibax Bbls. Sacks, 
— “sme 14.17% Nitrite of Soda, L. C. L. Chicago........ @10% 
14.50n Double refined saltpetre, gran., L. C. L... 6% 6% 
14.30n CIID | oc bios biden san dSvresmennn dicen ss 8 1% 
14.65n oo Boge nitrate of soda, f. o. b. 
© Be Pe, NRE 2 occ cccscccss 3% 8% 
14.20n Ya vied carloads, granulated........ 4% 4 
14.38 SOS REIL AC ETON CS Same | 
Kegs, 100@130 lIbs., 1c more. 
Boric acid, in carloads, powdered, in bbls. 9 8% 
SKEWER Crystal to powdered, in bbis., in 5-ton 
TOtS OF MOFE ....ccescccccseccescsses O% 0% 
In bbls. in less than 5-ton lots ........9% 10 
HARDWOOD Borax, carloads, powdered, in bbis......... 5 4% 


In ton lots, gran. or powdered, in bbis.. 5% 5 
Kew Erglere Weed Serseeie Co. Salt— 
New York Office, Broadway Granulated, car lots, per ton, f.0.b. Chicago, 
bulk pikkate is [esannes wee conesss teak oie cal aaee 
Medium, car lots, per ton, f.o.b. Chicago, bulk 9.10 


PURE VINEGARS 








H c. S Rock, car lots, per ton, f.o.b. Chicago...... 7.80 
Packing House White Paint | f°." ote = 


502 M . Ave. INDIAN APOLIS, IND. Standard granulated f.o.b. refiners (2%)... @5.50 


Plantation granulated f.o.b. New Orleans 
SE RD. np Wh Shee vases beech ode s oe +++. .5.00 to 5.20 


Harry Cc. Sarg ent P. aint Co. orem. aanios 63 to 65 combined sucrose @31% 








































































December 12, 1925. 


WHOLESALE FRESH MEATS. 
Carcass Beef. 





Week ending Cor. week, 
Dec. 12. 1924. 

Prime native steers......... 18 @21 19 @21 
Good native steers.......... 16 18 18 18% 
Medium steers...........++..12 16 14 16 
Heifers, good............+++.18 20 13 18 
Cows . vebauestoteay tS 12 7 11 
Hind quarters, choice......: 29 @25 

quarters, choice........ @1s @15 

Beef Cuts. 

Steer Loins, No. 1.......... @39 @30 
Steer Loins, No. 2.......... @34 @27 
Steer Short, Loins, No. 1... @54 @44 
Steer Short Loins, No. 2... @43 @38 _ 
Steer Loin Ends (hips)...... @27 20 
Steer Loin Ends, No. 2..... )26 @20 
COT TIGRE ios 5i0s'g 5 c'eneee ee @l7 11 @20 
Cow Short Loins.... wee 20 24 @28 
Cow Loin Ends (hips 15 @16 
Steer Ribs, No. 1. oe @22 
Steer Ribs, No. 2. 26 @21 
Cow Ribs, No. 1. @lji @23 
Cow Ribs, No. . . @l7 @15 
TONG: Te, NO Bb heck ev ee es 10 @ 8 
Steer Rounds, Ne. Raid isye se 18% @13 
Steer Rounds, No. 2........ @13 12% 
Steer Chucks, No. 1........ 14 11 
Steer Chucks, No. 2......... 13 10 
Cow Rounds ...... 5 oa Snob @ 9 10 
ee @10 @ 8 
OOO FERRRS occ ccecsuccncece 134% 10 
Medium Plates ............. 94@138 9% 
Briskets, No. 1.........es0+ 120 16 
Briskets, No. 2........0.s00. 16 12 
Steer Navel SO re 11% 7 
awe Navel Bnds............ 8% 5% 

Fore Shanks ........... wetness 6% 5 
Hind Shanks ............06. 6 5 
BE 60-0} 62 ccene snebedpe 20 18 
Strip Loins, No. 1, boneless. 50 55 
Strip Loins, No. 2. 45, 
Strip Loins, No. 3.. 
Sirloin Butts, No. 1 
Sirloin Butts, No. 2 120 





20 
Sirloin Butts, No. 3.. oe 15 18 
Beef Tend nderloins, Me. 2ses es 70 70 
Beef Tenderloins, Tle Me sees 65 
Rump Butts ...........se00. 18 17 
Steaks ....... Watios tts 18 17 
Shoulder Clods ..... ohasee 15 15 
Hanging Tenderloins ........ 10 10 
Beef Products. 
+ ee) Cee ey 9%4O10% 9@ 10 
yeas ooscece ea 






Tongues 
Sweetbreads . 


Ox-Tail, =f ib. 4s 11 10 11 
Fresh pee. ie 4 4 
—_ Tripe, ‘ cous 6% 6% 
pO  reiner he 94@14 9 @e 








Kidneys, dt SP eeeee 9144@10 8 
Veal. 
Choice Carcass ............. 18 @20 15 @I17 
Good Carcass .............. 14 @17 10 14 
Good Saddles ........... ey.) 30 16 125 
Good Backs ...... Soececouseae 15 12 
Medium Backs ..........0+. 7 8 5 6 
Veal Products. 
Brains, each ..........+. vega 13 9 @l11 
Sweetbreads .. . 58 52 oer 
Calf Livers 35 387 
Choice Lambs @26 
Medium Lambs ¢ 24 
Choice Saddles ............. 33 28 
Medium Saddles ........... @31 126 
Choice Fores .............. @26 22 
Medium Fores .............. 24 20 
Lamb Fries, per Ib.......... 32 31 82 
Lamb es, each........ 13° 18 
Lamb Kidneys, POP Dees cess 25, 25 
Mutton. 
BEORVY BROOD 0.05. ce scicwees 13 10 
Light Sheep ................ 16 14 
Heavy Saddles ............. @16 12 
Light Saddles. aie d.d. RY oh @18 @16 
CO eer @10 @8s8 
Te Ae ere @14 13 
Mutton Legs............255- @20 19 
! Mutton Loins ..........ce006 15 12 
Mutton Stéw ............... 12 8 
Sheep Tongues, each......... 13 13 
Sheep Heads, eth. We dees p60 10 10 
Fresh Pork, Etc. 
Dressed Hogs ..........++4. 23 25 @15 
Pork Loins, ‘8@i0 Ibs, avg.. 22 17 
EMRE RAO visas cps vgs avec 17 16 
Tenderloin ............60. -.48 @50 @38 
Spare Ribs ............ obesde 17 12 
BEE mek ocd bis elke ree een 19 20 14 
RAP re eae coees 16 10 
F See Evans kancaseveereeys 20 12 
Pigs’ a EEE pe oen ee ee ee 8 6 
Pigs’ Heads 22... ..cccvcccas 10 8% 
Blade — Cade reed ¥ cee sees 15 10 
Chee 5% 
Siinned é Shoulders 12% 
Por! eart: 38%4@ : 
Sli 4 
Back Fat . 15% 
Ham: 18 
Calas . @13 
Bellies @21 





CHICAGO MARKET PRICES 


THE NATIONAL PROVISIONER 


DOMESTIC SAUSAGE. 






















Fancy pork sausage, in 1-lb. carton... @29 
Country style sausage, fresh in link @21 
Country style sausage, fresh in bulk @19 
Country style sausage, smoked..... @24 
Mixed sausage, fresh............- @16 
Frankfurts in pork casings........ oor @18 
Frankfurts in sheep casings...... ebenenvece 20 
Bologna in beef bungs, choice..........++. 16 
Bologna in beef middles, choice...... hon ‘17 
Bologna in cloth, = choice....... 14 
Liver sausage in hog bungs............-- 23 
Liver sausage in beef boc cvecccseece 13 
PE EE bare i cig hc hh'se whan acide eis eabine @17 
New England luncheon specialty...... cee'd 26 
Liberty luncheon specialty............«++. 19 
Minced luncheon Spactalty MiGs ved bee care ee 17 18 
BlOOd SAUSAZES 2.02. ccccccccsccccccccccece 18 
Polish SAUSAGE ........eeeeree eovecceosees 16 
BIN oad cia cin nies aine4.4 pew an pa we se aveaevns 17 
DRY SAUSAGE. 
Cervelat, choice, in hog bungs.........++.. 51 
Cervelat, new condition, in hog 19 
Cervelat, new condition, in beef 19 
B. OC. Salami, deedecesdccvesecsncse 
Milano Salami, choice, in eeceees 
B. aoe — Sas 40h ess esas 
OB. ccccccccccs 
Seporont style a TCR a 
ea new HOM. wecccccccccccces 
Virginia Tr  ieanieobaaninainog 
aie SAUSAGE IN OIL. 
iogna style ep beef 
Small tins, 2 to mee 0 bn eesetcncveccccss ce 
Large tng, 2 $9 ors bs Vas contend bebeeccoce, Mae 
le sausage Dp 
Small tins, 2 to CRAtC.....ccccccpeccsccesess S00 
e ety to no og Niger” Rind oa: Shae 9.00 
le sausage casings— 
Small tins, 2 to crate,.....cccscccscccecceee 4,00 
s Large tins, 1 to ited rteckosssen*s1s+e0 8.00 
pork casings— 
Small tins, 2 to crate......cc.ccsevsececseee 2.00 
Large tins, 1 to crate......ccccccccsececsees 8.00 
SAUSAGE MATERIALS. 
Regular pork trimmings --12 @13 
Special lean pork trimmings. : 116% @17 
Extra lean pork trimmings -17%@18 
Neck bone pork trimmings. -134%@14 
Pork cheek meat.... - 8%4@ 9 
Pork hearts ...... -6 @7 
Fancy boneless bull meat (heavy) ; @l1 
Boneless chucks ..........s2see08 - 9%4@ 9% 
Rn? MONI AA 65. os-Sawin Vee ve a0 sbeew neha 8 @ 8% 
WO. 0 Wem VrmIMIN GS 6 ooo. as slaie eens Cheese < 8 @ 8% 
PE MEE, eds vanecde cvcedadensdadesanes @ 6 
Beef cheeks, trimmed...................5. @ 6% 
Dr. can cows, 300 Ibs. and up............ @ 7% 
Dr. cutters, 400 Ibs. and up.............. @ 8 
Dr. eg bulls, 500-700 lbs............. @ 8% 
SE EE oC be Whe VDE os Gao ORE ere ere 54@ 5% 
Cured pork tongues (can. trm.)........... 144% @15 
(These are ces to wholesalers, on material packed 


in new slack ls for shipment.) 


SAUSAGE CASINGS. 


(F. 0. B. CHICAGO.) 
Beef rounds, domestic, 180 sets per tierce, 


per set . 
Beef rounds, ‘domestic, 140 sets per “terce, 


DOP. MOE cacasckesccenesventaweses gecesve 
Beet 4 225 sets" per tierce, 
per set aks 


Beef middles, 110 sets” per tierce, per set. 
No. 1, 400 pieces me tierce, 
— bangs, No. 2 











, 400 pieces tierce, 

Bet weasands, No. 1, per piece........... 
Beef weasands, No. 2, per piece.......... 
iders, small, per dozen.......... 

Beef bladders, medium, per dozen........ 
bl s, large, per doz....... iediae we 
Beef bladders, small, per doz....... gy das 


Hog poner medium, per bdl. 100 yds.. é 
Hog casings, narrow, per lb. f. o. tenes 
Hog middies, without cap, per set......... 
Hog middles, with cap, per set........ ies 
SO. UI | NE Sy alowed ot: dare vo 4 6 Gwe 
Hog bungs, large prime... ces 
Hogs bungs, medium....... 





Hog stomachs, per piece.. 


@19 
@23 


@32 
@1.75 


8 
8 


RAgS99@ 
BERROmE 


lense . 


VINEGAR PICKLED PRODUCTS. 


Regular tripe. ‘200-1h. gt FR 
Honeycomb tripe, 200-1b. 


Lamb tongues, long cut, 200-Ib. 
Lamb tongues, short cut, 200-Ib. 


tripe, 200 Tb. DDL... ..20.0-- 


BARRELED PORK AND BEEF. 





Mees “POCR,.  TOGUIRR. 65 voices iccetundsstevsess 34.00 
Family back pork, 20 to 34 pieces. . 38.00 
Family back to pieces. 39.00 
Clear back pork, 40 to 50 pieces. . 35.50 
Clear plate pork, 25 to 85 piece 29.50 
Clear plate pork, 35 4 45 ieee (stashed ie 28.50 
WPMGOE DORK ok. s co ccense dsp nage ed be su Cat ege 35.50 
Bean pork ..,...... rere dveeveee eeceves 29.50 
ate beef .........+.. seed uhdodaeceases 23.00 
Extra plate beef, 900 ib. bbis.. 2... cscs... 25.00 
COOPERAGE. 
Ash pork barrels, black iron hoops....... 1.75@1.80 
Oak pork barrels, black iron hoops........ 1.95@2.00 
Ash pork barrels, galv. iron hoops....... 1.95@2.00 
de go oak ham tierces...........0-+ss-. oo or 
Oak Imad ereew. i 6 ois adie ci ees 2.2214 @2.27 


White oak lard tierces............... 2.42% @2. 


4 


rs 
a 
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OLEOMARGARINE. 


Highest grade natural color animal fat mar- 
arine in 1 lb. cartons, rolls or prints, 


.0.b. beccduataseuas acooess, Q28 
e animal fat margarine in 1 lb. car- 
tons, rolls or prints, f. o. b ence: Oe 
N 1 @22 


cartons, f.0.b. 
(30 and 60 Ib. solid packed tubs, 
le per lb, less.) 
Pastry oleomargine, 60-lb. tubs, f.0.b. Chicago @17 
. DRY SALT MEATS. 


Bxtra short COATS: i662... eens eteredinees * @138% 
ee ee ER rer Pree 18% 
Short clear middles, 60-lb. avg............. 15 
Clear bellies, 14@16 Ibs................... 155% 
Clear bellies, PEE BID ya 6c Von bh ccb ences 15% 
Clear bellies, 25@30 Ibs.................4. @14% 
Rib bellies, '20@ MG RSG basa ponicpecpine’e's @14% 
Rib bellies, BE MG CS eB ydeS caceghes oa 14 
Wat backs, 10@12 tbs....:.........cccee 13 
Fat backs, 12@14 Ibs.......+.........005, 13% 
WOE. DRORA DAGRLG TOR: oc oes ch ovivccctcedae 14% 
MUNN UE ag 8 Fak Kooy da vs ven tae vanes b tp 
DE edb eares.6020 chks Sh spcavete sh ediere @12% 


poraapaegprie a MEATS. 
Regular hams, fancy, 
Skinned hams, pe 
Standard regular hams, 
Picnics, 6@8 I 
‘tandard 























veoh saaranea= sees vate Bey SH) aaa ‘fat sit... ek 26 
surplus ween 
Cooked aie a roll, aaabel D eeen davasaobaeans 46 





..14 @14% 
13 







Pure neatsfoot oil. 
extra neatsfoot oil. . el 
No. 1 neatefoot oil............. .. -12%@18 


LARD (Unrefined). 


Prime, steam, cash tierces............... 14.27 
Prime, steam, loose..............cecceeee ois ar 
EAN SOE os ba kon SUNN os es opis vneeaekees @13.75 
POE ER ike ccdccr daaeindrenacbocds $17.0 


LARD (Refined). 





Pure lard, kettle Seeres per Ib.../..... 14.25 
Pure lard, COICO nies Koh cd Fears es <beekeps 14.50 
CUNOIIN 6S vba slo cc can viacensckeccheewe 12.25 
OLEO OIL AND STEARINE. 
Ola) OB: GERM cps cays sens cnevtetnkecun 12 13 
Oleo stock ......... eeveces % 
Prime No. 1 oleo oil 2 a 
Prime ‘No. 2 oleo oil 114%@11% 
No. 3 oleo oil ...... 11 11% 
~ Prime oleo stearine, edible - 18%@14 
TALLOWS AND GREASES. 
Edible tallow, under 2% sires bsed titre... .10%,@10™% 
Bg Pkrs. ow. 10 


Choice white grease, max. 4% acid, joose, 
CNA So So ciek oatinddgenbe cls cue hey 
—B-White grease, max., “% ry Sippy arse, & hs 


Yellow grease, 12-15 SF it AS SNF RRR NG ‘84 
Brown grease, 40 £.£.8.......cceeseseeceee 8 


VEGETABLE OILS. 
Crude cotton seed oil—in tanks f.0.b. Val- 


No. 1 tallow, basis 10% ‘tte 1) 42 “titre: $48 9 
No. 2 tallow, basis 40% f.f.a., 40 titre... 8 ay 
ae 
8% 


A! PEEP CPE ORE ET EPO eee Ty 8% 
White deodorized, in bbis., c.a.f. Chicago. .114%4@12 
Yellow, deodorized, in bbls............... 1 1 

, 50% f.f.a. basis, f.o.b. mills.. 2 

— oil in ae PS ey RP rere 9 

il, se! s tanks f.o.b. od 12 
Geapennk oil, sellers tank, f.o.b. coast..... 10% @12 
Refined in bbls. -, ¢.a.f. Chicago, nom...... 15 15% 

FERTILIZERS. 

Bicod, wre a be « Si sa 00s nd cetineesoae 3.85@ 4.00 
pS EEE hehe OL SP AA ety eee 3.25@ 3.35 
Ground tankage, 10 to 12%.............. 3.11 8.25 
Ground tankage, 6 to 9%.........-..0+65 2.7 8.00 






Note—These 

which must be free grense 
rain, Dent and eae. len ee Se 
* ee ee Pa 
By-Products hMarwote’” reposts another 
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‘Retail Section 


Must Know How to Sell Meat 


Big Difference Between Selling. 


and Taking Orders 


After meat is properly bought and 
properly cut it must be properly sold. 

There are a lot of ways in which an 
alert clerk can help to move slow cuts 
or sell larger quantities of meat. But 
this must be done in the right way. If 
it is poorly done it will have just the 
opposite effect. 

A study of salesmanship was made in 
the survey of efficient inethods of re- 
tailing meat, made jointly by the Bu- 


reau of Business Research of North-' 


western University and the U. S. De- 
partment of Agriculture. 

As a result of that study the follow- 
ing suggestions were made: 


1. Approach all customers promptly 
and make a sincere effort to find out 
what they want. 


2. Give customers what they want, 
so far as possible. In making sugges- 
tions use the positive rather than the 
negative form. 

3. Never become’ impatient, even 
with the late customer. Always be 
courteous. 

4. Don’t misrepresent merchandise. 

5. Handle meat carefully in the 
presence of customers. 

6. Don’t talk too much when sell- 
ing; time is too valuable. 

7. Never contradict 
flatly ; use diplomacy. 

8. Know enough about meat to be 
an enthusiastic salesman, not a mere 
order taker. 


The retail ao a Seater. and his clerks will 
get many from the following 
article, n an “Efficient Methods of Re- 
tailing Meat,” miscellaneous circular No. 54; 
U. 8. Department of Agriculture. 


a customer 


Salesmanship 
By Roy C. Lindquist. 


Even though meats are correctly priced, 
effectively advertised and well displayed, 
efficient salesmanship is necessary to their 
successful merchandising. Salesmen are 
required actually to advise the customer 
in buying, to make the sale and to dispose 
of the meat in the proper order. 

Making Salesmen Efficient. 

It is said that salesmen are born, not 
made. Whatever truth there may be in 
this statement, it is certainly not the whole 
truth. Salesmen can be taught to be effi- 
cient. Some of the more important ele- 
mentary lessons of successful salesman- 
ship are as follows: 

1. Customers must be approached 
promptly and courteously, an interest in 
their desires being shown. Nothing is 
more annoying to a customer than to wait 
until a clerk or proprietor finishes a 
drawn-out telephone call, sweeping the 
floor, etc. If something is being done 
which requires the salesman’s attention, 


the customer should be recognized, greeted 
pleasantly and told that she will be taken 
care of in a few minutes. 

2. Customers should be waited on in 
the order in which they enter the store. It 
is sometimes difficult to do this during 
rush periods, but the principle should be 
followed when possible. Clerks may cour-, 
teously inquire, “Who’s next?” 

3. A proper form of address is de- 


sirable when approaching customers 
“Madam” and “Sir” are preferable to 
“Lady” and “Mister”; “Mrs. Jones” or 


“Mr. Smith” is better than either. “Young 
lady,” except in the case of a little girl, 
should not be used. 

Don’t Forget Customers’ Names. 

To call children by their first names often 
pleases; to fail to remember the name of a 
regular customer is inexcusable. A cheer- 
ful “Good morning” or “How do you do?” 
often serves to sooth a bad temper. “Yes, 
ma’am?” may not show sufficient interest. 
“What do you wish to-day?” or “What can 
I do for you?” is better. 

4. Salesmen should be familiar with the 
kind and quality of meat and size of cuts 
wanted by customers. If they. are they 
can anticipate their wants, direct in part 
their purchases and avoid wastes in cut- 
ting. Some customers do not like to be 
told what to buy, but few take exception 
to being aided in purchasing. 

Suggestions may take a variety of forms, 
such as “We’ve just received some fine 
veal,” “Veal is cheap this week,” or “May 
I suggest some veal stew?” These are 
positive—they suggest assent. 

On the other hand, such leads as “You 
don’t want some nice veal stew, do you?” 





Retail Cutting Tests 


Do you make your own cutting 
tests, Mr. Retailer? ' 

You are working in the dark 
if you do not! 

The valuable series of articles 
on cutting tests for the retail meat 
dealer which ran in Tue Na- 
TIONAL PROVISIONER has been re- 
printed into one pamphlet: It 
makes a handy reference guide to 
follow in making your cutting 
tests. Every retailer needs one. 

They may be had. by subscrib- 
ers by sending in the attached 
coupon, together with 5 cents in 
stamps : 

The National Provisioner, 
Ola Colony Bldg., Chicago, Il. 


Please send me copy of reprint on “Out- 
ting Tests for Retailers. 


eee eee eee SH OOO EE eee eseeeeeeeeeee 











are almost sure to receive a negative 


answer. A suggestion is always wel- 
comed; ‘too much direction may be re- 
sented. 


Don’t Offend Patrons. 


5. Clerks should appear interested in 
the wishes of customers. Too frequently 
they are treated discourteously, salesmen 
carrying on a rapid-fire conversation 
among themselves or with outside sales- 
men, or exchanging glances, smiles, sub- 
dued comments—all of which may offend 
sensitive patrons. 

6. During the sale the meat should be 
carefully handled. It should be picked up 
and laid down in a manner not repulsive 
to customers. Meat should not be thrown 
from:a distance of several feet to the 
wrapping counter. When two or more 
items are wrapped together that should be 
separated so that one kind does not spoil 
or flavor the other. When a customer 
opens a package at home the meat should 
appear in perfect condition. Careful wrap- 
ping for children or distant customers is 
essential. 

7. Dealers should be enthusiastic about 
their trade and impart such enthusiasm to 
their clerks. A thorough knowledge of 
meats, their food values and suitability for 
different kinds of cooking promotes real 
interest in the service that dealers render. 
If statements about quality of value of 
meats are based upon facts they carry 
conviction. 

If customers are served promptly 
there is time for neither proprietor nor 
clerks to talk to them. Engaging in small 
talk about matters not pertaining to busi- 
ness is especially bad. Too much talk may 
cause customers to ask for favors as to 
price, service or quality, or extension of 
credit privileges. 


Clerks Must Be Truthful. 


9. Clerks should be truthful and honest 
in dealing with customers. Their confi- 
dence and good will explain in part if not 
wholly the success of some shops; lack 
of confidence and ill will the failure of 
others. 

Untruthful statements about meat, in- 
tentional or otherwise, must not be made. 
If clerks cannot give correct answers to 
customers’ questions they should inquire 
of others before replying. Promises must 
be made only when their fulfillment is 
certain. 

10. Arguments with customers should 
always be avoided. The policy “The cus- 
tomer is always right” is a wise one to fol- 
low in handling complaints. Dealers who 
act upon it, although knowing in a par- 
ticular case that the customer is wrong, 
meet complaints more successfully than 
do those who act upon ‘the opposite policy. 

11. In closing a sale it is frequently 
wise to suggest further purchases. If so, 
suggestions should be positive, not nega- 
tive. If suggestions are overdone custom- 
ers may take offense. -If they are in a 
hurry it is better to close the sale with a 
pleasant “Thank you” than to urge other 
purchases. 


Selling the Hurried Customer. 


12.. New customers should always be 
given special attention. To “size them 
up” is not difficult if salesmen use care 
and practice the art of selling. A hurried 
customer can be distinguished by her man- 
ner. She moves and thinks quickly, ex- 
pects others to react in the same way, 
knows what she wants and wants it at 
once. Such .a customr should be ap- 
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proached promptly, her wants determined 
and filled immediately. 

13. Tactful suggestions are always wel- 
comed by the undecided customer. They 
may take a number of different forms. If 
it is known what type of meat she usually 
buys, a particularly fine cut of the same 
kind may be suggested. Or, if she indi- 
cates a desire for a change, something dif- 
ferent may be offered. 

If it is late in the afternoon such items 
as roasts or stews should not be sug- 
gested; steaks or chops which can be pre- 
pared quickly are more appropriate. 


The Talkative Customer. 


14. The talkative customer is probably 
the most difficult to serve. If clerks are 
too friendly their time is wasted. If they 
show little interest she seeks those who 
are more responsive. If clerks are kept 
busy lost motion from such trade will be 
reduced to a minimum; if they seem to 
have time for visiting they will be imposed 


upon. 

15. The distrustful customer needs to 
be especially assured that the product 
purchased is as represented. This may 
be done by showing all sides of a piece 
of meat; by standing in a position when 
cutting the meat to allow the customer to 
see everything that goes on; by leaving 
the meat on the scale long enough to give 
the customer time to read the weight, and, 
if necessary, quoting the weight in pounds 
and ounces, price per pound, and total 
cost. 

16. When foreigners are served and a 
dealer not speaking their language has 
difficulty in making them understand he 
should use simple English words, speak 
slowly and distinctly. Interest in the 
wishes of the customer is reassuring. To 
be curt or impatient will not get this 
class of custom. 

17. Children are not difficult customers 
and it should be a pleasure to treat them 
kindly. The secret of many a merchant’s 
success lies in the attention he gives to 
purchases made by children. The motto 
of every shop should be, “Treat children 
as well or better than their mothers.” 

Children know nothing about the price 
or quality of meat. If Sales are made to 
them, dealers assume the entire respon- 
sibility for satisfaction. To take advantage 
of a child’s ignorance is bad merchandis- 
ing; temporary gain will prove a per- 
manent loss. 
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Tell Us Your Troubles 


In this column the retail meat dealer's ques 
tions will be answered. 


Address taquizien to Retail Mditor, 
THD NATIONAL PROVISIONER, O14 Colony 
go. 











Wrong Kind of Baffles 


To get proper results from a retail 
cooler, the baffles up in the cold air cham- 
ber must be well built and properly 
placed. Here is a retailer whose trouble 
with a “sweating” ice box can be traced 
to faulty baffles. He writes as follows: 
Editor The National Provisioner: 

My cooler has coils on one wall and a brine hold- 
over tank on the opposite wall. I have trouble with 
the ceiling of my cooler sweating. Can you inform 
me how to overcome this trouble? 

Either you do not have baffles between 
your coils and the room, and between the 
hold-over tank and the room, or your 
baffles are not correctly placed. 

If you do not have the baffles, we sug- 
gest that you install them immediately, 
and be sure to insulate the baffle properly. 

The baffle should be spaced not less 
than 4” from the coils and: not less than 
6” from the hold-over tank. Each baffle 
should extend to within 10” of the ceiling 
and to within 18” of the floor. 

If your cooler is 12 feet or wider, extend 
your baffles vertically to within 2% ft. 
of the ceiling, and then attach an apron 
to the top of the baffle extending towards 
the center of the room at, say, a 30 degree 
angle. Do not permit the apron to ap- 
proach the ceiling closer than 10”. 

If you already have baffles, reconstruct 
them in accordance with these specifica- 
tions. 


a 


Whenever anything goes wrong with 
your cooler, Mr. Retailer, tell your 
troubles to THE NATIONAL PROVISIONER, 
407 §. Dearborn St., Chicago. 
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CHICAGO BUTCHERS MEET. 


A large and enthusiastic attendance 
featured the annual meeting of the Chi- 
cago Central Branch, National Association 
of Retail Meat Dealers, last week. Secre- 
tary Kaiser’s report showed 690 members 
on the membership rolls, with interest in 
the association running high. The salary 
of the secretary was increased to $5,000 
per year. 

Officers were elected as follows: Presi- 
dent, ‘Fred Graham; first vice-president, 
John Steindl; second vice-president, Aug- 
ust Zimmerman; third vice-president, 
Chas. H. Bromann, Jr.; fourth vice-presi- 
dent, Otto A. Kleinefeld; secretary, Chas. 
W. Kaiser; financial secretary, M. C. 
Naumes; treasurer, Chas. H. Bromann, 
Sr.; master-at-arms, Adolph Schwartz; in- 
side guard, Chas. F. Meyer; outside guard, 
Stanley Lorenz; trustees, John Schwartz, 
John Steindl and Max Pusch. 

Directors are as follows: Fred Graham, 
John T. Russell, George Pauli, B. Feilch- 
enfeld, Frank D. Folwill, Wm. Hassell, A. 
Theil, B. T. Dempsey, O. A. Kleinefeld, 
A. Zimmerman, Jr., C. H. Bromann, Sr., 
and F. Eckert. 

<iawigtlpseclaite 

BOOST MEAT IN KANSAS CITY. 

An excellent meat exhibit was put on 
at the recent American Royal Livestock 
Show at Kansas City by the Meat Council 
of Greater Kansas City. A 14-ft. freezer 
counter was set up containing a good dis- 
play of beef and lamb cuts. Each cut 
was marked, and the exhibit was changed 
three times during the show. 

An attractive display of ready-to-serve 
meats was also made, using the new dis- 
play case recommended by the National 
Association of Meat Councils. R. F. 
Whitson: of Swift & Company, designer 
of the case, won THE NATIONAL PROvVI- 
SIONER’s prize in the 1924 Prize Idea Con- 
test of the Institute of American Meat 
Packers. 

More than 3,000 meat recipe booklets 
issued by the National Live Stock and 
Meat Board were distributed. Compli- 
mentary admission tickets to the show 
were sent to 200 domestic science teach- 
ers and Parent-Teachers Association of- 


ficials, to pave the way for a series of 
meat cutting demonstrations which the 
council plans to put on shortly after the 
first of the year. 


UT 
For Sausage Makers 


BELL’S 


Patent Parchment Lined 


SAUSAGE 
BAGS 


SAUSAGE 
SEASONINGS 
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WELL-ARRANGED SMALL MEAT MARKET. 


For Samples and Prices, write 


THE WM.G. BELL CO. 
BOSTON MASS. 


Good equipment, well arranged, plentiful space and sunshine combine to make this small 
meat market a cheerful and inviting place in which torshop. It is operated by George Stein 
at 2806 Hall Street, South Richmond, Va. 

The equipment consists of a large storage cooler, a “Beauty” top display refrigerator 
counter ,a meat counter with white glass top and panels, and a cashiers desk having white 
glass panels and a wire wicket, furnished by The Cincinnati Butchers’ Supply Co., Cincinnati, 
Ohio. To the left can be seen the edge of the cutting bench. 
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New York Section 


J. J. Wilke, of Wilson & Company, Chi- 
cago, spent a few days in New York. 


ge McLean, of the Harris Abattoir 
Co., Toronto, Canada, was a visitor to the 
city this week. 


L. J. Lee, of Cross, Roy, Eberhart & 
Harris, packinghouse brokers in Chicago, 
was in New York during the week. 


During the recent International Live 
Stock Exposition in Chicago the United 
Dressed Beef Company of New York 
bought six loads of show cattle in the 
ring. They also bought a load of cattle 
in the ring for George Shaffer, of George 
H. Shaffer’s Market at 673 Madison Ave- 
nue, New York City. This was one of 
the best loads of cattle sold in the ring. 


J. P. Harris, of the House of A. Silz, 
was in Baltimore for a few days last week. 
While there he was entertained by Wil- 
liam Schluderberg and Thomas Kurdle at 
a dinner at the Kiwanis Club. Mr. Harris 
recalled a dinner in one of these club 
houses in another city when he was a 
member of the Institute of American 
Meat Packers and the guest of W. H. 
Gehrman of the Kohrs Packing Ce., 
Davenport, Ia. 


CUDAHY ENLARGES BRANCH. 

People on their way to the piers at the 
foot of West 14th Street stop and look 
at the unusual sight of the big plate glass 
windows of the Cudahy Packing Company 


at number 454 W. 14th Street. These, 
windows are only part of the many added 
attraction to the enlarged, remodeled and 
redecorated district plant where the Puri- 
tan Brand products are on sale. 

The windows with the Company’s name 
in an arc design at the bottom, also an 
innovation, gives the passerby an oppor- 
tunity to see the interior of the coolers 
with its rails of high class beef and lambs. 
On this, the street floor, the sales offices 
are also located. 

On the second floor are the light, airy 
offices where the district manager, George 
H. Handley, and a: competent force handle 
the details, while across the hall the tele- 
phone and telegraph operators are at 
work. On this floor is another cooler 
where the purchased meats are kept until 
called for. Ascending the stairs to this 
floor one sees the pictures of John and 
Priscilla Alden—the Puritans of old— 
which the Cudahy Packing Company has 
adopted as their trade mark. Many im- 
provements have been made on this floor 
as well as on the one above, where the 
accounting department is located. Among 
the improvements is a rest room for the 
female employees, a comfortable,, home- 
like, well ventilated and light place for 
the recreation period. 

This district branch has added sliced 
bacon and fresh pork sausage in one 
pound cartons, in which they are special- 
izing, and which have been prepared un- 
der government inspection. The pork 
sausage contains fresh pork without ce- 
real and the finest grades of spices, just 
enough to give the right flavor. 








WHOLESALE DRESSED MEAT PRICES. 


Wholesale prices of Western dressed fresh meats were quoted by the U. S. Bureau 
of Agricultural Economics at Chicago and three Eastern markets on Thursday, 


December 10, 1925, as follows: 


Fresh Beef— 





STEERS (Hvy. wt., 700 Ibs. up): CHICAGO. BOSTON. NEW YORK. PHILA. 
DNNO: aovsewedi Dtenswase pas tpacsievesnpead $20.00@21.00 $18.00@19.00 $19.00@21.00 Dia Sieh eine 
Good 16.00@19.00 15.50@18.00 fete rr to 

20.00@21.00 = wwe eeees 19.00@21.00 19.00@21.00 
16-00@19.00 a re 16.00@19.00 16.00@18.00 
13.00@14.00 13.50@15.50 15.00@17.00 14.00@15.50 
Ge Sank One des Co fae Ageneee = °° ne Wepecees 
11.00@13.00 12.00@13.00 13.50@15.00 12.50@13.50 
10.00@11.00 11.00@12.00 12.50@13.50 11.50@12.50 
8.50@ 10.00 10. 11.00 11.00@12.50 10.00@11.50 
18.00@19.00 Ss... ss a eee 23.00@25.00 @23 
LS OT See 19.00@ 23.00 20.00@22.00 
3.00@ 15.00 14.00@16.00 15.00@19.00 18.00@20.00 
12.00@14.00 12.00@14.00 13.00@15.00 14.00@16.00 
Vigbaie sae Oe eee eben sy 16.00@17.00 pWenecese ® 
2 UU errr ee ae 
10.00@12.00 12.00@14.00 SE. F- weeewseyee 
Common 1 10.00@12.00 oo SE eee errr 
Fresh Lamb and Mutton: 

LAMB (Lt. & hvy., wt. 30-42 Ibs.): 

EE Ada Mat rk csc cain ibeltan dk copia a yk peak 29. 30.00 29.00@30.00 31.00@32.00 29.00@31.00 
ee RRbs LNs o6-85ibe «Obs MMS OoEiks 0e0 <2 27.00@28.00 28.00@29.00 30.00@31.00 27.00@29.00 

LAMB (Med. & hvy. wt., 42-55 Ibs.): 

RD: deeb s os ca Nat odd Gas Cass Epaae os es 0: pocbiscves 26.00@28.00 28.00@30.00 25.00@27.00 
PaMeed opus May ch eveh tened eidblvcovetue chasceled os 25.00@ 26.00 27.00@29.00 23.00@25.00 

LAMB: (All weights): 

DE We edauunl Sse cndetdbsheuSerensessess 24.00@26.00 25.00@27.00 25.00@27.00 24.00@27.00 
SERS 6th iy 0 win n cde ds Op kbs ideack sbis oe 21.00@24.00 24.00@25.00 TREE. a buesscale 

MUTTON (Ewes): 
cs Wdetasdee > 64 Rivhaw 6 okepicsantes ues 14.00@16.00 15.00@17.00 17.00@19.00 16.00@18.00 
ED. catho okie ae VSus pals MMERS on 0.4 sober oe 12.00@14.00 13.00@15.00 16.00@17.00 15.00@16.00 
I 6 oo cigs 6x nn es ebb taNGirs ado canes 11,00@12.00 10.00@13.00 ADORED © weveccases 

Fresh Pork Cuts: 

LOINS: 

Ty MN snd pends coaches snhiereared 20.00@22.00 21.00@22.00 23.00@24.50 22.00@24.00 
a ee eee Ct 21.00@22.00 22.00@ 23.00 22.00@23.50 
BE? WN. Ol oa peas silts 8654p 2 od Ge vibe vse 8.00@ 20.50@21.50 21.50@22.50 21.50@23.00 
8 Be Se eS ES ar ere 18.00@19.00 .00@ 21 20.50@21.50 21.00@22.00 

EE Ub. ls aetacatnoted sonnd takes uedacka 17.50@18.50 19.00@ 20.00 20.00@21.00 21.00@22.00 

SHOULDERS: N. Y. Style: Skinned........ TE.GOIUT OD adiveseses 17.00@19.00 16.00@18.00 

PICNICS 
Es ibd nbogeh ghbeysss u's dened en op cckk 14.00@15.00 , i See era 16.00@17.00 
Ne Nis Wake Ue ain b3 bs ounce Bed baWeows tele ob pelincee 16.50@18.00 15.00@17.00 15.00@16.00 

Res ORO: MAO, 6505s cco sew ges scones iy RRSRRD... dic cekceee 21.00@23.00 19.00@23.00 

SPARE RIBS: Nalf Sheets................. ve hese epee ehote «oT Shewbed 

TRIMMINGNS: 

CNS: Datdad a vep ok edhens Jin vdndbsssk dent ES Cs SRE cea ah gy...) 5° Cee ea ewes nm. 6k sae gue eos te 
PPS 2i5 0 olcv cnshe is ob bhipese sh deb ee vei as ER Sn een wel RA ceo ene. . Sarbelpeew aoe 


(@) Tncindes ‘“‘skin on’’ at New York and Chicago. 


(?) TInclndes sides at Boston and Philadelphia. 


Among the Master Butchers 


Appointment of the nominating com- 
mittee, composed of Charles H. Hembdt, 
chairman; A. Dimatteo, Walter Elsass, 
Carl Wertheimer and H. Hemleb, was 
the prineipal order of business at the 
meeting .of the Washington Heights 
Branch, New York State Association, Na- 
tional Retail Meat Dealers at its meeting 
on Tuesday evening: Report of commit- 
tees and other routine matters took up 
the rest of the evening. ’ 


Demonstrations, one of an automatic 
display case and the other of a computing 
scale, with talks on the standardization of 
meats and reports of various committees, 
made the meeting of Ye Olde New York 
Branch, New York State Association, Na- 
tional Retail Meat Dealers, on Tuesday 
evening very interesting. 

The automatic display case for the re- 
tail butcher was shown and its operation 
explained by E. F. Baker of The Brecht 
Company, 174 Pearl Street. It is a case that 
requires no icing and is said to automat- 
ically maintain a temperature wherever 
wanted between 28 and 40 degrees. It is 
well insulated and guaranteed by the mak- 
ers to maintain temperature and not to 
sweat. It has the advantage of giving a 
fine display of meat without loss to the 
product. ‘ 

The talk on scales was given by A. G. 
Sener, district manager of the Toledo 
Scale Company. Mr. Sener spoke on the 
present day situation in the retail meat 
trade, co-operative buying and association 
work, of which he is an.ardent supporter. 
He spoke of the results obtained by the 
efficient work being done by the Boston 
Branch of the Master Butchers and of the 
necessity of the New York meat retailer 
keeping abreast of the times. 

A discussion as to whether or not it 
would be beneficial to the members of the 
Branch to approve of the grading and 


classification of meats resulted in the 
Branch going on record as_ favoring 
Standardization, classification and grad- 
ing of meats, according to specification 
as put forth by the Government. Ac- 
cording to a number of letters it seemed 
that the National Association of Retail 
Meat Dealers as well as practically all 
the branches in various parts of the coun- 
try were in favor of such classification. 
A conference on the subject will be held 
on December 16 at which W. C. Davis, 
of the U. S. Department of Agriculture 
will be present. 

The committee on the Interbranch Ball 
reported progress and stated that tickets 
for the affair at the Hotel Astor on Jan- 
uary 31 were ready for sale. 

A complaint about a kosher butcher, 
who was selling kosher chickens ard 
treffe meat brought up a very fine tech- 
nical point. The butcher claims that on 
the window bearing the sign “kosher,” 
and in that half of the store, he was sell- 
ing kosher products, while in the other 
window which did not bear this sign he 
was selling treffe meat. He feels he is in 
the right, while the complainant thinks he 
is wrong and the Branch has requested 
the aid of the Department of Markets 
which is investigating the matter. 
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| BASING packers who have used the 
Link-Belt machine for years with 
consistently satisfactory results (names 
on request), testify to the unusual speed, 
accuracy, convenience, and durability 
of the Link-Belt Beef Chipper and 
Bacon Slicer. ‘Where uniformity of 
product and large production are es- 
sential, it has made itself indispensible. 


LINK-BELT COMPANY 





| “We Have Nothing But the Highest Praise for the Link-Belt 
Beef Chipper and Bacon Slicer” 





The machine is convertible from a beef 
chipper to a bacon slicer in two min- 
utes, and turns out smoothly cut slices 
of uniform thickness. In one instance 
two Model “A” Link-Belt machines 
replaced three very busy machines of 
the older type. Furnished with or 
without steel table, and with belt or 
motor drive, as desired. Write for full 
particulars. 


300 W. Pershing Road, Chicago 
Offices in Principal Cities 2073 








LOCAL AND PERSONAL. 

J. E. Owen has disposed of his meat and 
grocery business in Shelton, Neb., to Ken- 
neth & Kempton Merdinger. 

Stephenson Bros. have sold their meat 
business in Wymore, Neb., to L. W. 
Reese. 

Howard Bell has purchased the meat 
business of H. W. Hand, 800 L street, 
Bakersfield, Cal. ‘ 

A. E. Frieson has engaged in the meat 
business in Winton, Cal. 

Geo. W. Smith has purchased the meat 
market of F. A. Bombeck, Robinson, Kas. 

R. O. Sinclair and Melvin Ketchikin 
have purchased the meat market of Lee 
Morris, Clarkston, Wash. 

The Sanitary Market has been opened 
in Port Angeles, Wash., with B. C. Baird 
and J. R. Michiner as proprietors. 


S. L. Newell & Son have purchased the 
Madras Meat Market, Madras, Ore. 

The Harry Coleman Co. has opened 
a meat market at 904 Olive street, Eu- 
gene, Ore. 

Sam Farris is about to open a meat 
market at Fairview, Mont. 

Harry Gross is about to open a meat 
market on Oak street, Hood River, Ore. 

F. W. and Louis Schultz have opened 
a meat market in Forest Grove, Ore. 

A. G. Ross has purchased the interest 
of his partner, Mr. Ford, in the O. K. 
Meat Market, Monroe, Wash. 

Hoss & Williard have engaged in the 
meat business on North Tower avenue, 
Centralia, Wash. 

R. R. Hanna has purchased the interest 
of M. D. Simms in the Excello Market, 
Eureka, Kas. 


Butchers: 


Are Your and Your 
Working Men’s Fingers 
Worth $12.50? 




















This GUNDLACH MEAT CHOPPER 
GUARD makes it absolutely impossible 
for your fingers to get caught. Made 
to fit any chopper. Price $12.50. Order 
today! Don’t wait till tomorrow! 


Gundlach Meat 
Chopper Guard 


110 Hudson St, New York 
Salesmen, jobbers and agents wanted in all 








parts of the U. 8S. A. 





H. Scheldrup is about to engage in the 
meat business in Chehalis, Wash. 





In Spices, too, the Best Is The Cheapest 


J. K. LAUDENSLAGER, Inc. 


612-14-16 W. York St. 


Importers S PICES Grinders 


Butchers Mills Brand 


40 years reputation among packers for quality 


Philadelphia, Pa. 








Nevins 6157-6563 





BROOKLYN, N. Y. 


Coats and Aprons of the Better Kind 
Service as it Should Be 


-Masters Butchers’ Laundry Association, Inc. 
An Organization of Butchers, by Butchers, for Butchers 


Butchers’ Building, 631-641 Atlantic Ave. 
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NEW YORK MARKET PRICES 


Steers, top 
Cows, canners and cutters 


Bulls, bologna 4.50@ 5.75 


Calves, veal, 
Calves, veal, 
Calves, veal, 


LIVE SHEEP AND LAMBS. 


Lambs, prime, per 100 Ibs 
Lambs, fair to good, per 100 Ibs 


15.50@16.60 


16.50@17.25 


Hogs, 
Hogs, 
Hogs, 
Hogs, 
Pigs, 


@12.25 
12.30@12.50 


12.75@13.00 
@13.00 
10.00@10.25 


DRESSED BEEF. 


GITY DRESSED. 
Choice, native, heavy...... beSnoveceheroy -21 
Choice, native, light 
Native, common to fair.............-200+: 16 


Good to choice cows 
Common to fair cows 
Fresh bologna bulls 


28 @32 
24 

18 

36 @40 
30 @35 
25 @28 
23 @28 
18 @22 
15 @17 


16 @17 
No. 14 


No. 16 
Ne. 14 
No. 12 
Bolognas 

Rolls, reg., 6@8 Ibs. 
Rolls, reg., 4@6 Ibs. 
Tenderioins, 4@5 Ibs. 
Tenderloins, 5@6 Ibs. 
Shoulder clods 


@18 
@15 
@13 
104%@11 
@23 
@18 
@70 
@90 
@11 


@24 
@22 
@19 
@15 


@18% 
@19 


@12% > 


@20% 
@19% 


DRESSED SHEEP AND LAMBS. 
@30 


Sheep, medium to good..............+..-.-14 @16 


SMOKED MEATS. 


Hams, 8@10 Ibs. avg...... bic vVantutne<t 
Hams, 10@12 Ibs. avg 

Hams, 12@14 Ibs. avg 

Picnics, 4@6 Ibs. avg 

Picnics, 6@8 Ibs. avg 

Rollettes, 6@8 Ibs. avg...............+. --20 
Beef tongue, light 


Bacon, boneless, 
Bacon, boneless, city 
Pickled bellies, 10@12 Ibs. avg 


FRESH PORK CUTS. 
Pork loins, fresh, Western, 10@12 Ib. avg..24 
Pork tenderloins, fresh 
Pork tenderloins, 
Shoulders, city, 10@12 lbs. avg 
Shoulders, Western, 10@12 lbs. avg 
Butts, boneless, Western 
Butts, regular, Western 
Hams, city, fresh, 6@10 Ibs. avg 
Hams, Western, fresh, 10@12 lbs. avg 
Picnic hams, Western, fresh, 6@S8 lbs. avg.16 
Pork trimmings, extra lean 
Pork trimmings, regular 50% lean 
Spare ribs, fresh @20 
Leaf lard, raw @18 


BONES, HOOFS AND HORNS. 


Round shin oe avg. 48 to 50 Ibs. 
per 100 


@25 
@45 
@35 
@19 
@19 
@27 
@23 
@26 
@23 
@17 
@22 
@15 


oink Toot, per ep 

Striped hoofs, per ton 

White hoofs, per ton ...........+5- oes 
bg ave. 85 to 90 Ibs., per 


eer eeeeeees 


@100.00 
Horns, avg. 7% oz. and over, No. 1s. ..300.00@3825.00 
Horns, avg. 7% oz. and over, No. 2s...250.00@275.00 
Horns, avg. 7% oz. and over, No. 3s; ..200.00@225.00 


FANCY MEATS. 
Fresh steer tongues, untrimmed. @80c 
Fresh steer tongues, L. ©. trim’d 
Sweetbreads, beef 
Sweetbreads, veal 
Beef kidneys .. 
Mutton kidneys 
Livers, beef 
Oxtails 


a@ pound 
a pound 


Beef hanging tenders 
Tm BeOS occ cecedccsescvecess 


Sing., 
Sing., 
Cayenne 


Pepper, 

Pepper, 

Pepper, 

Pepper, 

Allspice 

Cinnamon 16 
Coriander 

33 

24 

1.25 


GREEN CALFSKINS. 

Kip. H kip. 

5-9 914-12% 12%-14 14-18 18 up 

Prime No. 1 Veals. .22 2.45 2.50 2.70 3.40 
Prime No. 2 Veals. .20 2.25 2.25 2.45 8.15 
Buttermilk No. 1...19 2.10 2.15 2.35 
Buttermilk No. 2... 1.90 1.90 2.10 
Branded Gruby .... 1.50 1.50 1.70 

At Value. 


CURING MATERIALS. 


1.95 


Dbl. 


In lots of less than 25 bbis.: 
Double refined saltpetre, granulated 6c 
Double refined saltpetre, small crystal.. 7%c T7K%c 
Double refined nitrate soda, granulated.. 4%c 4c 

In 25 barrel lots: 

Double refined saltpetre, granulated.... 64c 
Double refined saltpetre, small crystal... 7c 
Double refined nitrate soda, granulated... 4c 

Carload lots: 

Double refined saltpetre, granulated.... 6%c 6c 
Double refined nitrate soda, granulated.. 8%c 8%c 


DRESSED POULTRY. 

FRESH KILLED. 

Chickens—fresh—dry packed—12 to box: 
Western, 60 to 65 Ibs. dozen, 
Western, 55 to 59 Ibs. to dozen, 
Western, 43 to 47 Ibs. dozen, 
Western, 36 to Ibs. dozen, 
Western, 31 to Ibs. dozen, 
Western, 25 to Ibs. to dozen, 
Western, 21 to Ibs. dozen, 
Western, 17 to Ibs. to dozen, 
Chickens—fresh—dry packed, milk 
Western, 60 to 65 Ibs. to dozen, 
Western, 55 to 59 Ibs. to dozen, 


Bbis. per 


64%4c 
Tye 
8%c 


1925. 


December 12, 


Western, 43 to 47 lbs. 
Western, 36 to 42 Ibs. 
Western, 31 to 35 lbs. 
Western, 25 to 30 Ibs. 
Western, 21 to 24 lbs. 
Western, 17 to 20 lbs. 


to dozen, lb 
to dozen, lb 
to dozen, Ib 
to dozen, lb 
to dozen, Ib 
to dozen, lb 


@382 
@31 
@31 
@37 
@39 
@41 
Fowls—fresh—dry picked—barrels—fair to good: 
Western, 6 Ibs. and over, lb @27 
Western, 5 to 5% Ibs., lb @27 
Western, 4 to 4% lbs., 1 @25 
Western, @21 
Western, @18 
Ducks— 
Long Island, bbls., No. 1, lb 
Squabse— 
White, 12 lbs. to dozen, per dozen 
White, 10 lbs. to dozen, per dozen 
Culls, per dozen 


LIVE POULTRY. 


Chickens, colored, via express 

Turkeys, via express 

Geese, swan, via express 

Pigeons, per pair, via freight or express.. 
Guineas, per pair, via freight or express.... 


BUTTER. 


Creamery, extras (92 score).............. 
Creamery, firsts (90 to 91 score) 
Creamery, seconds 

Creamery, lower grades 


@31 


@9.00 
@7.50 
1.00@1.50 


@50 


Extras, per dozen 
Extra firsts 


Checks 


FERTILIZER MATERIALS. 
BASIS NEW YORK DELIVERY. 
Ammoniates. 
Separate, sulphate, bulk, f.0.b. works, 
per 100 Ibs. 


Ammonium sulphate, double bags, per 100 


Ibs., f.a.s. New York........+++- 
Blood, dried 15-16%, per unit 
Fish scrap, dried, 11% ammonia, 15% B. 
P. L., bulk, f.0.b. fish factory 


Fish =, foreign, 18@14% ammonia, 
DTG We Wa Mises cd sevedcdecevedscoctoces 


sie op, acidulated, 6% ammonia, 8% 
A. P. A., f.0.b. fish factory 
Soda, eagias in bags, 100 Ibs. spot 
Soda, Nitrate, in bags, January 
a ome, 10% ammonia, 


Tankage, abit 9@10% ammonia 


Phosphates. 
ae SO, steamed, 8 and 50 bags, per 


4.50@ 10c 
3.80@ 50c 


3.65@10c 


@36.00 

Bene meal, raw, 4% and 50 bags, per 
on 
Acid Ae “ae bulk, f.o.b. Baltimore, per 
Potash. 
Kalnit, 12.4% bulk, per ton. 
Manure salt, 20% bulk, per ton 
Muriate in bags, basis 80%, per ton 
Sulphate in bags, basis 90%, per ton.... 
—_—_ 


@37.50 
@10.10 


@ 8.00 

11.00 
@38.00 
@43.50 


BUTTER AT FOUR MARKETS. 


Wholesale prices of 92 score butter at 
Chicago, New York, Boston and Philadel- 
phia for the week ending Dec. 3, 1925: 

November 27 30 Dec. 1 


Chicago 50% «50% 
51% 51% 

Boston "50 51 51 

Philadelphia 51% 52% 52 


Wholesale prices of carlots—fresh cen- 
tralized butter—90 score at Chicago. 
444% 46% 464% 46% 44% 44% 
Receipts of butter by cities (tubs.): 


This Last Last —Since Jan. 1— 
week. ‘week. year. 1925 1924. 
. 80,302 23,5382 26,424 3,214,037 3,279,628 
= 83,438 28,596 3,137,673 3,219,753 
Boston 4,065 111,433 9,271,374 13,916,734 
Philadelphia 10, 247 8,833 8,785 892,617 967,468 


Total .....87,078 75,488 68,800 8,373,070 8,676,211 
Cold storage movement (lbs.): 


Chicago 


Same 
week day 
last year. 


15,131,724 


In Out 
Dec. 3. Dec. 3. 
48,348 296,653 
. 84,842 127,466 
4,065 111,433 
10,020 


42,962 
146,275 


On hand 
Dec. 4. 
15,316,933 
9,150,634 
9,281,374 
1,770,041 


35,508,982 


Chicago 


Philedelphia 


Total 578,514 50,136,970 








